BUSINESS IN MOTION 


Everyone who has to deal with water and steam is 
concerned with the reduction of corrosion. Power 
plants, for example, spend large sums annually to 
treat boiler feed water, and condenser operation is 
watched carefully. Because of this, the Revere Re- 
search Department over a long period of years has 
studied intensively the causes of corrosion, and how 
corrosion can be reduced, as it usually can. 


Recently the Revere Research Department was 
asked to investigate the failure of Admiralty metal 
‘tubes after some tive years of use in a condenser. 
The user felt such tubes should 
last longer under average con- 
ditions. Samples from failed 
tubes were sent to the labora- 
tory, and subjected to physical, 
metallurgical, chemical and mi- 
croscopic tests. It was found 
that the outer surfaces were 
pitted, thinned, grooved and 
cracked. In some places corro- 
sion had completely destroyed 
the tube wall. Inside, there was 
but little pitting of the underly- 
ing metal. Thus, it was evident 
that the destructive process 
took place on the outside, or steam side of the tube. 


The chemical analysis of the outside scale was 
evidence that the excessive corrosion was due to car- 
bon dioxide and other non-condensable gases carried 
along with the steam. It is not unusual to have these 
and other corrodents present in damaging amounts 
in the air-ejector system, whereas they are not in- 
jurious elsewhere. 

Photomicrographs were then taken of sections 
through the cracks. It was found that the cracks 
originated in corrosion pits on the outside of the tube, 
and progressed inward. In doing so they broke across 
the grains of the metal rather than following the 


grain boundaries. This transgranular pattern showed 
that the pits created stress-concentration points of 
weakness. Other characteristics of the microstructure 
confirmed that failure was due to a combination of 
corrosion and fatigue. The conclusion was, of course, 
that not only were there corrodents in the steam, but 
that in addition the tubes were subject to vibration. 


Given these facts, the remedies were not difficult. 
The copper-base tube alloy that generally possesses 
the greatest resistance to the non-condensable gases 
responsible for such corrosion is 5% aluminum 
bronze. This is somewhat more 
expensive per pound than Ad- 
miralty metal, but in this case 
when balanced against the ex- 
pected extension of life, the ul- 
timate cost became favorable. 
It was also recommended that 
steps be taken to reduce tube 
vibration materially by instal- 
ling a baffle in the steam inlet. 
Finally, it was pointed out that 
many operators find it good prac- 
tice to discharge the after-con- 
denser drain to the sewer, instead 
of returning it to the system, 
thus substantially reducing the amount of carbon di- 
oxide, ammonia and other corrodents in the system. 


This report provides a typical example of the 
thoroughness with which the Revere Research De- 
partment attacks the problems that are brought to it. 
If you have questions concerning the selection, fabri- 
cation, or service of Revere Metals, get in touch with 
the nearest Revere Sales Office, through which the 
experience of our Technical Advisors, and if neces- 
sary, of Research, can be made available to you. And 
do not forget that other suppliers to industries of all 
kinds also operate laboratories upon whose knowledge 
you can call. It will pay you to do so. 


REVERE COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 180] 


Executive Offices: 230 Park Avenue, New York 17, N. Y. 
SEE REVERE'S ‘MEET THE PRESS’’ ON NBC TELEVISION EVERY SUNDAY 
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OW, 2-Way Radio gives you 


PUSH BUTTON 
CONTROL 
WHERE IT COUNTS! 


Motorola industrial radio saves thousands of dollars 
annually for more and more progressive companies 


Just push a button and talk to a man— wherever he is, what- 
ever he’s doing. ‘Two-way radio puts instant contact at your 
finger-tips. For routine decisions or split-second action, you 
get on-the-spot reports, send orders with lightning speed. 
Two-way radio co-ordinates operations ... moves men and 
materials swiftly ... boosts productive man-hours. Motorola 
radio reaches every part of your plant, keeps you in touch 
with truck drivers, crane operators, remote work crews— men 
“on the move” anywhere. And every Motorola installation 
is backed by 24 years of pioneering experience in 2-way radio 
—your guarantee of top performance and obsolescence-proof 
design. Write today for full details of the money-saving job 
Motorola radio can do for you. 


Communications & Electronics Division 
(4545 Augusta Blvd., Chicago 51, Illinois” 
Rogers Majestic Electronic Ltd.> Toronto, anode 


DUN'S REVIFW NOVEMBER 1952. PUBLISHED MONTHLY. vot. 60, No 
Og CHURCH ST., NeW 8, N. ¥. $4 A YEAR. ACCEPTANCE UNDER SECTION 
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MOTOROLA LEADS IN DIVERSIFIED 
INDUSTRIAL COMMUNICATIONS 


Motorola Microwave carries voice communication and 
control functions on thousand-mile, point-to-point relay 
networks. Motorola leads (2° to 1) in miles of industrial 
microwave installed and operating. 


Motorola Power Line Carrier puts communication 
circuits on existing power lines, gives complete selection 
of voice and control functions. 


Motorola Railroad Radio serves yard areas, moving 
trains and complete railway systems with versatile 2-way 
radio, which saves time and money over every mile 
of right-of-way. 


Motorola Mobile Radio is today's outstanding value 
in 2-way radio—the communications bulwark of vast 
Police systems—first choice for Fire, Civil Defense and 
Municipal Service networks. 


Motorola Supervisory Control now reads, operates 
and verifies status of operative equipment from central 
control points over vast networks. 


Some Major Companies Saving Time and Money 
With Motorola Communication Equipment 


Allis-Chalmers 
Thompson Products, Inc. 
Johnson and Johnson 
Eastman Kodak 
Timken 
Kaiser Steel Corp. 
American Bridge Co. 
Kellogg Company 
Gardner-Denver 
Pennsylvania RR 
New York Central 
Public Service Co. 

of Northern fil. 
Missouri Pacific RR. 
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Rock Island RR. 
Sinclair Oil Company 
Texas Illinois Natural Gas Co. 
Southern California Gas Co. 
Shell Oil Company 
Southern Pacific RR, 
Staley Mfg. Co. 
Ford Motor Co. 
Mid-Valley Pipeline Co 
Weyerhaeuser Timber Co. 
Esso Standard Oil Co 
international Minerals 

and Chemical Corp. 
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eature NOVEMBER 1952 
a Letters to the Editor 


Heard in Washington 


Pat I Wooron 


Compass Points of Business 1! 


Autumn Frontispiece 


How to Light a Candle 23 
Rosier W. Jormnson 
Chairman of the Board, Johnson & Johnson 
How to bring light into the dark 


corners of misunderstanding that an 
1 Rounded curb ends for safer, easier, wheels, prevent run-offs, prolong important segment of workers have 


low f ment 
tive-saving turns tj ew ow for equipme toward the American economy 


3 One-piece, weather-sealed hand- New ( ratalog fe | Jefense 25 
* holds, molded to fit the hand— W 

for complete safety in lifting and J. 

positioning Director, Defense Supply Management Agency 


y, | progress report on the huge jo! 
= of standardizing, classifying, and 
I cataloging the millions of items 
pure hased by the military services 


That Far-away Look 
Roy A. 
4. | President, Fruchau} Praies Compan) 
sown hanes On cultivating the dhility to see 
Hush with floors heyond to-day and to-morrow and 
how necessary it is for practical 
evecutives to have far-aghtedness 


What are Profits 
loon KNOWLTON 
Hill & Knowlton 
How guilty American business 
itself in’ furthering many of the 
popular misconceptions about prof 
tts and what can he done about tt 


Insulated from Ideas: 


Treenput 

5 Special rounded edge * safety spans — Preside nt. ( ompany 

without sacrificing strength--saves extra strength and elimination The doors, the anterooms, and the 

tives, equipment and loads J of dangerous slipping rece puonists that <e pParate many 


husiness men from intrusions may 
he a harrier to helpful ideas 
Light-weight HEAVY-DUTY Magnesium Construction 
(% the weight of steel) with resulting increases in efficiency and safety . . . individ- Fourteen Important Ratios in 
ually engineered for your requirements . . . long life that you can take for granted: Retailing and Wholesaling 
these are the other money-saver features that make Magcoa Dockboards a good R A FouLKs 
investment right from the start and your best investment in the long run. 
Write today for literature showing why many leading companies standardize on —— is . | | 
Magcoa Dockboards for freight car and truck loading, how they benefit . . . and how 
you can, too, At the same time, ask for new literature showing how Magcoa’s mag- 
nesium fabricating experience and facilities can help you improve your products 
through use of light-weight, heavy-duty magnesium. Use the handy coupon. The Business Bookshelf 


MAGNESIUM COMPANY OF AMERICA November Afternoon 


sated CHICAGO, INDIANA — Representatives mn Principal Cities Associate Editor, DUN's Review 


MAGNESIUM COMPANY OF AMERICA, East Chicago 9, Ind. 
Please send Dockboard Bulletin Fabrication Folder 


The Trend of Business 


Here and There in Business 


Dun’s Revirw (including Dun’'s tnternatiowal ke 
view and The World Markets). November 1952. 
Published monthly. 99 Church Street, New York 
& N.Y. Subscription information on page 114. 
Copyright 1952 by Dun & Brapsrreet, Iwe., 
Copyrighted under International Copyright Con- 
vention. All rights reserved under Pan Ameni- 
can Copyright Convention. Dun's Review regis- 
tered in the U. S. Patent Office. Frontispiece 
by Pote from Devaney. Cover by Devaney. 


DIVISION OFFICES: 
NEW YORK 20, 

30 Rockefelier Plaza 
PHILADELPHIA 18, 
8001 Southempton Ave 
WASHINGTON 5 OC. 
Walker Bldg 
HOUSTON 17, 
7657 Moline St 
LOS ANGELES 
8972 W. 25th St 
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SAN FRANCISCO 4, 
Russ Bidg 
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=== SKILL AND PRECISION IN THE MANUFACTURE O 


TANDARD FOR™__. 
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ine Components FOR_JET AIRCRAFT 


Fabricators of: 


e Combustion Chambers e Tail Cones — ¢ All Types of Spinnings 


e Transition Liners e Aft Frames e Turbine Inlet Casings 
e Turbine Casings e Brackets e Other Essential Components 


SHEET METAL FABRICATION DIV. 
Terre Haute, Indiana 


HEAVY MACHINE TOOL DIV. 
Brazil, Indiana 
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L organize your paperwork 


Here is a new, easier way to handle 
routine paperwork and dictation — a 
different technique that will help you 
finish faster: 

(1) Starcat the top—there’s no need 
to sore out the dictation matter; no 
need to call your secretary in and keep 
her waiting. 

(2) Read the firse letter, memo or 
report. Decide whether to handle it 
verbally or in writing, 

(3) If verbal, pick up your tele- 
phone and get it done. If in writing, 


pick up your Audograph microphone 
and get it done. 

(4) Go on to the next item, and 
handle the rest the same way. 

Note that you go through the 
workpile just once. If interrupted, it’s 
easy to pick up where you left off. 

You work smoothly, efficiently, 
quickly — alone, you think and talk 
easily. There is no confusion, no 
waste motion, no petty delay. And 
while you’re working, your secretary 
is intercepting phone calls, getung 


The Gray Manufacturing Company 
Hartford 1, Connecticut 


data you need, or transcribing the 
work you Audographed carlier. 

Although versatile Audograph 
helps you in many ways, it has proved 
again and again that in this one func- 
tion alone — speeding your routine 
paperwork—tt saves its low cost many 
times over. 

If you are interested in this more 
efficient way of working, send in the 
coupon, Try the technique yourself. 
You'll find that it 
really works. 


Please send me your illustrated Booklet X-11 — 
“Now We Really Get Things Done!” 


The world’s most versatile dictation instrument 


NAME 
AUDOGRAPH® sales and service in 180 U. S, cities. See your Classified Telephone 
Directory under *Dictating Machines.”’ Canada: Northern Electric Co., Ltd. Abroad: = TITLE 
Westres Corp. (Western Electric Co. export afiliate) in 35 countries, Audugraph is 
made by the Gray Manufacturing Company — established 1891 originators of the 
Telephone Pay Station, *TRADE MARK REG. U.S. PAT. OFF. ADDRESS ae | 
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TO THE EDITOR 


CALENDAR CHATTER 


W hite and W yckotl Miy. Co. 
Holyoke, Mass. 
Dear Sir: 

During the early part of the year, as 
you will perhaps remember, or as your 
correspondence files will show you, we 
had some correspondence regarding light- 
houses, prompted because ol your leatur- 
ing in Dun’s Review lighthouses at vart- 
ous times, and because we were work- 
ing on our Calendar tor 1953 featuring 
“Famous American Lighthouses.” 

So now, I'm glad to send you an ad- 
vance copy of the new calendar which wall 
probably be of interest; we hope so and 
with which please accept our compliments 
and best wishes. 

To the pubhe at large the calendar 1s 
available at 25¢.... 

As you published a little tem regard- 
ing the plans for the calendar and we had 
quite a few letters from your readers as a 
result, perhaps you might wish to make 
mention of the forthcoming calendar. ... 

A. Hl. Sampson 


SALESMAN SALUTES 


Gardner Board and Carton Co, 
Middletown, Ohio 
Dear Sir: 

Your article, “The Hidden Salesman” 
by Robert J. Berry, in the August tssue 
is excellent. The article pornits out some 
of the things we're striving for here. 


Dellart 


Burndy Engineering Company 
Norwalk, Conn. 
Dear Sir: 

We read with a great deal of interest, 
Mr. Robert J. Berry's story “The Hidden 
Salesman” which appeared in the August 
issue of Dun’s Revirw.... 


Lillian Ve k 


Bankers Trust Company 
Indianapolis, Ind. 
Dear Sir: 

In the August issue of Duns Revirw 
there is an excellent article titled, “The 
Ilidden Salesman” by Robert J. Berry, 
president of the Electric Products Com- 
pany. 

| think this article is outstanding and 
should be read by everyone interested in 
employee and public relations. It can be 
used as a guide in every line of business. 
[ would like very much to write Mr. Berry 
and complime.t him on the article. Do 
vou have his company's address? 

| intend to bring this article to the at 


They’re worth money 
in your business, too 


Are materials or finished products 

moved from one place to another in 

your business? Do you employ three the 
Atal coupon ICTOUW, 


men or more at handling, moving or 
Hlow did spec ial Yat equipment Save 


$196.000 tor an California 
industry? 


of 
stacking: 


If your answer is “ves”, you can make 


profitable use of Yale Lift Trucks (gaso- —— 
line, electric or Diesel) and Yale Hoists. equipment reduce han- 
Send the coupon for full details on how 

for a bottling company? 


you can cut handling costs 50 to 75%. | 

What Yate 
Phen depend on Yale to solve your spe 7 ’ on Hoist made one-man manu 

cific handling problems...with equip: 

What combination of Yar equipment 


ment ranging from giant Ram Trucks 

to compact Worksavers designed for cut shipping 
in the sugar industry? 

use in confined areas where floor ca BS ) 


pacities are limited. 


— MAIL THIS COUPON TODAY 


The Manufacturing Co.,Dept. 5911 
Roosevelt Blvd. and Haldeman Ave., Phila. 15, Pa 


| Please send free ( Opy of he Pic Story 
| A | of Yale Materials Handling Equipment. 
| | I ain interested in: { | Yate Lift Trucks 

| 

| 

| 


SEND FOR FREE BOOKLET 
OFFERED IN COUPON 


[ YALE Hoists 
MATERIALS HANDLING 
EQUIPMENT 


Yale Hoists are sold 


Company 


Name lithe. 


exclusively through Street City State 
n Canada write The Yole & Towne Mfg. Co, 
INDUSTRIAL DISTRIBUTORS Box 337—Postal Station ‘'A.'' Toronto 


GAS AND ELECTRIC INDUSTRIAL TRUCKS + WORKSAVERS ¢ HAND TRUCKS + HAND AND ELECTRIC HOISTS ¢ PUL-LIFTS 
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tention of the Indianapolis chapter of the 
National Sales Executive Council where 
famamember. It Mr. Berry can speak 
as well as he writes, | think our group 
should ask him to address one of its ses- 
sions in the coming Association year. 
Dwight W. Casey 


| President 


Republic Steel Corporation 
Cleveland, Ohio 
Dear Sir: 

Dun & being an organiza 
tion that caters mainly to the credit fra. 
ternity,—-I was surprised at the absence 
of a door marked “Credit Department” 
under the article entitled “The Hidden 
Salesman” on page 25 of your August is 
sue. The Credit Department is one of 
the most important departments co oper 
atuny with the Sales Department in its 
relations wit! customers and building up 
good will. No doubt this was an over- 
sight, but don’t let it happen again or we 
credit men will be talking to Mr. White 
side about it. 


P. Fole 


15 CONTINUOUS YEARS OF COMPANY-CAR RENTAL 
SERVICE TO AMERICA’S LEADING INDUSTRIES 


‘Take it from experienced Four Wheels users that 


network the nation. They use the Four Wheels Plan 


because it’s better business. The reasons add up: 


Not wishing to have other departments 
suffer by comparison, we are showing the 
Credit Department door by itself —Vd. 


om 


A brand new car every year—with no capital 
investment to company or salesmen 


Mileage inequities solved for company and salesmen oo ne} 


No maintenance or depreciation problems Chicago, Hl. 
Dear Sir: 
Operating costs are clear cut end tox dedveiinte We would like to obtain 25 copies ot 


Unrestricted personal use of cars the splendid article, “The Hidden Sales 
man, which appeared in the August 1952 
issue of Duns Review, to distribute to 


And high on the list of “reasons why”’ you'll find | | 
some Of our ayents. 
the Four Wheels Plan unique in morale value. /. O. Giles 


It’s fair for the company—square for the salesmen. MISSING 


You know that’s good business! Find out the facts Chicago Herald-American 
about it today - Chicago, Il. 

| Dear Sir: 

Re | would appreciate it very much if you 

for the “FOUR WHEELS PLAN” booklet WRITE DEPT. D-R teat would send me copies of your monthly 

mayazine Dun’s Review, published by 

vour organization. This seems to be one 

piece of information which your organ 

ization sends out which we have not been 


COT 
rece IV 


Hal Thompson 
America's Foremost Automobile Leasing Company— Operating in 48 States. Financial editor 
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It has been demonstrated again that the state of bust- 
ness 1s a powerful factor in a political campaign. Elections 
have little effect on business, but business affects elections. 


Now that the election 1s over a frequent question 1s, 
“What next?” Whatever happens the most unlikely 1s 
that things will stay yust as they are. The country has 
to be prepared for a little more military spending, con 
siderably more military spending, or enormously more 
military spending, depending on developments scattered all 
over the globe. 


Adjustment of the economy to peace looms as the 
greatest problem. We may not have to grapple with tt 
for some years to come, but plans must be ready to handle 
the situation when Government spending declines from 
S85 billion to $50 billion. Commerce Secretary Sawye 
has such a study under way. It is so trmportant that he 
ws confident his successor will continue it. He thinks we 
are well equipped to handle the problem that will face us 
when the end comes to the enormous leak of resources 
into the maw of the military. This nation handles the 
problems of peace better than those of war. 


Those closest to the defense program expect the peak 
of expenditures will be reached in the last quarter of 195}. 
Expenditures then will have to continue at a high level 
for an extended period. A larger proportion of finished 
goods to total expenditures now 1s being attained. Pipe 
lines ave well filled. The ratio of output to input will 
likely increase from thts time forward. 


When the defense program was formulated in 1950 
few thought it could be carried out utthout drastic cur- 
tailment of goods for ctuilian use. Such shortages as were 
caused are disappearing. What had seemed impossthle has 
heen accomplished. 


Because of its tmportant bearing on what may be ex- 
pected economically, careful note 1s being made by the sta- 
tistical agencies of developments which give an indication 
of whether consumers expect to save or to spend. Latest 
reports indicate that they still think prices are too high and 
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are more inclined to save than spend. It ts recognized, 
however, that some prices are declining and that some in- 
comes have gone up. This may change the rate of saving 
which 1s important in offsetting the inflationary pressures 
which underlie the economy. 


More savings go into savings accounts in banks than 
mto any other channel. What happens to those accounts 
ts being watched closely as is the attitude of the public to 
the Government's savings bonds. Last vear redemptions 
of unmatured savings bonds exceeded sales, but that trend 
seems to have come to an end with indications pointing to 
renewed interest in those securities, due in part to the more 
favorable terms now allowed. An increased trend 1s noted 
im the higher income groups of hedging against inflation 
through purchases of common stocks and real estate. 


Recogmzing that the large movement of capital over 
frontiers 1s disturbing, official endeavors fo promote the 
export of American capital are encouraging conditions 
under which American ownership in a joint enterprise 
will be retired as rapidly as possthle. 


No opportunity 1s being lost to emphasize that noth- 
wy smacking of colonialism or impertalism has a_ place 


in modern economy. 


A survey now being completed by the Commerce De- 
partment will show: volume of foreign investments, char- 
acter of such investments; flow of income; and the extent 
te which capital is being mingled. This ts the first census 
of the kind since 1943. 


Agitation for the repeal of the excess profits tax 1s meet- 
ing opposition from businesses that are notin that bracket 
They fear they ull be called upon to help make up the 
revenue that would he lost. 


mantis threes 


WASHINGTON, D. C. OCTOBER 1G52 
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Ore hoist at Anaconda’s 
new Kelley Mine, Butte, 
Montana, The double- 
drum unit handles 
12-ton bottom-dump ore 
“skips” in balance. 

The 3000-horsepower 
hoist-motor is regarded 
as the world’s largest. 


giving a lift to 


Right now Anaconda is mining about 6,000 tons of low-grade copper ore 
every day at the new Kelley Mine, keystone of the Greater Butte Project. 
Eventual output from this block-caving operation will be 15,000 tons of ore 


per day. 

The Greater Butte Project was undertaken in 1948 to supplement Ana- 
conda’s regular output from high-grade ore. When in full production, this 
$27 million project will add 90,000,000 pounds a year to America’s cop- 
per supply. This wealth of copper is all in addition to Anaconda’s present 
output! 

America needs more and more of man’s most versatile metal. The combined 
defense and civilian demand for copper continues to exceed its availability. 
Because copper—and only copper—does so many defense jobs so well, 
increased output is essential to the U. S. economy. 

The Greater Butte Project is just one phase of Anaconda’s vast expansion, 
improvement, and modernization program. All phases share the same goal: 
more metals. The achievement of this goal serves the country’s military 
needs today . . . its peace, progress and prosperity in the future. 


Anaconda Sales Company 


The American Brass Company 
Anaconda Wire & Cable Company 
; International Smelting and Refining Company 


Andes Copper Mining Company 


52322-A 
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OF BUSTIN £32 


There are frequent reports of 
anxiety at the return of “the 
buyers’ market” in this line or 
that. Reduced prices for a 
variety of commodities, from 
moonshine and sirloin to grand. 
pa’s woolies, have often resulted 
in long faces and a great shak- 
ing of heads. While record 
employment and output may 
not last indefinitely, there are 
wide areas of basic strength in 
the economy. The sources 
of both strength and possible 
weakness are reflected in the 
figures as well as discussed in 
the text on the following pages. 


G 
ccords, New «Foals 


Although spending by both the Coucemaa and consumers is edging upward, the 
expansion of inventories, except in defense lines, is likely to remain conservative 
Construction, Output, Markets - - - - - -  - Page 13 
Record expenditures for construction and industrial expansion enlarge our ability 
to produce; intensive salesmanship may help to develop the large, latent markets 


Pages 14, 15 


basic statistical series; 


Here is the business record as reflected in selected, 
there are quarterly figures for recent years and annual data as far back as tg14 
ConsuMER’s FINANCIAL Position - Page 16 
While over-ail incomes and savings are at unprecedented levels, so are consumers’ 
debts; here is some insight into the distribution of personal purchasing power 


THE 


THRouGH THE TELESCOPE- Paye 17 
A peek, first into the affairs of our foreien customers, then into the near-future for 


the outlook in production, spending volume, employment, and general price levels 
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Production, employment, and trade swelled to new 
high levels as business entered the fourth quarter of 
1952; many retailers thought that Christmas volume 
this year might exceed past records as measured both 
in dollars and units. But a gnawing question in many 
minds was, “What is in store for business when high- 
level defense spending tapers off next year and there- 
after?” 

The military expenditures, currently running at 
about $12.3 billion a quarter, are now scheduled to 
reach $14 billion a quarter in mid-1953 and to be 
maintained at that level for two years. While defense 
spending will remain important in the economy dur- 
ing this period, it is expected to become less stimulating 
to business toward the end of 1953. What will happen 
then is dependent to a large extent on the groundwork 
established by to-day’s developments. 


Balance and Salesmanship 


It appears that an adjustment has already been 
made from a sellers’ to a buyers’ market in many 
lurable and nondurable lines; there are reports that 
carnings prospects have recently improved with a sub- 
stantial pick-up in orders, output, and sales. Partly 
reflecting a catch-up after the steel strike, but also 
because of larger retail sales (Compass Point 24, page 
14), the production of steel, automobiles, oil, television, 
and home appliances is markedly above the levels 
prevailing earlier in the year. Also advancing is the 
output of textiles, paper, chemicals, and machinery. 
How the over-all level of industrial production com- 
pares with that in previous periods is reflected in 
Compass Point 16 and in the chart on page 13. 

Signs of salesmanship are apparent even in the 
daily newspaper advertisments. Although reduced 
prices are still offered frequently to stimulate con- 
sumer buying, the reductions are far less sweeping 
than, say six months ago. Customers are enticed by 
a variety of other attractions, including better quality, 
better service, and even contests such as the one spon- 
sored by a well-known retailer of women’s wear offer- 
ing the winner “a week’s trip to Bermuda for two.” 


Inventories and Orders 


The physical volume of inventories is only slightly 
above the pre-Korean level. After allowances in the 
over-all figures (Compass Points 27, 28, and 29) for 
inventories destined for the military, civilian stocks 
appear to be well balanced with expected sales re- 
quirements. It seems likely that the accumulation 
of stocks over the next few months will occur largely 
in response to seasonal needs. With the prospect for 
relatively stable prices and an abundance of goods, 
buyers are expected to remain conservative. This is 
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not to imply a limited volume of trade, however. 

With one eye on the record level of disposable 
personal income (Compass Point 13), retailers were 
reportedly stocking their shelves with a wide variety 
of reasonably priced, practical gifts for the Christmas 
trade. Orders for semi-luxury and luxury items were 
also at a favorable level. Advance orders for women’s 
Spring apparel were reported to range from 15 to 50 
per cent above a year ago in the West Coast market; 
top quality and higher priced lines sold unusually well. 
Price levels both at retail and wholesale have not 
changed appreciably since the beginning of the year 
(Compass Points 8 and 9). 


Signs in and of the Times 


There are some people who claim pridefully, “1 
was brought up not to read the ads.” While such 
pride may result from ignorance, here is a case where 
ignorance is the result of pride. Statistics, such as 
these 39 Compass Points, are vital to an evaluation of 
business conditions, but some aspects of the business 
picture are clearly reflected in the “ads.” 

A glance at Compass Points 3 and 6 affirms that 
employment is as high, and unemployment about as 
low as each has ever been before. If anyone doubts 
that employment conditions are as favorable as the 
official reports, he need only look to the classified 
section of a metropolitan daily newspaper for reassur- 
ance. A recent Sunday edition of the New York Times 
carried nine pages jammed with “help wanted” ad- 
vertisements directed at the unemployed or dissatished 
of both sexes. The opportunities were remunerative 
as well as numerous. Men were sought for every sort 
of position from office boy to parisitologist, with en. 
gineers at a premium. Good working conditions are 
stressed along with the high pay; this in a so-called 
“moderate labor surplus area.” Detroit, formerly aii 
area of serious labor surplus, is faced with a shortage 
of workers. 


More Lower-priced Housing 


That the “ads” have recently offered a larger selec- 
tion of homes in the under-$10,000 price range may 
reflect other trends. These houses are almost invar1- 
ably cither of the community-mass-produced type, or 
prefabricated, while the prices are rarely much below 
$10,000. Never-the-less, it is significant that they ap 
pear more frequently than a year ago. 

Although total construction in the first eight 
months of 1952 was about 5 per cent above a year ago. 
there was a 4 per cent decline in private residential! 
construction. The downtrend in private home build- 
ing started in 1951 when it declined not only in dollar 
volume, but dipped to 35 per cent of total construction 
as compared with 45 per cent in 1950. The proportion 

was further reduced in the first eight months of this 
year to 33 per cent. Most of this decline had been 
induced by Government restrictions on materials and 
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mortgage credit, designed to subordinate certain 
civilian needs to the defense effort. 


The Construction Record 


As defense spending tapers off and we swing back 
toward full peacetime operations, private home build- 
ing should assume greater importance in the total 
construction volume. Recognition was given to the 
importance of the decline in home building in the 
revised Defense Production Act, passed at the end 
of June 1952. It provided that down-payment re- 
quirements be reduced at the end of any consecutive 
3-month period wherein housing starts drop below 
the rate of 1.2 million a year. While down-payment 
requirements actually were reduced on October 1, in 
line with the provision, many private lenders were 
proceeding cautiously. 

Government spending for defense, and an allied 
increase in business spending for new plant and equip- 
ment have been potent factors in keeping over-all 
construction at a high level. Probably to be exceeded 
by about 5 per cent in 1952, the dollar volume of new 
construction in 1951, at $31 billion, was nearly twice 
as large as in 1947, almost as great as the combined 
total for the pre-war years 1935-1939, and nearly three 
times as large as in 1929. Even after allowance for 
the increased cost of building materials and labor, the 
physical volume of construction was impressively 
above former levels. 


Industrial Expansion 


If the programs of expenditure for new plant and 
cquipment proceed through the remainder of the year 
as planned, capital outlays for 1952 will reach a record 


"45 


of production in the fourth 


quarter may offset to some ex- 
tent the losses in output re 
sulting from the steel strike 


$27.5 billion, according to a joint report from the 
Sepasitioe and Exchange Commission and the U. S. 
Department of Commerce. This will exceed last year’s 
record by 4 per cent and is some 3 times as large 
as the 1929 total (Compass Point 19). The high 
rates of machinery usage, rapid obsolescence, increased 
depreciation allowances, and the need for continuous 
improvement of production techniques to meet com- 
petition, should insure a continued high rate of spend- 
ing for new plant and equipment. As the defense 
effort slackens, more materials and manpower can be 
devoted to projects lately postponed as “non-essential.” 

Shipments of machine tools continued to accelerate 
in the Fall months. It is estimated that the machin 
tool industry 1s producing at the rate of $100 million 
a month, compared with $20.7 million in 1949; ship 
ments are about 20 per cent below the war-time 1942 
peak level. Total shipments for 1952 are expected 
to reach $1 billion. Although backlogs dropped con 
siderably with the expansion in production—they 
amounted to 12 months production this September: 
as compared with the peak of 23.5 months a year 
ago—they still equal several years of output at normal 
peacetime rates. 


The Latent Markets 


The enormous productive capacity developed i1 
this country solves many problems while aiden 
others. While a vista of almost unlimited supply 
opens before us, there are serious problems in distribu- 
tion on an international as well as a national scale. 
There is a vast need for all kinds of goods, both here 


and abroad and there are vast resources and the tech- 
Continued on page 16 
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pom EMPLOYMENT PRICES 
1 2 | 3 5 6 7 8 10 
POPULA. NUMBER OP EMPLOYMENT EMPLOY- EMPLOY UNEMPLOY- CONSUMERS’ RETAIL WHOLESALE INDUSTRIAL 
TION BUSINESSES Civilian MENT MENT MENT PRICES PRICES PRICES STOCK PRICE 
Agricultural Nonagricult’l AVERAGES 
Millions Thousands Millions Millions Millions Millions Index Index Index Dollars 
37.6 11.4 26.2 71.8 43.3 $1.03 | 
105.1 42.0 10.5 31.5 123.8 99.78 
106.5 41.3 10.7 30.6 143.3 98] 9().04 
108.5 37.7+ 10.8+¢ 26.9+ 127.7 62.0 73.48 
| 121.8 3,097 47.6 10.0 36.3 1.5 122.5 120.9 61.9 311.24 
| 423.1 3,062 45.5 9.9 34.3 4.3 119.4 56.1 236.34 
124.0 2,984 42.4 9.8 31.3 8.0 108.7 47.4 138.58 
124.8 2,895 38.9 9.7 28.0 12.1 97.6 oy 42.8 64.57 
130.9 3306 45.8 9.3 35.6 9.5 99 4 99.0 50.1 142.66 
132.0 3,383 47.5 9.5 38.0 8.1 100.2 100.6 51.1 134.74 
133.2 3,364 50.4 9.1 41.3 5.6 105.2 108.3 56.8 121.82 
134.7 3,302 53.8 9.3 44.5 2.7 116.6 124.9 64.2 107.20 
136.5 3,045 54.5 9.1 45.4 1.1 123.7 134.0 67.0 134.8] 
138.1 3,062 54.0 9.0) 45.0 Be 125.7 137.5 67.6 143.32 
139.6 3,258 52.8 8.6 44.2 1.0 128.6 141.4 68.8 169,82 
141.2 3.605 55.2 8.3 46.9 2.3 139.5 191.65 
144.0 3,879 58.0 8.3 49.8 2.1 159.6 180.1 96.4 177.58 
146.6 3,99] 59.4 8.0 51.4 2.1 171.9 192.7 104.4 179.95 
149.2 3,965 58.7 8.0 50.7 3.4 170.2 187.7 99.2 179.48 
| 151.7 3. O80) 60.0 52.5 3.) 171.9 189.0 103.1 216.3] 
154.4 4.009 61.0 7.1 54.0 1.9 185.6 206.8 114.8 257.64 
153.3 59.4 53.3 2.3 183.3 204.4 116.0 249.09 
| 153.9 4.016 61.0 7.3 53.7 1.8 185.1 206.2 115.8 252.35 
| 154.7 4,012 62.2 7.7 54.5 1.7 185.9 206.7 113.8 263.96 
| 155.5 4,014 61.4 7.0 54.4 1.7 188.4 210.0 113.6 265.14 
156.0 4.047 59.7 6. 53.6 2.0 188.3 209.5 112.6 267.13 
| 156.6 4.063 61.3 7. 54.1 1.7 189.1 210.2 111.5 264.18 
| 157.3 4.070 62.3 7.4 54.9 1.6 190.9 211.6 ® 111.7 275.09 | 
| 21 22 23 24 25 27 28 29 
FARM EXPORTS IMPORTS RETAIL WHOLFSALE MANUFACTURING RETAIL WHOLESALE MANUFACTURING 
REC IPTS SALES SALES SALES INVENTORIES INVENTORIES INVENTORIES 
dollar dollar Million Million § Million $ Million Million $ Million$ 
6,039 2.114 1,789 
14,570 7,920 3,904 36,549 60509 12,906 
12,606 8.228 5.278 41.364 63.659 13,484 | 
8116 4485 2,509 41,8974 10,705¢ 
11,299 5.241 4.399 48459 37814 70262 7,298 4.024 12,775 
9.050 3.843 3.061 41,989 57017 3,497 11,265 
6,369 2.474 2.09] 34.752 4) 95] 2,665 9 105 
4.735 161] 1.323 25,013 3().77 | 2,307 7,332 
8.582 3177 2,318 42,042. 26,244 61.340 5,285§ 3,0754 11,516§ 
9.056 4,021 2.625 46,375 28919 70313 5,819 3,255 12,873 
11,619 5,147 3,345 55.274 36,394 98.069 7,371 4.073 17,024 
16,136 8.079 2.756 57,212 41,109 125,158 7,438 3,830 19,348 
20,003 12,965 3.38] 63.235 45.966 153.843 7,065 3,759 20,171 
| 21,153 14,259 3,929 70,208 49.828 165.387 7,105 3.969 19,578 
22,162 9 806 4.159 78,304 53,708 154.481 7,442 4.625 18,457 
25,326 9.738 4.942 102.488 71915 151,402 4,23] 6,606 24,620 
30,008 14,430 5,756 119,604 87,263 191.010 13,372 7,613 29,032 
30,480 12,653 7,124 130.521 95,172 211.560 15,192 7,982 31,782 
28,197 12,052 6,623 130,721 86,817 196,027 13,909 7,659 28,766 | 
29.056 10,274 8.852 143,689+ 96,782 228.833 17,071 9268 33.31] | 
33,078 15,022 10,962 158,223 106,776 264,752 17,515 9,849 41,988 
6,509 33460 3,029 37,773 (26,745) 20,757 10,122 35,970 | 
6,459 4.019 2.963 39.093 24,826 66,366 19,718 10,005 39,085 | 
9.040) 3.685 2.508 38,735 26,029 63,647 18,882 10,059 40.590 | 
11,035 3,974 2.452 42.624 29,150 67,306 17,515 9.849 41,988 
6,807 4,025 2,877 36,324 24,995 67,123 18,664 9,942 42,789 | 
6,650 3.966 2,687 41,576 24,484 66,816 17,314 9349 42,257 | 
9,200 3,140 2,370 39,900 26,100 66,000 16.900 9,100 42,000 | 


¢ Figures for this and prior dates are from another source and are not strictly comparable with later data. 
t Beginning in 1937 tax refunds are deducted from receipts and are not included among expenditures 
® Quarterly figures seasonally adjusted. 


@ Annual rate seasonally adsusted 


4 Series revised from this date. 


S Riview 


FA 
ay 
Ag Fost 
ge 
; 
> 
Cun 
mers: 
<2 
2 
» 
~ 
WAG 
Pry 
4 
’ 
<p 
era 
‘ 
a 
» 
AGG 
Ate 
Ath 
| 
| 
hin 


REVIEW, PAGE £5, NOVEMBER 1952 


PUN s 


A RECORD OF BUSINESS ACTIVITY 


ae Quarterly figures that are significant either for their change of their lack of change from previous levels. 
Third quarter figures for most series are based upon preliminary estimates and incomplete data. 


Sources of the statistical series and 


ditional information concerning the figures appear on pages 20 and 21 


INCOME —— PRODUCTION 
Workers deters "Indes Billions hwh Million §___Billion dollers_ Bullion dollars 
223 11.01 33.2 867 1.9 61 38.5 
26.30 66.8 813 3.9 85.0 
514 22.18 52.8 709 0.0 58 
566 25.03 82.5 1016 8.4 110 116.7 2,490 92 1038 
552 23.25 73.7 939 2.5 a) | 114.6 1,408 7.6 90.9 
515 20.87 63.0 890 me 75 109.4 1,006 4.7 75.9 
446 17.05 47.8 760 —3.4 58 99.4 336 
633 23.86 70.2 1,027 5.0 109 161.3 ve 91.3 
661 25.20 75.7 1,089 64 i 179.9 1,104 6.5 101.4 
.729 29.58 92.0 1,237 9.4 162 208.3 1,196 8.2 126.4 
853 36.65 116.7 1,381 9.4 199 233.1 644 6.1 161.6 
961 43.14 132.4 1,413 10.6 239 267.5 419 4.5 194.3 
1.019 46.08 147.0 1,477 10.8 235 279.5 709 5.2 213.7 
1.023 44.39 151.1 1,454 8.5 203 271.3 
1.086 43.82 158.9 1,409 13.9 170 269.6 2,089 14.8 211.1 
1.237 49.97 169.5 1,339 18.5 187 307.4 2,470 20.6 233.3 
1.350 54.14 188.4 1,389 20.7 192 336.8 3111 22.1 259.0 
1.401 54.92 187.2 1,379 16.3¢ 176 345.6 3.131 19.3 258.2 
1.465 59,33 205.5 1,455 21.2¢ 200 388.7 4,466 20.6 284.2 
1.594 64.93 225.0 1,458 18.7° 220 432.3 263° 
1.562 Ce 286 106.0 977 5.5 319.6 [ 
1.588 64.7% 223.2 1.452 222° 105.3 938 6.7 329.3 II 
1.602 64.67 227.1 1,469 16.9® 216* 108.2 1,005 6.7 330.9 iif 
1.626 66.22 231.5 1.473 17,38 218* 113.5 734 74 
1.646 67.00 230.5 1.457 115.0 715 6.2 339.4 I 
1.656 66.47 231.5 1,448 17.3 210 110.4 952 7.0 343.20 | 
1.661 66.64 233.0 144) B17. 210 113.2 973 71 3440000 
r FEDERAL FINANCE AILURES—— 
31 32 34 35 36 37 | 38 
PEDERAL FEDERAL GROSS CONSUMER LOANS OF CURRENCY DEMAND TURNOVER | BUSIN ESS LIABILITIES 
RECEIPTS EXPENDITURES FEDERAL CREDIT COMM'L OUTSIDE OF DEPOSITS OF DEMAND FAILURES OP PAILURES 
BANKS BANKS ADJUSTED DEPOSITS | Million $ 
ollars ollars fllion dollars tilion dollers Billion dollars Million § Million § Times tj 
735 735 1.2 13.2 1,533 10,082 | 18,280 357.9 
5,152 18,515 25.5 224 «243593 6.45] 113.30 
6,695 6,403 24.3 28.1 4105 19616 37.3 || 8,881 295.1 | 
5,625 5,116 24.0 26.1. 627.4 | 
4,033 3,299 16.9 3,557 22809 40.5 ‘|| 22,909 493.3 
4,178 3,440 16.2 3,605 20,967 33.8 || 26,355 668.3 
3,190 3.652 16.8 4.6 25.2 4,470 17,412 28.6 28,285 736.3 
2,006 4.535 19.5 3.5 20.1 4.669 15,728 23.9 31,822 928.3 
5,103t £966t 404 7.0 17.2 6,401 29,793 4194 || 14.768 182.5 
5,265 9,183 43.0 8.2 18.8 7,325 34,945 «18.6 ~—||-—s«d:3,619 166.7 
7,227 13,387 49.0 8.8 21.7 9.615 38.992 19.4 11,848 136.1 
12.696 34.187 72.4 5.7 19.2 13,946 48.922 18.4 9.405 100.8 
22,202 79,622 136.7 4.6 19.1 18,837 60,803 17.4 3,211 45.3 
43,892 95,315 201.0 5.0 21.6 23,505 66,930 17.3 1222 31.7 
44.762 98.703 258.7 5.6 26.1 26,490 75.85] 16.1 | R()9 3().2 
40,027 60,703 269.4 8.7 31.1 26,730 83,314 £4165 41,129 67.3 
40,043 39,289 258.3 11.9 38.1 26,476 87,121 18.0 3.474 204.6 
42,211 33.79] 252.3 14.4 42.5 26,079 85,520 19.2 5,250 234.6 
38,246 40,057 252.8 16.8 43.0 25,415 85.750 18.7 9.246 308.1 
37,045 40,167 257.4 20.1 52.2 25,398 92,272 20.3 9.162 248.3 
48,142 44.633 255.2 20.6 58.4 26,325 98,120 21.7 8.058 259.4 
16,817 11,077 255.0 19.4 54.4 24.400 89.000 22.0 2,106 55.3 I 
12,861 14,493 255.2 19.3 55.0 25,000 89.500 21.9 2,147 63.3 II 
12,374 14,989 257.4 19.4 56.0 25,400 92,000 20.9 1,963 74.1 
11,435 16,647 259.4 20.6 58.4 26,325 98,120 22.1 1,842 66.7 IV 
20,392 = -16,263 258.1 19.6 57.8 25,700 94,800 21.2 2,005 7449 | I 
17,930 18,604 259.1 20.9 59.6 26,000 95,800 21.5 2,089 71.9 | TI 
13,951 21.6 59.9 26,500 95,800 20.8 1,713 592 
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LIQUID ASSETS AND DEBTS OF INDIVIDUALS 


BILLIONS OF 


BILLIONS OF | [) TOTAL LIQUID ASSETS ret 
DOLLARS MORTGAGE AND CONSUMER DEBT 
The debts of individuals increased after World 300 - +4300 
War Wf oat a considerably faster rate than savings. 
Whereas the liquid asset holdings of individuals ao 3 


were 14 per cent higher in 1951 than in 1945, the 

debts owed by individuals were more than two and 

one-half times as large. Ut is argued by some 

economists that the accumulation of liquid assets 200 
im the past seven years has not kept pace with the 
rise in consumers’ prices. In order to maintain 
the purchasung power of the $1,000 he had in the 
hank in 1945, the average saver should have added 
$443 to ut by the end of 1951; actually, he added 
only about $140. But it should not be forgotten 
that in the post-wa years, constumers poured a Auge 
volume of funds into such non-liquid assets as homes 
and durable goods. With, or asthout allowance for 


100}- 


hange in purchasing power, individuals’ liquid 
assets are well above pre-war levels. To maintain 


the purchasing power of 1941's $1000 nest-egg 
required the addition of some $764 by 1951; the 
‘tual addition by the average saver was $1,226. ki 


nical ability to produce them. While mass purchasing 
power is of vital importance in developing markets, 
there is also a need for an intensive selling job. 

It was determined in a survey of consumer fi- 
nances sponsored by the Federal Reserve Board in 
the early part of 1952 that 40 per cent of all family 
units do not own automobiles and 56 per cent of 
the automobiles owned are more than 3 years old. 
Some 69 per cent of the families did not own televi- 
sion sets and 31 per cent had no refrigerator. (Roughly 
one-fifth of the “family units” were single persons.) 
Some of the experts think that slum clearance alone 
would necessitate the construction of 1.5 million hous- 
ing units a year for the next 20 years. 


Income, Savings, and Debt 


Personal income in the first nine months of 1952 
was about 5 per cent above the year-ago level. Even 
after the payment of high taxes, consumers generally 
had a record amount of money to spend (Compass 
Points 13 and 14). Strong labor unions with political 
as well as economic power, unemployment and social 
security benefits, and the farm price support program 
are cited as factors lending stability to the income 
level. The unprecedented volume of liquid savings 
owned by individuals 1s considered another bulwark 
for business. 

By adding $4.3 billion to their savings in the first 
half of 1952, individuals brought the value of their 
liquid assets to a record $344 billion, according to a 
survey by the SEC. These liquid assets include in- 
surance, time and savings deposits, shares in savings 
and loan associations, and corporate and Government 
securities, as well as cash holdings. The definition 
of “individuals” is rather broad; it includes in addi- 


tion to personal holdings, the savings of unincorpor- 
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ated business, non-profit institutions, and trust and 
pension funds. The volume of these liquid assets 
in past years 1s charted above. 

While these figures do not include savings repre- 
sented by the ownership of homes and other tangible 
assets, from the point of view of a retailer with goods 
to sell, a customer’s equity in a home may not mean 
much in terms of immediate purchasing power. Ac- 
cording to the SEC figures, consumers invested some 
$251.7 billion in non-farm dwellings and consumer 
durables in the years 1940 to 1951. These same 
“individuals” owning the liquid assets owed $43 billion 
in mortgage debt and $18 billion in consumer credit 
at the end of 1951; debt in both these categories has 
since increased (Compass Point 33). 

In a different survey of the liquid asset holdings 
of individuals, conducted by the Federal Reserve 
Board, personal holdings were estimated at $186 billion 
at the end of 1951, or almost 4 times as large as in 
1939. The total liquid asset holdings of both persons 
and business were estimated at $260.5 billion, also 
almost 4 times as large as in 1939. These figures how- 
ever, do not include savings in the form of insurance. 


The Distribution of Assets 


The top to per cent of the spending units (ranked 
by size of income) in 1952 owned 39 per cent of the 
liquid assets and received 31 per cent of personal 
income. The average income before taxes of this top 
10 per cent was $11,710. It is thought that about 
30 per cent of all spending units, largely in the lower 
income brackets, have no savings at all, although the 
lowest 10 per cent of the spending units own 6 per 
cent of the liquid assets. There are a large number 
of retired persons in this latter category. When 
ranked by the size of their liquid asset holdings, the 
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top 10 per cent ot the spending units own 65 per 
cent of all liquid assets, a proportion that has hardly 
varied in the last five years. 

The idea that liquid asset holdings are concen- 
trated among the upper income groups is supported 
to some extent by the trend in consumer credit. In- 
stallment credit is used principally by those in the 
middle income groups ($3,000 to $7,500). Install- 
ment purchases of consumer durables increased 
markedly in 1951 and the first nine months of 1952. 
On the other hand, cash purchases of consumer dur- 
ables, usually made by the upper income groups, 
constituted a declining proportion of total sales. This 
suggests that, with income levels rather stable, the 
upper income groups were saving money, while the 
middle income groups ran into debt. But it 1s cer- 
tainly true that the high levels of income in the past 
fo years have put the average person in a_ better 
financial position than ever before. The loss of faith 
that panicked some periods of business stringency into 
depression seems less likely to find a foot-hold to-day. 
There is plenty of latitude for the kind of salesmanship 
that makes people eager to buy. 


Foreign Trade 


Although our exports account for only about 5 per 
cent of total trade in this country, foreign markets 
are extremely important to some of our industries. 
Among the more important exports of nonagricultural 
products are chemicals, automobiles, parts and acces- 
sories, and machinery; cotton and grains are chief 
among the agricultural products sold abroad. 

The balance of international payments improved 
for foreign countries generally in the second quarter 


of this year. After nine months of siphoning off their 
gold reserves, to the tune of almost $1 billion to pay 
for goods purchased in the United States, the out- 
ward flow of foreign gold and dollar holdings was 
reversed. It was believed that this trend would be 
temporary, despite the efforts of foreign countries to 
adjust their dollar expenditures to the relatively limited 
foreign dollar supply. 

While foreign countries were able to earn fewer 
dollars in the second quarter of this year from the 
sale of merchandise to the United States, there was 
a slight gain in their dollar incomes from the tourist 
trade and other services, and interest on investments 
here. There was also a moderate gain in U. S. Govern 
ment assistance to foreign countries in the form of 
economic and military aid, and a slight upsurge in 
American private investment abroad. Some observers 
thought that the decline in our exports might become 
sharper in 1953, if, as is expected, the foreign nations 
become more self-sufficient and the shortage of dollars 
becomes more acute. 


The Near-Term Outlook 


Supported by a conunued high level of spending 
by the Government for defense and by business for 
new facilities, production and employment should 
remain high in the early months of 1953. While 
consumer incomes are expected to favor a high volume 
of retail sales, a marked expansion in the inventories 
of consumer goods appears unlikely. A balance be. 
tween orders and output may be reflected in continued 
price stability, although increased costs of production 
in some areas may tend to exert an upward pressure 
on some prices. 


The increase in unfilled orders for nondurable 


BILLIONS OF 


BILLIONS OF MANUFACTURERS’ UNFILLED ORDERS DOLLARS goods, noticeable since June, resulted from an ea 
DOLLARS 25 pansion in new business, rather than a decline in 
25 Pd shipments. The pwk-up was sharpest in textiles 
rs For more than a year previously, shipments of non 
aan durable goods exceeded the inflow of new orders 
at Although there was a slight seasonal dip in new 
TRANSPORTATION orders for durables this Summer, backlogs rose ap- 
20 | EQUIPMENT ra -—| 20 proximately by the decline in shipments, which 
o* were curtailed because of the strike-induced short- 
é age of steel. Unfilled orders for electrical ma- 
f chinery rose to a volume more than half again a: 
: large as the World Warll peak. Although the ratio 
: 15 | of unfilled orders to shipments in the transportation 
15 equipment industry was well below that in the War 
days, the ratio was higher among aircraft manufac- 
? turers than for the industry generally, Defense con 
tracts and the ambitious capital expansion programs 
| PRIMARY METALS are responsible for the hulk of the unfilled order 
10 “4 10 for durable goods. ‘The figures used in the chart 
~ are from the United States Department of Commerce 
5 
| 
¢ 
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Walking 
Time — 
talk instantly! 


Ever add up the cost of time wasted 
daily while shuttling between offices 
for infoemation and instructions? 
With Executone you just push a but- 
ton and talk—instantly! No walking, 
no waiting—work goes on without 
interruption, Telephone lines are kept 
open for outside calls; roving em- 
ployees are located immediately... 
xecutone cuts costs, increases out- 
put, pays for itself many times over! 


We, 


Send the coupon below for com- 
plete details and description of 
special Executone features. 


INTERCOM 
SYSTEMS 


EXECUTONE, INC., Dept. L-2 | 
LIS Lexington Ave., New York 17, N. Y. | 
| Without obligation, please send: 

| The name of your local distributor. | 
Booklet—“How xecutone Helps Cut | 
| Costs.” | 
| Name 
| 
| Address City ie | 


In Canada— 331 Bartlett Ave., Toronto 
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CENSUS 1. Popuration: U. S. Bureau of 
the Census; mid-period estimates of total popu- 
lation including armed forces overseas—2. Num- 
BER OF Businesses: U. S. Office of Business 
Economics; number of nonfarm business organ- 
izations under one management excluding pro- 
fessional practises 


EMPLOYMENT 3. Civitian EMPLOYMENT: 
U. S, Bureau of the Census, data prior to 1929 
from National Industrial Conference Board; 
monthly averages of noninstituuonal population 
14 years of age and over who were at work, tem- 
porarily absent because of sickness, strike, or vaca- 
tion, or with instructions to report for work 
within 30 days—-4. AGRICULTURAL EMPLOYMENT: 
U. S. Bureau of the Census, data prior to 1929 
from National Industrial Conference Board; 
monthly averages of those employed in agricul- 
ture-—-5, NONAGRICULTURAL EMPLOYMENT: U, 
Bureau of the Census, data prior to 1929 from 
National Industrial Conference Board; monthly 
averages of those employed outside of agricul- 
ture—6. UnemptoymMent: U. S. Bureau of the 
Census; monthly averages of those not at work 
but looking for work, also includes those who 
would have sought work except for temporary 
illness, belief that no work existed, or waiting to 
return from an indefinite lay-off 


PRICES 7. Consumers’ Prices: U. S. Bureau 
of Labor Statistics; Adjusted basis; average cost 
of some 200 goods and services purchased by 
moderate income families, as a per cent of the 
1935-1939 level—8. Retait Prices: U. S. Of- 
fice of Business Economics, based upon data col- 
lected by other Government agencies; average 
prices at retail stores as a per cent of the 1935-1939 
level—o. Wuoresace Prices: U. S. Bureau of 
Labor Statistics; average wholesale prices of some 
2,000 items as a per cent of the 1947-1949 level— 
10. InpusrRIAL Srock Price Averaces: Dow- 
Jones & Company; daily average of the prices 
of 30 industrial stocks 


INCOME 11. Hourrty EarninGs or Inpbus- 
rria. Workers: U. S. Bureau of Labor Statistics; 
average for production workers, reflects extra 
pay such as for overtime and late shift work— 
12. Earninos or INpUsTRIAL WorKERs: 
U. S. Bureau of Labor Statistics; average for pro- 
duction workers before any payroll deductions, 
reflects length of work week and hourly earn- 
ings——-13. DisposanLe Personat Income: U. 
Office of Business Economics; personal income 
remaining after deduction of taxes and of nontax 
payments to government such as fines, licenses— 
14. DisposaBLe INCOME PER Capita, 1951 Dot- 
tars: Compiled by dividing Series 13 by the 
items in Series 1 and adjusting results for changes 
in Consumers’ Prices, Series 7——15. CorPORATE 
Prorits Arrer Taxes: U. S. Office of Business 
Economics; total corporate profits after deducting 
all tax liabilities 


PRODUCTION 16. InpusTRIAL PropucTION 
(PuysicaL): Federal Reserve Board; average 
physical volume of manufacturing and mining 
output as a per cent of the 1935-1939 level— 
17. Ececrric Power Propuction: Federal Power 


NOVEMBER 


Commission; total produced by utilities and in- 
dustrial establishments excluding hotels, office 
buildings, and other commercial establishments— 
18. Bui_pinc Permits, 120 Cities: Dun & Brad- 
street, Inc.; total value of permits issued in 120 
reporting cities—19. EXPENDITURES FOR PLANT 
AND Equipment: U. S. Department of Commerce 
and Securities & Exchange Commission; totals for 
private industry excluding agriculture—20. Gross 
NaTIONAL Propuct: U. S. Office of Business Eco- 
nomics; total market value of all goods and ser- 
vices produced by the economy before any deduc- 
tions for depreciation 


SALES 21. Farm Income: U. S. Bureau of 
Agricultural Economics; total receipts from farm 
marketings, CCC loans, and Government pay- 
ments—22. Exports: U. S. Bureau of the Cen. 
sus; total of all merchandise—23. Imports: U. S 
Bureau of the Census; total of all merchandise— 
24. Reram Saves: U. S. Office of Business Fco- 
nomics and Bureau of the Census; data prior to 
1929 from Kuznets “National Income and Its 
Composition”; total sales of all retail stores— 
25. WuHoresace Sares: U. S. Office of Business 
Economics; total sales of all wholesalers—26. 
MANUFACTURING Sates: U. S. Office of Busi- 
ness Economics, data prior to 1929 from Kuznets 
National Income and Its Composition”; total of 
all manufacturers’ sales 


INVENTORIES 27. RetTait INVENTORIES: 
U. S. Office of Business Economics; book value 
at end of period—28. INVENTORIES: 
U. S. Office of Business Economics; book value 
at end of period—29. MANUFACTURING INVEN- 
rories: U. S. Office of Business Economics; data 
prior to 1929 from Kuznets “National Income and 
Its Composition”; book value at end of period 


FEDERAL 30. Feperat Receipts: U. 
Treasury Department; annual totals are for fiscal 
years, quarterly fotals are for calendar quarters— 
31. Feperat Exeenpitures: U. S. Treasury De- 
partment; annual totals are for fiscal years, quar- 
terly totals are for calendar quarters—32. Gross 
Feperat Desr: U. S. Treasury Department; an- 
nual figures are at end of fiscal years, quarterly 
figures are at end of calendar quarters. 


FINANCE 33. Consumer Crepitr: Federal 
Reserve Board wal consumer credit outstanding 
at end ot period— 34. Loans or CoMMERCIAL 
Banks: Federal Reserve Board; volume of loans 
outstanding from all commercial banks at end of 
period—35. Currency Outsipe or Banks: Fed- 
eral Reserve Board; volume outstanding at end 
of period—36. DEMAND Deposits Apyusrep: Fed- 
eral Reserve Board; total at end of period exclud- 
ing interbank and Government deposits and cash 
items in the process of collection—37. TURNOVER 
oF DEMAND Deposits: Federal Reserve Board; an- 
nual turnover rate of adjusted demand deposits 


FAILURES 38. Business Fartures: Dun & 
Bradstreet, Inc.; total number of industrial and 
commercial failures—39. Liapitities oF 
ures: Dun & Bradstreet, Inc.; total current lia 
bilities excluding long-term publicly held obliga 
tions 
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We serve 


under glass! 


ky Glass Manufacturing Centers 


Electric Transmission Lines 


West Lenn 


Electric Company 


(INCORPORATED) 


50 Broad Street, New York 4, N. Y. 


Principal operating subsidiaries: Monongahela Power Company 


Dun'’s Review 


The territory served by West Penn Electric System 
of 29,000 square miles—in Pennsylvania, West Vir- 
ginia, Maryland, Ohio and Virginia— contains a large 
share of the nation’s glass manufacturers. It is under 
this important industrial classification that more than 
four percent of the System’s revenues are obtained. 


Our glass industry customers reflect many kinds of 


progress. Their plants produce plate and window 
glass, pressed and blown ware, hollow ware and 
bottles, wire and configurated glass. ‘They also turn 
out safety and laminated glass, furniture glass, opti- 
cal blanks, and a great variety of industrial glass. 
Virtually every home, every business and every in- 
dustry in America go to make up today’s constantly 
expanding market for glass products. 


Natural resources in West Penn Electric's service 
area contribute to tne consistent growth of the 
glass industry. Here are plentiful supplies of glass 
sand and grinding sand, refractory brick, tank blocks, 
limestone ... and electric power. Soda ash supplies 
are nearby. Here, too, exist low-cost river transporta- 
tion and a wealth of ideal plant sites. Friendly small- 
town living, which characterizes West Penn Electric 
territory, further encourages management and 
skilled employees to settle and prosper here. 


The Potomac Edison Company « West Penn Power Company 
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The new- fashioned individual dictating instrument 
with the trim, book look ... another EDISON first / 


STYLED BY CARL OTTO 


ACTUAL PHOTOGRAPH 


So sturdy... because there’s 


solid quality beneath the V.P.'s 
stoking vood looks! Its built to take 
the touvhest daily desk use! Luxuri- 
ously designed, magnificently engt- 
neered, it will win your respect as a 


tireless office companion. 


So small... you now can slip 


your desk dictating instrument right 
into your briefcase or bag! No more 
luyving eAtra carrying cases around. 
And note: with this pint-sized prodigy 
along, you have complete dictation 
service always available — transcribing 
as well as dictating. 


The superb Epison Diamond Disc captures the 
full tonal range of Epison High Definition Re- 
cording. [tas standard--and interchangeable—-on 
all Ebison disc equipment. Thus, the inte- 
wrates perfectly with Trerevoice, the new- 
fashioned plone system of dictation 


Q Edison. 


oso 


SSBB 


EDISON V P 


So light... yo. simply tuck it 
under your arm like a book! Take 
your VP. along meetings, confer- 
ences, conventions, In the office or at 
home, cross-town or cross-country, your 
personal “electronic secretary” records 
as you go, like a high-speed camera! 


... there's no comparison 


between the V. P. and other individual dictating instruments! The 
diagram shows you the measure of Edtson’s amazing achieve- 


ment. The V. P. is smatiest, lightest, 
easiest to carry and it’s Edison all the 
way, from its unique 4-in-f control and 
Automatic Dise Positioning to its Dia- 
mond Recording. Yer it’s priced below 
the market! 


RITER 


BSB BSB SB SE EEE EE ERE SE SEE ER EE EE EE EE EER EEE EERE EE ER EE SEE EE 


TAKE 11 MINUTES 
TO SEE IT IN ACTION! 


We'll be glad to demonstrate 
the V. P. to in only 
minutes at your convenience. 
No obligation. Send the cou- 
pon, filled in or clipped to your 
letterhead or phone your 
local Thomas A. Edison rep- 
resentative. 


EDISON, 19 Lakeside Ave., West Orange, N. J. 


All right—-send the V. P. and your representative around. 


Ill give them 11 minutes. 


NAMI 


COMPANY 


ADDRESS 


CILY 
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yt] CCH TOPICAL LAW REPORTS 


$ PANNING the whole world of government contracts questions, the swift 
regular releases of CCH's Government Contracts Reports hurry to subscribers 
details of all new developments concerning:—Procurement, with its Bids, Con- 
tract Clauses, Labor Requirements, Contract Regulations—Settlement, with its 
Performance Costs, Price Adjustments, Payments, Supporting Vouchers, Appeal 
Procedures, Judicial Review—Modification, whether by Supplemental Agree- 
ment, or Change Orders, or ‘‘Extras'’ Orders—Cancellations—Profit Limita- 
Amortization. 

What's more, everything is explained, organized, coordinated to give 
you always the very latest, complete picture of what's what in this field—to 
give you the facts and information you need, when you need them, in handling 
government contracts law puzzlers. 


Are you concerned with labor relations law? Wage-hour problems? 
Or any other angle of the law regulating employer-employee-union relations? 
Then it is reported at once—fully, accurately, helpfully—in CCH's vigilant 
Labor Law Reports. For informative weekly issues encompass the whole worka- 
day world of statutes, regulations, rulings, court and administrative decisions, 
forms, instructions, and the like, concerning the important federal and state 
regulation of labor relations and wages and hours problems. 

Included are detailed explanations of emerging developments under the 
Taft-Hartley Act, National Labor Relations Act, Fair Labor Standards Act, 
Railway Labor Act, veterans’ reemployment rights, anti-discrimination laws, 
government contracts law relating to labor, anti-injunction laws, and state 
labor relations and wage-hour laws, among others. 

You re always in step with the labor law parade, always have the latest 
pertinent details under your subscription for CCH's LABOR LAVY REPORTS. 


DesiGNeED specifically for the man concerned with the everyday prob- 
lems involving federal and state antitrust enforcement and regulation of trade aloe 
and business practices! The regular, biweekly releases of CCH’s Trade Regu- hs 
lation Reports dispatch to subscribers “the last word” on the Federal Trade 
Commission Act (with the McGuire Fair Trade Amendment), Sherman and Clayton 
Antitrust Acts, Robinson-Patman Price Discrimination Act, state fair trade acts, 
state antitrust laws and other pertinent trade regulatory laws~-federal and state. 

Court decisions interpreting these Acts, rulings of the Federal Trade 
So \ Commission, and its rules of practice and procedure are faithfully reported. ‘ 
2Z=>»_;_ j Trade Practice Conference Rules are reproduced in full text. | 
seas EE - In short, as a subscriber, you always know the what’s what and why of 
all relevant changes and new developments~ as they break. 


Write for complete details on these and other fields of interest. 


ERCE. CLEARING. HOUSE, INGC.. 


OF FORPEC AL LAW 


CHICAGO 1 New YORK 36 WASHINGTON 4 
214 N. MICHIGAN AVE S522 Firrn Ave 1329 E Srreer N.W 
Dun’s Review 21 NoveMBER 1952 
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VANELY PHOTOGRAPH 
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/ NEW political age is here. 
Politicians of both parties are about 
to discover that salaried people greatly 
outnumber wage earners and will in- 
crease that lead as each year passes. 
Salaried people are concerned exclu 
sively with management responsibil 
ties or contribute largely to the man- 
agement process. Add to this group 
farm operators and the professions, 
pile on small business people, and the 
majority figure is overwhelming. 

It is yee, though, that we are 
beset with a “cultural lag.” Our sights 
are still trained on the balance of years 
ago. Managerial forces were a mi 
nority 30 years back, but have increased 


constantly and steadily since then. 


| 4 


CAN 


( 


ih 


ROBERT W. JOHNSON 


Charman of the Bourd, Johnson & Johnson 


This strong group in our modern 
society 1S not yet aware of its strength 
and as of to-day believes itself an in 
effectual minority. This lack of un 
derstanding is at the bottom of the 
twisted and warped political scene that 
has bedeviled us for a generation. 

According to the 1g50 Census, the 
over-all figures are: farmers, 7 million; 
wage earners, 20 million: salaried and 
professional people, 28 million. That's 
the dramatic, cumulative consequence 
of the advancing industrial age we 
have lived through. 

How did allthis happen? And why 
aren't we conscious of it? Tt happened 
in driblets, in small and large advances 


here and there throughout the nation 


W N O V E M B 


LACK 
IS OUTLINED AN AREA WHERE 
tNDERSTANDING IS ESSENTIAL! 


TIS BETTER TO LIGHT ONE CAN 
CURSE THE DARKNESS.” 
AND IS BETTER TO INVESTIGATI 
AND EDUCATE THAN TO LAMENT A 


OF UNDERSTANDING. 


PIiLLED, WHERE BUSINESS MEN 
A CANDLE, 


DARKNESS CAN) Bl Dts 


Cand 


in the years just behind us. We ar 
a mechamieal people, but as vet have 
not realized the etlect of modern en- 
vinecring. bkvery time we create a 
machine to do the work of many we 
dramatize that fact, but fail to realize 
that the machine adds two or thre 
new specialists to the management 
classification. 

Look around you in the ditch, in 
the production lines, and in the insur 
othe. the ditch VOU Haw see 
a great machine run by a top-flight 
engineering operator. production 
you see yvreat lines of machines Opel 
ated by protessional, skilled helmsmen. 
In the insurance othce you see auto 


matic bookkeeping machines requiring 
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the services of experts in clectronics. Several established companies al- a discussion of the menu to the con 
As these developments continue, we ready have organized small “sound _ tributive costs of the stove, light, heat, 
are constantly expanding the mana- government” groups at the middle — rent, and of course food. After thes 
verial and technological forces. In Management level. Some groups learned the cost of a meal they had 
many cases wage earners have been — study the rudiments of a sound cur- less trouble in understanding the cost 
upgraded, trained. and taken their rency first and morality in government of an industrial product. 
places in the new-type management last; others sandwich relevant sugges- Some sound government groups 
of our dav. tions in between: still others do it in discuss insurance, starting with the fact 
It isn’t appropriate that business reverse. that we Americans have %2 million 
should enter the arena of partisan poli For the purpose of real discussion, insurance policies and that these poll- 
tics. It is appropriate that business these groups should be small (not — cies are worthwhile to the degree that 
should learn the economic facts of more than twelve in a group), and we maintain a stable currency and an 
life in own field and in the broader from the start realize that the first honest dollar. Without an honest 
field of the social economy. 
While my studies disclose the pres- 
ence of this great new majority of 
middle management and professional 
lack of understanding on the part of shin 
| CANDIDATE AND ITS EFFORTS ARE CONCERNED WITH A POSITIVE PRO- 
the managerial forces in their grasp GRAM THAT DOFS NOT FAVOR EITHER MAJOR POLITICAL PARTY. OUR 
of common sense economics, GROUP STANDS FOR: 
Insulation from Reality Faw and just taxation. 
Among the shocks one receives 1s A sound dollar. 
that the combination of our technical Integrity in government. 
training in schools and colleges with Support of fundamental constitutional rights. 
our specialization in business re- | 
sulted in cloistering these fore CS AWAY A uUlgorous two-party political system. 
from the scene of economic realities. A resourceful and respected foreign policy. 
We, therefore, face the dual responsi- 
bility of establishing procedures which 
will result in managerial forces learn- 
ing these new economic conditions 
and, through this crusade, encouraging requirement is patience, patience, and — dollar worth 100 cents, a policyholder 
mllibone - others - play a — role still more patience. spends his lifetime paying for a 
State, and Federal Such efforts must be nonpartisan. security that he never wins. Believe 
affairs. This.can best be done in our There is nothing partisan in freedom, it or not, many do not recognize this. 
wan pusiness families. independence, and liberty. They are In the currency field, groups discuss 
fo put it on the tine, the public Gog given privileges of every citizen the ever-increasing millions enjoying 
gladly buys the products of business, in the United States willing to work — the benefits of pension plans and relate 
but constantly votes against the system for them. Sound government can that to the value of money. Some 
of incentive enterprise. Right in our pest come from a reorganization of — groups examine into money itself, the 
own organizations, among people — both of our great political parties, each impact of an unbalanced budget on an 
whose very livelihood depends on the striving for better government. No honest dollar, plus the impact of ex- 
; continued growth of such enterprise, narty has an inherent monopoly on — cessive taxation on currency value. 
we find a surprising incidence of this wisdom. Business may undertake this Several examples of positive action 
incongruous behavior. The mana- work without fear of partisanship if on the part of sound government 
i gerial torces are the largest and best jts programs are in fact nonpartisan. groups have been reported recently. 
| equipped group to shoulder the bur As soon as these sound government = In one instance, speakers explained 
dens of a detense of our freedoms. groups are organized, they should start =the economics of the tax. situation 
Our job is to teach them that limi- to work. The approach must be sim- to approximately 700 members from 
tations on our incentive economy will ple. As an experiment, | once tried supervisory staffs gathered) small 
have their most devastating effect on to convey to an adult group the cost discussion groups. The effect was 
themselves. Middle management of a meal prepared in the home. I electrifying. Many, on their own 
should, through additional plans of its learned at the first session that no one — initiative, contacted senators and con 
own creation, understand the threat knew the cost or how to arrive at it. gressmen. 
implicit in the political developments At the end of seven short sessions we Another group formed its own fair 
of our time, had progressed in simple steps from Continued on page tit 
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Federal Supply Catalog—Department of Defense Section 


Class 8905 
MEAT, POULTRY, and FISH ope 
(includes: Game Birds; Shellfish; Sousage Casings) 


| Fed. Mock ne | ftom ident ication | 
171-1535 ANCHOVY, CANNED: beheaded, packed ia oii ib 

@ 6905-127-4361 SLAB. CHILLED: suger bos cared, brisket fed ib 
off, made oo. 2 Spec Type A, Style ao. 2 

6 6905-127-9269 BACON, SLAB, FROZEN: bor cwed, brinket off, Ped PP ib Ib 
mede ano. 2 Spec Type A, Style no. 2? 

@ 6905-126-8725 BACON. SLICED, CANNED. cared, smobed, ib 
24 of, W75510 ate can, Spec Type 
ao. 

10 BARRACUDA, FRESH. fillets, Spec Type eo. |, fam Fed PP-F- ib 
wo. Ill 

42 BARRACUDA, FROZEN: [illets; Spec Type ao. Il, Ved PP-F-3ale ib 
fam ao iii 

16 8905-164-0455 BASS, FRESH: lilleta Spec Type no. I form ao. Ill Fed PP-F- ib Vf Md (/ 

16 BASS, FROZEN. sea, fillets, Spec Type oo. form bed PPP le tb 
ao. 

16 BEEF AND PORK LOAF. CANWED: 6 of, ib 


20 48905-171-1684 BEEP, BOMELESS, FROZEN. 4 way, mound, diced, ib 
of meakse (dy beat) and ot siraks 


(mora heat), grede li o gade 


22 0905-127-4363 BEEF, CARCASS. CHILLED, grade oF made Fed PP 221b ib 
Type ao. | 
26 BEEF, CARCASS. FROZEN grede Boo grade steer Fed ib 
heifer, 400 to 900 |b, Spec Type se. Il, Clase 
ses. | ow ? 
y 
BEEF, CORNED, CANNED. J. W. FOWLER 
26 905-127-3148 6 cm MIL ib 
28 8905-127-3147 ao. 10 cas ib Rear Admiral USN Ret.) 
=0905-126-6720 «BEEF, CORMED, CHILLED: brisket, plate of ramp, Fed i96 ib 
grade A ot made fi, Spec Type so. |, Director, Defense Supply Management 
32 0905-252-7979 BEEF. ORIED, CHILLED: aliced Fed 211 ib 
34 905-252-7978 BEEF, DRIED, FROZEN, sliced Fed PP-B 211 ib 
36 BEEF LIVER, CHILLED. Spec Type A, Clase no. ped PPL ib 
36 BEEF LIVER, FROZEN. Spec Type B, Clase ao. | Fed ib 
40 BEEF, FULL LOIN, FROZEM: grade o grade fed ib 
Spec Type oo. [V, Clase ao. | 
6905-193-7415 BEEF RIB. CHILLED grade ede (, Spe 7 Fed ib 
44 0905-240-0010 BEEF, ROASTED. CAMWED: 6 Ib, 10 02, ao. mae TOI ib Dirense KNOWS THAT DOUBLE MEANING 
ree 
SPELLS DOUBLE TROUBLE. THATS WHY IT IS IN) THE 
1 
MIDDLE OF A STANDARDIZATION AND CATALOGING, PROGKAM 
FOR THE MILLIONS OF TEEMS IT BUYS. WHAT WILL 
THE SAMPLE PAGE PROM SOON TO BE PUBLISHED CATALOG, WHILE 2 
JECT 10 CHANGE, GINTS AN IDEA OF TH PORM THAT WILL BE FOLLOWED, MEAN TO THE BUSINESS MEN WHO SUPPLY THESE 


RN government is big 


its products is made simple and uni — tense by the Detense Supply Manage 


isaiie greater in its scope and in-form through controlled design and ment Agency, created under the De 
tricacy than any of the hundreds of — distribution, and that production costs tense Cataloging and Standardization 
manufacturing corporations which pro- are pared wherever possible. The — Act passed in the Second Session, S2nd | 


vide the goods to make modern gov- 
ernment function, 

It necessarily follows that every tax- 
payer, as a stockholder in this vast en- 
terprise, needs to have assurance that 
his Government is getting full value 


He should 


know that a tremendous propyect IS NOW 


lor every tax dollar invested. 
under way and making detinite pro- 
vress in this direction within the agency 
of the Government which obligates the 
greatest proportion of detense funds. 
The military establishment is acceler- 
ating the developing of business-like 
methods. 

An efficient business, showing a 
profit, depends in large part not only 
upon enterprising leadership, but on a 
strict. control system to make certain 
that raw materials and equipment are 
held to a minimum, that servicing of 


tools to effect these controls of normal 
business practises are being developed 
throughout the Department of De- 
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were found to have many prices 
“cre honvht. 
crew that sold for ten 
special item under 


Standard screws 
woording to t here and how thes 
classic exumple was a 
ents when purchased as a 

specification number; five cents when hought 
under a diffe rent number, 
standard stock 


ut $.0072 each 


“soa be hought in 


quantity 
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(Congress. 


The idea of an etlective catalog in 


Government is not new. As early as 
igt4 the Navy began a Naval Depot 
Supply and Stock Catalog. In tg2g the 
Congress provided in the Navy Supply 
Bill tor the printing of a Federal Stand 
ard Stock 


adopted by a Federal 


Catalog when compiled and 
\yen vy to be 
designated by the President. 
ally the functions of the Federal Stand 
ard Stock Catalog 


Treasury Department. 


joard were trans 
ferred to the 
Work continued spasmodically until 
World War II when the demands ot 
internal supply problems caused most 
Federal Agencies to concentrate on de 
velopment of their OWT ¢ atalog svstcems. 

In 145, however, President Roos 
velt ordered the Bureau of the Budvet 
to undertake the preparation and main 
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United States Standards 
Commodity Catalog. Othcuals of the 
Wat ana Navy Departments kly 


pomted out the urgent need for a uni 


Penance of 


lorm catalog system lor the Armed 
borces Specify authority eliminate 
UNNECESSATY dupli OF OVE rlapping 
in procurement, supply, and related 
fields in all three military services was 
yranted the secretary of Defense with 
National Security 


thi passave ol the 


\ct of 1947. 
How It Grew 


Secretary Forrestal on June 
assigned sponsibility policy mak- 
init? and co-ordination of standard cata- 
loging procedures within the Military 
Establishment to the Munitions Board. 
Various difhculties, including lack of 
funds, hampered development until 
( assigned the re sponsibility lor 
establishing al Federal Catalog system 
(seneral Set Vices Administration 
fed. 


eral supply and related matters in LQ4Y. 


which was created to administer 


This law the Administrator of 
(general Services the right redelegate 
his cataloging authority to the Secre- 
tary of Detense. House Concurrent 
Resolution g7, passed in April 1g50, re 
athrmed congressional interest: co 
ordinating and expediting cataloging 
between civil and military activities 
and on July 1g, 1g50, cataloging au 
thority was delegated by the Adminis 
trator of GSA to the secretary of De 
tense with the rivht al redelegation 
the Chairman of the Munitions Board. 
Thus, the Board was provided full 
authority lo develop al Federal Catalog 
system suitable for inter-departmental 
supply activities and Government-In 
dustry supply relationships, 

The Congress, dissatistied with prog 
ress, held extensive hearings in the 
Spring of 1952, and on June 24, 1952. 
passed Hk 7405; The Detense Cata 
loging and Standardization Act, which 
established the Defense Supply Man 
avement Agency. This bill became law 
on July 1, 1952, and, unlike prior legis 
lation, recounized the close interrelation 
of cataloging and standardization, 

Under the Secretary of Defense, the 
Agency ts charged with providing an 
economical, eth and cflective SUp- 
ply management organization within 
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the Department of Defense through the 
establishment of a single supply cata- 
loging system, the standardization of 
supplies, and more ethcient use of sup- 
ply testing, inspection, packaging, and 
acceptance facilities and services. 

Although the law specifies that this 
activity shall be located within the De- 
partment of Defense, it also provides 
for the co-ordination of the cataloging 
and standardization activities with 
GSA thus retaining the concept of a 
federal program as provided in earlier 
legislation, 

The intent of Congress lo keep a 
sharp eye on progress can be seen in 
the provisions that the director, who 
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must be appointed by the President 
and confirmed by the Senate for a tou 
year term, shall submit detailed semi 
annual reports to the Armed Services 
Committees of both the House and the 
Senate. A deputy director, empowered 
to act for the director in his absenc 
or disability, is to be appointed by th 
Secretary of Detense. 

fn compliance with this new law 
Public Law 436, a Detense Supply 
Management Agency has been set up 
within the Department of Defense, hay 
inv under its direction an office of Cata 
loging and of Standardization. 


Delegation of Jobs 


Functionally, the offices Operate as 
co-ordinating and planning groups, 
delegating the actual work of catalog 
ing and standardization to the field ac 
tivities of the Army, Navy, and An 
Force which have the technical person 
nel, as well as day-to-day familiarity 
with the problems studied, to best per 
form the tasks. In both offices, specifi 
assignments are made to military activi- 
ties Which are charged, as custodians, 
to ascertain the views and needs not 
only of all elements within their own 
departments but, through specified con- 
tact points in the other military services, 
of all other sub-organizations as well. 

This system is proving highly etfec- 
tive in reducing the central workload 
and insuring the highest technical com- 
petence in resolving differences. Final 
decision, in unresolved cases, rests with 
the Director of the Office. 
co-ordination of effort is effected be 


Maximum 


tween the military effort and catalog 
ing and standardization for civil agen 
cies through GSA. 

Advisory groups in each of the of- 
fices consist of four members, with one 
member each being designated by the 
Army, Navy, Air Force, and the GSA. 
They provide the director of their re- 
spective offices with policy, procedural, 
and program guidance as he requires it. 

[t may be well at this point to con- 
sider the actual responsibilities assigned 
the Agency by Public Law 436. In the 
area of cataloging, it 1S specified that 
the Agency shall name, describe, clas 
sify, and number each item repetitivels 
used, purchased, stocked, or distributed 

Continued on page yf 
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j SHORT TIME ago, while 


in Chicago on a business trip, | received 


a callin my hotel trom a tall, rawboned 
fellow. Although his name didn't ring 
any bell in my mind, | at once recog- 
nized him as a truck driver. (1 can 
spot them a mile away.) 

First he discussed old days in Chi- 
cago, Where he recalled my having sold 
his boss a trailer when I was beginning 
my sales training. After a bit of chit- 
chat, he got around to what was both- 
ering him. 

“Lve been watching you and your 
firm tor a long time, Roy,” he said, 
“and [ don’t get it. What's the pitch? 
Are you branching out into a new 
line? Getting too big to be selling just 
trailers? Mixing in politics? Trying 
to run the whole country?” 

“Now, you just yam on the brakes a 
minute,” T said, “and pull up for a red 
light. What are you getting at?” 

“What are you getting at?” he an- 
swered, “I’m talking about the way 
Fruehauf is fighting about the different 
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President, Lruehauf Trader Company 


State trucking laws, the way you're agi 
tating for better roads, hiring college 
professors lo make studies, the way 
you're mixing ina lot ot things that have 
nothing to do with trailers. Why can't 
you leave trucking to the truckers and 
leave the roads to the road builders?” 

“Let me answer your questions with 
another question,” suggested. “You 
seem to be pretty familar with what 
we're doing. Do you agree with the 
things we're fighting tor?” 

“Oh, sure,” he answered quickly, “but 
that’s not the point. [ don’t like to see 
you hurt yourself and your business. 
After all, your tather and your brothers 
Why 


risk it all by vetting yourself involved 


and you built up a big thing. 


in a lot of hivhts that have nothing Lo 
do with your product, trailers?” 
“What do you mean—nothing to do 
with trailers?” [ said, a little hot under 
the collar. “Who owns only a fifth of 
all the vehicles that use the roads, yet 
pays a third of all the highway use 
taxes? The trucker who buys our 
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XECUTIVES ARE DREAMERS 
WHO MAKE THEIR DREAMS COMI 
reer. Tre “PAR-AWAY Look 
THAT 


CAN BE A REAL ASSETS ESPECIALLY 


MIARKS THE DAY-DRELAMER 


is COMBINED WITH \ 
VERY PRACTICAL FOCUS ON THI 


tratlers! Who has prety the 
quilt of imter-State legislation that ham 
the Cntire motor 
dustry? The people who buy ous 
trailers! They're Customers the 
folks that put us in business and, [ hope, 


will keep us in business!” 


“Well, yeah...” he said, and I 
felt he was beginning to see my point. 
“But take my business. [ got my own 
firm now. Started last January; [truck 
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for a couple of packing companies. 
jut | don’t go around poking my nose 
into things that concern them and their 
business. 

“Maybe you don’'t—now, I said, “but 
suppose to-morrow they started talking 
about a law that says any packer who 
ships mecat by motor transport has to 
have every shipment inspected every 
50 mules. Suppose they talked about a 
tax bite on packers for transport- 


Would that be 


big 
al by motor. 
your business?” 

“Oh sure.” he said, “that would. But 
after all, I'm too small to do much 
about it.” 

“And with that attitude you have a 
good chance to stay small,” | answered. 
“The business man who to-day wants 
to amount to anything, to stay with his 
competitors, has got to learn to look be- 
yond the end of his nose.” 

I think I can honestly say that when 
that trucker left me he had a new aspect 
cnthings. It must have been the same 
general outlook that my brother, Har- 
vey, Who ts now Chairman of our Board 
of Directors, had in the early days of 
our business. 

It was back around 1915, | guess, that 
Harvey talked my dad into spending 
S5o—no insignificant sum of money for 
my folks, or any folks, at that ume— 
for an advertisement. I think we can 
say the Fruehauf attitude toward pub- 
he relations had its Inception at that 
lime, 

What had happened was this. A 
man named BF. M. Sibley, who was in 
the lumber business in Detroit, wanted 
to transport a boat into the northern 
part of the State. He approached my 
father, Who was a blacksmith by trade 
and a wagon-maker by avocation, and 
asked if he could make Up) some sort 
of wagon that could be hitched on to 
the rear ol a Ford Model ‘| roadster to 
hold the boat. 

My father guessed he could make it, 
all right, and went right to work. The 
result was a simple tour-wheeled_ plat- 
lorm job and Mr. Sibley seemed to be 
pleased with the way it did the work, 
His satistaction was obviously war- 
ranted, for that very same trailer may 
sull be seen im service at the Sibley 
lumberyard in Detroit! must admit, 
however, that at has ROttCH al bit rusty. 
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That first trailer exemplified a prin- 
ciple my dad was always happy to ex- 
pound, a principle that has become the 
cornerstone of the present Fruehauf 
business. As expressed in blacksmith- 
and-wayon-maker terms, it was: “A 
horse can pull more than he can carry.” 
Translating this into motor age lingo 
was a very simple matter, of course. 


Birth of a Business 


And that’s where Harvey came in. 
My oldest brother decided you could 
build a pretty sound advertising cam- 
paign based on that elementary theory 
and convinced my dad it was worth 
while. So they bought $50 worth of 
space in the American Lumberman an- 
rouncing that Fruehauf stood ready to 
build trailers for autos and trucks. We 
were in business. 

My father expected more for his 
$50 than he may have had a right to, 
for he began pestering Harvey about 
results even before the magazine had 
been published. Harvey tried to as- 
sure him there was no guarantee of re- 
sults even after the magazine was out. 
Just the same, as the ads continued, 
inquiries did start to come in. Orders 
came in, too, and the “othce statf’-—a 
typist hired by the hour whenever there 


was any correspondence necessary 
had an occasional busy day. Harvey, 
who had been hanging around the shop 
since he was a uny tyke, now began 
seriously to take over the “front othce” 
end of the business. 

It’s interesting to note, on examining 
the growth of a business, how many 
clements entered into the success of that 
business. The main things are, of 
course, turning out a good product, 
making certain it remains good and 
standing back of it in case it doesn’t 
stand up. In this connection, it’s a fair 
question to ask what happened to most 
of the wagon and blacksmith shops 
that Hourished around the turn of the 
century. 

Most of them passed on because they 
failed to look far enough ahead, failed 
to anticipate the requirements of either 
New 


people were centering the fields they 


their customers or the times. 


had considered their own; new ideas 
were being born as to how to do better 
the things they had been doing suf- 
ficiently well for the framework of the 
times they existed in. 

A tor Lreater transportation 
facilities grew out of the end of the 
First World War. 


Continued On Page 


To meet this de- 


The approach to the George Washington bridge looks like any other 


stretch of highway. 


can cross some rather important bridges utthout realizing it. 


The man who doesn't see beyond his front bumper 


Business 


men, too, will find it pays to look ahead. 
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: Por THE LAST decade 
specialists trained in the technique of 
getting unbiased opinions have been 
asking people, “How much profit do 
you think industry makes? The an- 
swers, to anyone knowing the actual 
facts, have been astounding. 

The general public apparently thinks 
industry makes a profit of 25 per cent. 
Some people say 30 per cent. In 1g50 
a typical class of high school seniors 
said “Over 50 per cent!” 

A cording to the National City sank 
of New York, the annual profit of all 
manufacturing corporations in the 
United States from 1927 to 1943, after 
paying Taxes, averaged 2.4 per cent on 
sales--5.g per cent on net worth. 

The United States Department of 
Commerce says that in 194g all cor- 
porations in the country averaged a 
profit of 5.3 per cent on sales. A survey 
of 46 concerns, chiefly industrial, made 
in Youngstown, Ohio, showed that on 
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“ HICK BANKS OF SMOKE 
OFTEN REFLECT INDUSTRIAL AC- 
TIVITY, BUT SMOKE SCREENS CAN 
PRODUCE POPULAR MISCON 


CEPTIONS. PROFITS, VIEWED 
THROUGH A CLOUD OF SMOKE, MAY 


LOOK LIKE STACKS OF COINS, AND 


| YET IN REALITY THEY MAY BE | 
| MACHINES, BUILDINGS, OR THE | 
| VERY STACKS FROM WHICH THE | 
| SMOKE IS POURING, | 
j 
| 
| 


a volume of business totalling over 
$5 billion in ig51, these companies 
earned an average profit, after paying 
taxes, of 5.8 per cent. 

Apparently everybody thinks profits 
are about four times larger than they 
actually are, They are sure “profits 
are too big.” And from this miscon- 


ception, follow conclusions such as: 
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PROFITS? 


It profits are too big, there is an ull 
fair division of the fruits of labor 
Owners and management should get 
less, and the workers should pet more, 
The obvious solution is Government 
regulation. In fact, it may be neces 
Sary lor Government to take over steel. 
oil, electric power -perhaps banking 
ana msuranee, too. 

In view of the inordinate size ot 
profits, there must be something 
crooked about the Way big COMP ables 
do business. Prices are not determined 
by open competition, but manutas 
tilrers set prices where they please; 
companies are working in collusion te 
keep prices high. Most big industries 
are monopoles. 

If the OWhCrS and the bosses are pet 
ting too big a share and the employees 
too litthe, why work harder?) Why in 
stall improved equipme it that will hie 
a company make more money? — In 
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PAILID TO LISTEN TO PRICELESS 


TOO SANE A PORTE 


is TIME TO TAKS 
OFF THE BLINDFOLD AND THE LAR 
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4/Q YOU HAVE an 


siders’ suggestion box” in your office? 


“out- 


This box has ho lop bottom or 
Is the re- 
Yet 


box, a most effective and easily ac- 


sides. Its sole dimension 


ceptiveness of your mind. this 
quired management tool, is being 
passed up by a large segment of Amert- 
While its 


value is not easily measurable, it has 


can industry and business. 


been known to yield returns from just 
a few pennies to many milhons of 
dollars at a comparatively negligible 
COST, | 

Management spends much money 
on legal counsel, public relations coun 
scl, advertising counsel, insurance and 
investment counsel, and neglects this 
almost tree service. 

Are you and your firm missing the 
boat on this one? 

The operation of this tool is based 
on the willingness of executives to see 
people who call at the office or the 
plant and to give generously of time. 
Management, coping with the daily 
problems of reducing costs and increas. 


ing profits, feels that it can’t take the 
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GEORGE. T. 
Preside if, The 


TRUNDLE, JR. 


Trundle Engineering Compan 


time trom that chore to give to others. 
Yet it is these “others” who may hand 
to management the solutions to the 
problems besetting it. 

The foremost contributor to this sug: 
gestion box is the legion of America’s 
salesmen. It is trom these salesmen 
and the other outsiders that some 
executives have built up an ivory tower 

The pavement-pounding, door 
rapping, sample-toting, catalog-carry 
ing gentry gather and disseminate in- 
formation with greater speed and effect 
than the newspapers, trade journals, 
radio, and television. Salesmen are 
the inter-communication system and 
the weathervane of business. 

Many of them, perhaps most of 


But 


they know and understand their prod 


them, are not college graduates. 


ucts. “They can talk sensibly and tech- 
nically about machine design with in- 
dustrial engineers; quality and market 
values to buyers of hard and soft 
goods; viscosity, luminosity, and proc- 
But 
most important to you is that they 


essing in inks or oils or paints. 


know how other companies are meet 
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ing matching problems; what other dry 
and notion stores are promoting 
and selling: what other printers and 
painters are doing for better tones and 
finer finishes. The salesman’s knowl- 
edge is born of daily, practical appli- 
cation of his product to varying cir- 
cumstances of each plant, wholesaler, 
retailer, Or processor. 

A tavernkeeper ordered only ten 
cases of beer instead of the usual 
twenty. The driver-salesman told him 
that Joe’s up the street and Charlie’s 
down the street also had a drop in 
business. The tavernkeeper doesn't 
feel bad now because he knows that 
the condition is general on the street, 
pot just in his place. 

This information settled a problem. 
For a week our barkeep was wonder- 
ing whether or not to lay off some ot 
the help. He was slow in doing it 
because he feared that he would be 
caught short of waitresses if business 
in his place suddenly improved. But 
the salesman also told him that Joe 
and Charlie had laid off some help. 
And Joe and Charlie had also cut their 
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cash in slow moving inventory. They 
will order when they need stock. 

Here the driver handed the barkeep 
tangible dollars and cents savings in 
labor costs. Perhaps $40 and the 1.5 
per cent social security each week may 
not be much to a large corporation. 
To the small retailer, it represents a 
large percentage of his labor costs. In 
large industries, multiply that a hun- 
dred or a thousandfold and the savings 
that a salesman’s information can give 
you becomes a formidable tigure. 

Take time and talk to the fellow 
selling sheet steel in Cleveland and the 
gent peddling a girdle line in Lansing, 
Michigan, or ladies’ ready-to-wear in 
Big Spring, Texas, and you'll get a 
picture of the nation’s economy and a 
feeling of the cross currents of trade. 

The girdle salesman and the steel 
salesman meet in the lobby of a Toledo 
hotel. They buy each other a drink, 
play cards or go to a movie. And the 
girdle salesman learns what's what in 
steel while the steel salesman knows 
about the pinch in girdles. 

Salesman Sam might not be able to 
talk to top management in terms of 
marginal income and amortization, 
and he gets lost in the shuffle in the 
talk of “debentures went at 100.20 for 
a 3%, coupon, a net interest cost of 
3.05 per cent... . coupons are a com- 
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orders to avoid tying up too much. 
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He's gol free cam ples. They wont come out 
the brief case, they're not in his pockets, hut he 
won't leave without giving some away if he only 
has the chance. His samples are words and ideas 
and they may be about anything under the sun. 
Mayhe he has some we can use. 


” 


bination of 4s, 2'4s and 2.40s .... 

But he Knows the answers when the 
talk gets to the man-in-the-street level. 
And it Macy's doesn’t tell Gimbel’s, 
Cumbel’s will learn soon enough when 
Sam calls. 

A segment of top management, the 
thinking and idea generating depart- 
ment of industry and business, has in- 


sulated itself from the salesman as 
effectively as a vacuum stops sound. 
If these men would remove the vacuum 
and allow some of that noise to pene 
trate to their inner sanctums, thes 
might well be rewarded with some 
valuable information. 

Let’s take a look at this situation 
from both sides—-our company as both 
a salesman and a buyer. 

Representatives of our company have 
been granted interviews with go pet 
cent of the persons on whom they hav 
called. But there is a core of 10 pei 
cent which remains practically unap 
proachable. Because of the nature of 
our business, we deal primarily with 
top management. We know that for 
representatives of other businesses this 
core is even greater and seldom less. 

‘Our salesmen don’t close contracts 
on every call they make. Who does? 
We'd like to learn, too. But we do 
appreciate greatly the give and take 
between our representatives and top 
management. We learn as we go and 
hope that we, in turn, leave behind 
us a litthe knowledge in exchange. 

It has long been our belief, based 
on the experience gained over the years 
that, while actually working on a job, 
nine-tenths of the ideas are those of 
management's organization. We sup 
ply the one-tenth which helps make 
the nine-tenths work. That’s our busi 
ness. But there remains that core of 
executives who, because of their isola 
tion, fail to enter into the give and take 
with us and others long betore the talk 
of contract is reached. 

Then there are those companies that 
make our representatives and those of 
every other firm very welcome. The 
reception at the National Supply Com 
pany of Pittsburgh and the Buckeve 
Tool Corporation of Dayton, Ohio, ts 
hospitable. Motor Products Cor 
poration of Detroit offers callers a 
phone, a radio, stenographic help, « 
directory of the company, and. litth 
delav in seeing the executive beiny 
called on. 

The Pure Oil Company’s Chicayo 
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a fertile field growing with ideas. 
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Period 


tory Net Worth 


Per Cent 


3-9 
10.9 
75.1 
14.2 
27-7 
40.9 


7-70 
5.49 


; Sg 


4.8 
3.4 
$.9 
4.2 
2.9 
7-4 
4.6 


** 


Total 
Debt to 
Pang 


Per Cent 


ihle 


Wort 


Inventory 


to Net 
Working 
Capital 


Per Cent 


40.3 
93-1 


74-3 


155-4 


39-9 


58.8 
157.6 


34.2 
70.1 
106.0 


61.4 


120.5 
47.2 
74.4 

157.1 


67.2 


87.1 
105.0 
45-0 
72-7 


105.2 


76.1 


50.4 
84.3 
117.7 
54:7 
74.8 
103.5 
$0.0 
66.5 
SS.9 
5. 
88.7 
1 33.6 
496 
78.0 
100.5 
30.4 
46.6 
HO.0 
76.8 
128.2 
24.4 
87.3 
123.5 
58.7 
71.8 
103.2 
55.1 
72.2 


7 9.0 


105-3 
1§2.2 


Current 
Debt to 


Inventor, 


Per Ce ni 


(TANGIBLE NET WORTH) 


CLASSES—MEDIANS ONLY 


21.6 
25.4 


29.1 


19.2 
17.9 


4.9 
6.4 


71.7 
28.6 


55.1 


76.2 
67.4 
60.3 


Funded 
Debts to 
Net W ork- 
ral 


ing Cap 


Pe 7 Ce ni 
21.3 
31.2 
66.4 


DEFINITIONS OF TERMS APPEAR ON PAGE 77 


ible 4 


nh too tew cases to obtain an 


averave coliection periad 


be used broad 


Line of } Profit on Ne Oo Tan 

Fu limes Per Cent Per Cent Per Cen fries lames Days Limes Per Cent 

7 fic) 3:2? 2.07 4.6 4.0 20.7 

.78 2.91 2.41 2.90 .O 49-3 
“EOS 2.35 1.42 1.86 2. 5¢ 2.3 12.8 65.5 

3-85 3.87 2.70 3-61 4.4 16.9 
2.25 0. 38 1.66 2.02 4O.5 §2.6 60.3 

5.54 5. 30 7-5 1.3 15.9 39-5 4-7 
3.04 2.40 2.72 4.10 24.9 26.9 59-5 61.° I. 

2.57 2.29 7.20 4.8 40.5 41.7 QgO.2 5 

4-97 3.53 2.360 3-41 3.0 14.8 19.5 35-6 50. 
AS 
2 he 1.§6 1.57 2.5 29.5 53-7 Me 3-7 
3.15 3.01 10.07 2.48 3.16 4.2 10.7 30.0 53-9 53.1 24.1 
19 5 7 2.29) 27.2 5 SN 7-9 80.4 5 

6.20 I }.43 2.44 2.44 5.6 3-5 16.1 47-0 

14.55 32.91 12.58 JO, 32 16.7 30.3 22.4 730 55.5 | 
pat 20.67 17.18 12.8 51.2 52.7 75-0 55- 

6 * 8 39.5 26.4 
8.89 12.11 38 19.124. 

2.37 1.60 4.57 7-OF 1.6 3 2.24) 3-0 34.0 60.5 5 

3-29 2..05 8.51 10.63 3.09 3-93 49 5-5 16.5 28. 

5.42 12.44 16.5 5 3.75 29 6.3 13.1 17.48 32.5 5.4 

10.91 2.85 3.81 18.9 31.0 16.0 

34.97 5.33 7.89 5.2 19.5 29.2 ! 

10.07 3-45 4-73 11.8 36.0 44.2 39-7 

69 6 82.6 59 89.0 27 
3-05 12.43 2.84 4. 16.5 34-4 2. ‘4 42.7 
2.09 2.86 2.44 22.1 60.9 124.9 88.7 131.0 $5.9 

22 33-2 72:5 29.2 

te 


Current Net Net Sales 
Assets to Profits Protits on wet to lan ver n Sales Assets te to Dreher 
Senartine Comcerna) Current on Net on Tangill Worku gible Net Work Ins ble las Woot rk 
Deh Sales Net Wort! (Capital tot Net Worth Net Worth Net Wor Capital Capital 


FOR 24 WHOLESALE TRADES—1951—MEDIANS AND QUARTILES 
\utomobile Parts 4.§2 4.40 19.35 22.5} 5.00 25 20. 3 66.8 37.9 
and Accessories 3.09 2.89 10.78 15.15 3-52 4.86 31 4.9 12.3 37-2 65.3 87.0 56.5 21.6 


ad Pal (25) 2.23 4.50 18.14 30.02 4.38 6.79 31 6.9 16.0 62.7 58.9 95-0 gl.4 15.9 
1.785 3.68 13.55 25.35 2.10 4.92 gh 4.3 103.3 Hod 125.4 


0.69 


0.004 


/ 
Confectionery (23) 3.79 0.46 3-17 3-93 9.21 13.49 18 17.5 16.9 30.0 50.6 §2.2 73-4 18.6 
2.17 O.10 1.45 3-70 5.79 20 12.§ 3 


ru | ru 4.7% 22.77 24).57 7° 35 2] 4.4 $2.7 71 43.3 7.§ 
' 2.82 2.38 12.15 12.29 5-10 5.84 32 6.2 8.6 40.2 67.2 88.1 60.9 15.0 


i- 


Dory Goods (154) 3-57 1.50 5-9! 6.91 3.96 4-45 42 6.9 4.2 31.5 69.2 67.3 63.3 17.4 
2.27 0.80 2.42 3.97 2.05 2.2 Nyy {4 

lectrical Parts j-20) 3 17.10 7.02 9.07 109 5.4 2.5 7 54.5 
and Supphies 2.50 2.21 12.23 13.21 4.90 5-77 36 6.8 10.8 56.1 82.9 89.9 81.7 16.4 
(1I7) 1.94 7.93 9.5% 3.07 4.59 44 4.7 21.4 77.2 
and 2.54 1H.G2 25.56 12.09 23.62 12 S4.9 9.7 9.6 2 }?.4) 42.7 7-4 
Produce, Fresh 2.74 1.02 8.78 20.88 9.18 17.56 18 42.7 22.6 29.9 49.6 360.8 ig.! 32-5 


Men's (ey) 4:06 = 1.79 6.05 6.25 2.97 3-87 39 6.4 4-7 27.1 61.7 65-3 §5-0 38.3 
2.52 0.56 1.55 1.5 3 2.40 64 4.7 1606 600 77.8 55.3 


tt 3-57 0.07 12.79 1 3.76 29.75 12 5.0 2f. 3 7 3-5 
lvarette 
id Tol (R32) 2.23 0.42 5-90 7-94 12.72 16.20 20 23.8 12.60 62.5 108.3 79-3 103-5 34-0 


Gasoline and 30) 2.55 14.77 $3.17 IAS 2 3.00 2.7 7-5 22.§ 
Lubricating Oil 1.98 2.26 10.09 35-42 5.83 13.31 28 13.1 42.1 39.6 78.2 99-7 137.9 29.5 ‘ 
(46) 1.§2 1.53 70 21.14 2.09 59 44 10.5 G.2 G9. 5 195.5 


4.13 11.02 14.29 10.97 12.909 I2 | 7 2 3.4 $9.7 7% 5 i 
Groceries (282) 2.65 0.80 7-78 9.03 7-34 8.83 16 8.8 13.7 45-9 92.9 105.4 55-I 26.2 
2.05 O.g2 4.10 4.52 4.47 Hoary 21 6.7 25.3 76.2 14g" 1416 7 5-3 
4.5 4.21 12.18 14.57 5.29 22 5.0 5.0 21.4 35.2 S2.4 3.6 6.3 
Hardware (164) 3.06 2.84 8.88 10.54 3.23 4.03 28 3.8 11.6 39.8 68.9 Q7.-! 48.6 15.3 
2. 37 1.68 OH.54 7.64 2.54 2. 3 3.2 21.4 64.4 114.7 66.2 
ster’ ind 4- 17.40 5.62 7 10 To. os ii 2§.2 77 22.0 
Uncle elaiaes (47) 4-52 1.76 6.72 8.81 3-76 4.42 42 7-0 2.2 23.1 43-5 52-5 53-3 11.1 
2.51 0.54 1.97 2.06 2.45 53 4-9 5.4 49.0 74.9 goo 
Hlousehold 2.24 2.48 15.608 17.60 $0.25 25 11.5 4.5 12.9 f2.3 
Apphances, 2.34 1.82 11.73 14.19 6.34 7.85 33 8.9 8.6 59.8 106.8 86.9 85.2 24.9 
Plectrical (122 1.760 4.59 5-94 40 6.0 17.9 184.3 109.7 110.5 
4 7.59 I 4. 54 rh. 24 4. 37 4.89 25 22.7? §/.7 AS 1S. 
Jewelry (48) 3-39 2.03 5-40 6.32 3°35 4.24 53 4.6 3.8 37-6 95-3 75-9 72-7 25-3 
2.17 3.75 2.94 2.01 74 24) 7.3 75.3 1444 O44 45.0 
5.62 2.32 10.47 22.55 13.84 16.06 22 2.4 3 17 
Lumber (100) 2.88 1.63 13.39 16.54 7-76 12.25 29 9-5 6.7 41.1 71.9 80.4 72.4 28.7 aa 
2.07 0.78 7.10 3-70 4i 16.6 70.5 §.4 172.4 
Lumber and 5-47 2.65 18.28 ? 7.42 22? 7.3 1S.o 20.4 54.5 24.2 5.9 
Building Material 3.24 2.78 12.04 15.28 4.39 6.17 31 6.1 16.5 34.6 65.5 86.6 65.7 17-5 
Meat and Poultry pare 34 15.0 £3.45 40.40 55.2 8.0 93.3 75-7 2.4 3.2 24.7 
(28) 2.10 0.42 5-45 11.38 8.07 13.92 24 42.1 24.8 59-3 92.6 75-4 1gi.! 43.6 c: 
ho 0.70 O.9§ Sf, 7.30 42 27.0 HO.5 119.9 1740 109g 244.7 
j.17 9.06 22.46 28 7.4 5.5 21.5 22.? has 42.7 4 
ed we 2.98 2.92 6.62 9.44 3.31 4.36 32 5.0 18.9 32.9 44-4 82.3 61.4 26.7 
4.57 20.93 25.24 7.05 2. 4.9 27.2 sot $4.1 19.9 
Paper (121) 2.68 2.34 12.44 15.67 5.60 6.49 29 6.6 11.0 47.0 76.5 83.8 73-7 18.1 
2.0? 1,2 10.08 2.95 77 44 25.49 716 127.9 28 
Plombing and 4.37 16.50 21.20 27 7-3 7-4 704 
Heating Supplies 3.03 2.76 11.86 13.85 3-95 4.90 34 4.9 13.9 40.8 68.2 88.2 59-2 17.6 
(122) 1.74 2.9 3.3! 4h 2.4 24.1 G49 107.5 VO. 3 
Women’s, and 3-52 2.47 11.67 11.9! 4-95 5-77 39 7-6 3.2 31.5 47-3 56.4 74-4 20 
( hildren « (54) 4 » 0.70 ?.§2 > 2.4% 7.72 75 §.4 5.4 ros L &, 
Wine ina | iquors 69.25 10.2 22 74.5 67 2 2.4 
(42) 1.90 0.66 4.87 7.40 6.68 8.94 38 7.4 9.5 68.4 102.2 100.0 93.8 24.1 
1.54 0.42 2.37 3.17 4.42 HAN 2 sf, 2?.7 "99.2 
WHOLESALE GROCERIES—1951—BY SIZE (TANGIBLE NET WORTH) CLASSES—MEDIANS ONLY 
Under $200,000 2.61 0.5% 7.45 4.97 7.26 4.2 Pie 47.2 55.1 
$200,000-$§00,000 2.63 0.62 8.32 9.10 7.59 15 15.4 17.6 Ky 09.4 54-9 23.1 
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THE TREND 
or BUSINESS 


BY KRULH BLOCK FROM CUSIIING 


A record number of workers scurried to their places in the stoves, offices, and factories 
CES cach morning this Fall, while at some plants the heavy production schedules required 


| night shifts. Many stores stayed open two nights a week in order to attract the shoppers 


Co] who were enjoying record incomes. Prices fluctuated mildly. Business failures declined. 


PRODUCTION and 
employment at post-war peaks, the bust- 
ness picture in mid-October looked as 
bright asthe Autumn leaves. Many of 
the important indicators of business 
activity had risen markedly trom the 
Summer doldrums and were expected 
to move still higher in the weeks ahead. 
While an upsurge in the production 
of many durable goods accompanied 
the return to at the 
stec] mills in August, the output of non 
durables also increased noticeably. A 
sharp upturn in petroleum refining and 
the production of coke pushed fuel out- 
put up to peak levels. The intensified 
activity at textile and paperboard mills 
reflected more than the usual seasonal 
mcrease in orders. 

There were about 553 thousand cars 
and trucks produced in September, or 
twice as many as in either July or 
August when production was restrained 
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by the steel strike. Compared with a 
vear ago, automobile production in 
September was up 13.2 per cent. While 
changes to 19523 models were cutting 
some production schedules, many au- 
tomobile industry observers thought 
that October output would exceed 
September's. 

Steel ingot output continued to rise. 
Spurred by the backlog of demand ac- 
cumulated through the strike-torn 
Summer months, mills were pouring 


out stecl at the rate of over Q million 


{ndustrial Production 


» ted Inder bederal Keserce Ruud 

1449 5! 
January tt My 228 
Debruary 22" 222 
March thy hy 222 
May 74 195 222 
June tiny aat 2 
212 193 
August 70 217 
September 74 219 
Gk 216 218 
Rovenber 78 21g 


figure irom quoted source not avaslable. 


REVIEW 


N O V 


tons a month in September; this high 
level was maintained in the first halt 
of October. 

Former fears of a dearth of iron ore, 
because of the Summer shipping stop 
page on the Great Lakes, were largely 
allayed by mid-October. It was 
mated that sufficient quantities of ore 
would be stockpiled betore the Winter 
ice blocked the Waterways. The con- 
tinuation of rail shipments during the 
steel shutdown resulted in some ac- 
cumulation of stocks this Summer. Ore 
shipments in the Lake Superior region 
jumped about 8 per cent above the year 
ago level after the strike settlement. 
Total shipments from January to mid- 
October were roughly 26 per cent be 
low the vear-ago level, however. The 
recent addition of several new ore car- 
riers to the Great Lakes fleet shoul: 
facilitate further gains. 

Reflecting the earlier reduction 1n 
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PRODUCTION 


Inventories and an expansion in con- 
sumer buying, there was a noticeable 
increase in the production of televiston 
sets and mayor household appliances in 
September and early October. Produc- 
tion mm the machinery and transporta- 
tion equipment industries quickened 
considerably. 

The clanging of hammers rang 
through the land as the building in 
dustry maintained its fast pace. “Total 
new construction in September, valued 
af 2.1 billion, was about at the previ 
COLES month's level, () pret Cent above 
a vear ago. While this was the third 
consecutive month the total exceeded 
$2 bilhhon, it was expected that a sea 
sonal decline might bring a reduction 
in construction expenditures in the 
Winter months. This was presaged bs 
the August dip in building permu 


values: an indicator that often precedes 


J wade 


(1935-1939==100) 


‘ee 


RECIONAL 
TRADE BAROMETER 


AUGUST 1952 


PERCENTAGE 
CHANCES FROM & YEAR ACO 


Change from-~ 


REGION: Aug. Aug July 
(1435 1939——100) 1952 195! 1932 
United 347.3 3 — 3.9 
New 234.7 8.9 2-5 
New York 244.2 om 3.4 
\i vy. Utica, and Syractis 
Kuttalo and Rochester.... + 06 — 3.7 
Northern New Jersey...... 234.2 + O01 2.1 
273.2 4.5 — 6.9 
Columbus. 46% 2 — 6.1 
In napolis and Louisville 393.5 + 1.7 
Mil ikee 354 4 

D U N S 


PRICES 


TRADE 


Employment 


ar 

1949 
Pech 5 ssa 50.5 
Nyy 
\ 
0.3 


tnciudes all civilian workers 


by two or three months the movemert 


ot construction activity. 


Wath the start ot 
Si hool 


/ 


term, students generally gave up their 


the new 


temporary Summer jobs and withdress 
from the labor force. There WiaiS al de 
cline in both employment and unem 
ployment in September. “The jobless, 
at 1.4 million, were less numerous than 


they had been at any time since the 


R Change from-y 

GION? 
EGION Aue. Aug July 
1935-1939 100) 1952 1951 1952 
lowa and Nebraska....... $42 4.9 + 4.1 
if | 1.0 4.4 
Kansas 1.4 7-4 
i ri i Neon { + 7 
{ Birimis il 45 4.1 2.7 
i. Flore 2.7 
104 1.1 4 
437 + By 
Denver 
450.7 + 2.9 + 9.5 
Portland and Seattle....... 396.7 + 3.8 + 7 
{ 6.6 
W N O VE M B 
wt 


FINANCE 


THE TREND 
or BUSINESS 


While total 


employment, at 62.3 million persons, 


busy War days in 1944. 


was fractionally below the August level, 
it Was t per cent above a vear ago. 
High activity in manutacturing and 
CONSEPUCTION helped to reduce 
ployment. With cotton picking and 
the corn harvest in full swing in Sep 
tember, there was a noticeable rise in 
Both 


initial and continued claims tor un 


the number of tarm workers. 


employment insurance continued to 


decline. Largely retlecting an im 


business conditions, ith} 
cmployment claims decreased very 
noticeably in New York, Hlinois, New 
lersey, and ‘Tennessee: these SEALCS 
there were reductions of more than 
5,000 in the number of weeks’ com 


pensation claimed, 


Reflecting slight increases 
both the length of the 
work week anc hourly Cari 
ings, the average factory worker's pay 
rose somewhat 1h} August ana early 
Seprember. Because the stecl consum 
industries hac tully recovered 
trom the ctlects of the strike, neither 
working time nor wage rates in many 
of the durable eoods industries qpuite 
Weekly 


pay in both durable and nondurable 


reached the pre strike levels. 


factories, however, was noticeably above 
a year ago, 

Wave rates in the metals, ordnance, 
machinery, and transportation equip 
ment industries continued to surpass 
those in most other durable woods lines. 
Workers engaged in printing and pub 
lishing, and the manufacture of petro 
leum. coal, and rubber remained the 
more highly paid in the nondurables 
industries. Although they gamed slight 


ly, Wave Fates in the textile and leather 


Retail Sales 


Ballians of Dailar; 


Departement af Common 


January 
February 
March 
April 

May 

June 

July 
Augus 
Septen ber 
tober 


November tet tts iyo 
December 


¢ Approximation, hgure trom quoted source not available. 
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THE TREND 
or BUSINESS 


PRODUCTION PRICES 


Wreex_y AVERAGES SELECTED LATHES! PREVIOUS Y RAR WEEK 
14949 195 BUSINESS INDICATORS LNDED 
102 22 Steel Ingot Production 22 22 20 Oct. 20 
Ten Thousand Tons 
102 Bituminous Coal Mined go Oct. 11 
d Tons 
by 120 Automobile Production 12y 135 115 Oct. 11 
71 Power Output 770) 767 716 Oct. 11 
len Million K_¥V biours 
65 7% Freight Carloadings N42 X52 S7y Oct. 11 
10g 320 Department Store Sales 125 116 117 Oct. 11 
Index Number 
50 115 Wholesale Prices 111 112 Oct. 14 
74 261 Bank Debits 200) 287 295 Oct. 4% 
Hundred Million Dollars 
277 Mone yin Circulation 246 295 254 Oct. 15 
Hundred Million Dollars 
219 155 Business Failures 147 12y 126 Oct. 18 


miler of Parlures 


U.S 
Board: | 


Sources: Amit. & Steel bist 
Assoc. of Railroads: Federal Reserv 
midustrics remained dmony the lowest. 

Personal income in the first eight 
months of 1952 was at an annual rate 
of $264.2 billion, or 5 per cent above 
a year ago. ‘The increase in employ 
ment and pay scales boosted wage and 
salary receipts, offsetting a slight de- 


crease IN proprictor’s income. 


modity Prices October 1.4, reached 


After a series of gradual 
slight declines, spot com 


thy lowest le vel since Sept mber 1Q50, 
according to the Dun & Brapsrreet 
Daily Whol sale Commodity Price In- 
dex. “This was almost 6 per cent below 
the year-ago index, 

Most of the decline was attributed 
thre bountiful Vrain harvest and the 


Industrial k Prices 


Monthly than dea Drow 

Debruary 174.46 4.22 b<.19 
March 49.50 og 48 
April 176 212.69 244.46 62.55 
June 164.95 
July 74 
August 179.24 
Seprember tho 
Oh tobe: 
Novenbesr 22y. 249.0 
December 196.7 229.26 266.09 


Based on closing prices of yo industrial stocks 
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Bureau of Mines 


Mureau 


Yulomotive Ni Ws. dison | lectru Irist.: Arn 
of Labor Statistics: DuN S&S Brapstrerr, Ine. 


Agriculture Department's prediction of 
a bumper cotton crop. But the upward 
revision in the cotton crop estimate to 
14.4 million bales was not the final 
word. Ginnings have exceeded the este 
mates almost everywhere in the cotton 
belt: some observers thought that the 
crop may reach 15 million bales. With 
domestic consumption ancl ¢ Xports estl- 
mated at 13.5 to 14 million bales, end 
of-season stocks may be substantial. 
The abundance of cotton was re- 
flected to some extent in the demand 
for cotton gray goods; orders were usu- 
ally for scattered small lots in the early 
weeks ot October. (Clotton spinners 
were able to resist the Pressure lor 
lower prices, having enough orders to 


keep production high untul January. 


Wholesale Commodity Prices 


1952 


t Appr Kimtiation quoted source not avatlable 


TRADE 


W N O 


FINANCE 


A notable expansion in marketings 
Was partly responsible tor a decrease 
in livestock prices. While there was 
a fractional decline in the over-all level 
of prices for processed foods, the prices 
for flour, cottonseed oil, and shortening 
rose slightly. 

Further slight increases in the retail 
prices for some goods and services were 
reflected in the Bureau of Labor Sta- 
tistics Consumer’s Price Index for 
August. The index measures changes 
in the prices paid for goods and services 
by moderate-income families in large 
cities. There were fractional increases 
in the prices paid by these consumers 
for most commodities, although ap 
parek prices dipped very slightly and 
thosé for housefurnishings were gener 
ally unchanged. Housewives tound 
that both the vrocer and the landlord 
were charging more than in previous 
months. 


noticeable pick-up in retail trade. 


With the arrival of nippy 


Fall weather, there was a 


While surburban stores generally. re 
cordéd more favorable comparisons 
with a year ago than did the large 
city department stores in the early 
weeks of October, over-all volume was 
estimated at from 1 to 5 per cent above 
a year ago. Gains on the Columbus 
Day holiday were especially notable 
for some large-city retailers; volume 
in women’s and children’s wear was 
sometimes reported as much as 25 per 
cent above a year ago. 

Fall promotions of household goods 
attracted very favorable response. 
Small appliances, home decorating ma- 
terials, and bedding sold well. As 
shoppers displaved renewed enthusiasm 


Continued On puge jo 


Consumers’ Price Index 


1449 2 

February tf yg | 42.8 
March 
April 
May 
lifne ) «.f 
July 172.0 185.5 
August 104.9 173.4 185.5 
September 170.7 174.6 186.6 
October 169.7 175.6 
November 176.4 
December 168.8 17K 


Approumauon, hgure trom quoted source not available 
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With today’s faster pace. speed of operation is the constant 
objective — but speed without proper direction and control 
‘an be dangerous. In every business the operation of every 
department from the purchase of material to the delivery of 
the finished product must be co-ordinated — for smoothness 
and efficiency. Aeme Visible Record systems afford the con- 
trol to achieve that co-ordination. 
Your Acme system representative can help you 

save time and money through greater efliciency 
in your record keeping. 

There are six distinct types 

of Acme Visible Systems 


Equipment — and every one 
is a real time saver. 


ACME VISIBLE RECORDS, 


GENERAL OFFICES: Crozet, Virginia 


Representatives in Principal Cities 
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A complete line of precision microfilmers 
to meet all requirements at lowest cost 


N. one microfilmer can be called the “most 
economical” for every company, 


Requirements vary much too much, Conse- 
quently, a microfilmer which is ideal for one 
company could be an unwise investment down 
the street. 


Recordak, in recognizing this fact, has cre- 
ated its line of microfilmers with all require- 
ments and all budgets in mind. You never have 
to order a microfilmer with features and refine- 
ments which can’t be used profitably! Thus, 
Recordak has made it possible for even the 
smallest companies to gain savings which 
are proportionate to those realized by 
the largest ones. 


Only Recordak 
gives you choice 


It’s easy to judge which one of these precision micro- 
filmers will give you the lowest operating cost. 


Your local Recordak representative will give you 
the complete side-by-side picture of the Recordak 
line... analyze your microfilming requirements ... 
figure every detail of cost every way. In short, give 
you the benefit of Recordak’s unmatched experience 
in matching the needs of thousands of customers. 
All without obligation, of course. 


7 
So call in your Recordak representative today ... 
or write Recordak for details on the complete line 
of precision microfilmers now offered on an attractive 
purchase or rental basis. Recordak Corporation (Sub- 
sidiary of kastman Kodak Company), 444 Madi- 
son Avenue, New York 22, New York. 
Note: Complete line of film readers available for 
purchase’atex tra’ cost, 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming —and its application to business systems 


“Recordak” is a trade-mark 


/ 


The Recordak Triplex Microfilmer records documents down The Recordak Duplex Microfilmer records fronts and 


one side of the film, then up the other—fronts, or fronts and backs of documents, side by side, simultaneously. Ac- me 
backs, consecutively; accommodates automatic feeder . . . and commodates automatic feeder and auxiliary film units for Paes 
auxiliary film units for recording on the full film width in recording down one side of film, up other, and for full- mee 
varying reductions. Prices—including one film unit: Purchase, width recording. Prices—inecluding one film unit: Pur- soe te 
$2900; Rental, $60 per mo., including film reader. chase, $3000; Rental, $70 per mo., including film reader, | 


The Recordak Bantam Microfilmer gives you the 
greatest number of pictures per foot of film; fea- 
tures a built-in automatic feeder . . . and readily 
interchangeable lens kits for microfilming at 4 re- 
duction ratios. Prices—including one lens kit: Pur- 
chase, $1800; Rental, $43.50 per mo., including 
film reader. 

All prices quoted eres 


are sulject to 
change without notice. 


The Recordak Commercial Microfilmer, designed for medium The Recordak Junior Microfilmer is the ideal machine 

requirements, records fronts, or fronts and backs consecutively for light requirements. It photographs documents up to . 
... across the full width of the film. Prices—ineluding one film 11 x 14 inches instantaneously .. . across full width of 
unit: Purchase, $950 to $1975, depending upon model; Rental, film. A film reader is an integral part of this unit. Pur- 

$30-$42.50 per mo., including film reader. chase Price, $1250; Rental Price, $20 per mo, i 
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THE TREND 
or BUSINESS 


ARMCO STEEL CORPORATION ccicsision ses, rebounder 


A Client since 1909, and every year since. SC inesilian me its scedlien sluggishness. 
Cotton floor coverings became increas 
ingly popular. 

, Consumer spending in Septembe: 
Service dipped slightly below the August level, 


Recognition 
25 years and up 


Service 
Recognition 


apo, although it was 5 per cent above a year 
to years 


AZO, according to the Dun’s Review 
Regional Trade Barometer (prelimi- 
nary). The barometer is adjusted for 


in Military Service seasonal variation and for the number 
Since World War ! 


of business days in the month. 

While there were gains trom a yeat 
avo in over half of the Regional Trad¢ 
For wives of men with 
wf te. spending in the regions particularly at 
Awards Have POWER To i fected by the steel strike dropped off 

R ENDS Honor Citation for | | 
ACCOMPLISH YOU | slightly. Declines from a year ago 


unusual deeds a 
Explained in Catalog Ready | po ranged from less than 1 per cent in th 


For Mailing on Your Request “oN | com = Cleveland Region (8) to more than 6 
per cent in the Detroit Region (12). 


Gordon B. Miller & Co. ¢ The largest increase from a year ago 


809. WALNUT CINCINNATI 2, OHIO was close to 12 per cent in the Florida 
Region (21). 


As buying on the installment. plan 


J became more widespread, consumer 
credit outstanding reached another new 
] y CUT peak August. At close to $21.4 


billion, consumers’ short-term debts 


{ | ] - were up per cent from a month ago 


Invest in WHEELER*BRADY 


Executive Development Cost 


Reduction Training . .. equip 
YOUR supervisors with the 
tools to reduce their cost. j =~ 

Let WHEELER*BRADY special- 


work wih Your 1/STEAM JET CLEANER 


operating group to bring cost 


Foon Pri 


, Cut your cleaning costs 80% or more, with a 

down. Job consultations | Speedylectric Steam Jet Cleaner; portable, powerful, 

id tf f ' safe; a size and capacity for your toughest cleaning 

have pat o or many | jobs. Quickly blasts off sludge, oil, grease, crust, 

caked.on dirt, even in hard-to get-at places. No wash 

manufacturers. deck needed —— dry steam does the work! Compact, 

| can be used next to operating machinery. No fire 

| hazards, no tubes to burn out or scale, minimum 

ke * maintenance. All electric; ample steam without flues, 
flames, fumes or low water danger 


) 
To save labor ond cleaning costs, install a Speedy Dany INDEX 
j AE | fectric Steam Jet Cleaner job-designed for you. Ask | . or 


I OW Dex 


for bulletin 74D 
NEW! Speedylectric Hydrajet Cleaner for wash 


lw B WHEELER-BRADY, INC, _ decks. Supersonic yet velocity scalding hot water (600 


ps:) provides extra heavy duty cleaning action! 


INC 15017 Detroit Ave., Cleveland 7 
LAkewood 1-0300 


Manufacturers of SPEEDYLECTRIC Steam Generators 


LIVINGSTONE ENGINEERING CO. 


100 GROVE STREET WORCESTER 5, MASS 


Dun's Review 40 NOVEMBER 


| 
gave red and Created F | 
or 
oe 
| Fast Central 35,742,73 47 +33 
) 4% ( ; | Ow 4 
| Sept. 23.. ¢ t 2.. 6.9 pr. 22.. 6.31 
| 


f 
} 
: 


Operators delight ! 


Easy touch . . . simpler form 
handling with constant visi- 
bility . automatic opening 


and closing of the carriage. 


All-accounting versatility ! 


Sensimatics have a “mechanical brain” 
—a sensing panel that controls every 
accounting operation, is ready for a 
different job at the turn of a knob. 


Office manager’ darling 


Sensimatics cost hundreds of 
dollars less than you'd expect 
They save overhead, overtime, 
overstating . . . reduce errors 


Cpeed to speed production ! 


Sensimatic reflex-action speed Starts 
the entire accounting cycle taster, 
and completes it awtomatically. The 
speed’s built into the machine. Pro- 
duction stays high. 


There’s a world of difference in a Burroughs 
Sensimatic! You'll see it the second you add up 
the savings in time, money and manpower 
that Sensimatics provide! Here’s a brand new 
idea in accounting machines —an ultra-modern, 
high-speed design that every day increases 
accounting efficiency in thousands of offices, 
large and small, from coast to coast. Why not call 
your Burroughs man for a demonstration today? 
You'll be surprised to learn the low cost of this 
machine that can do so much! Burroughs Adding 
Machine Company, Detroit 32, Michigan, 


Three basic styles ! 
Sensimatic 300 with 11 totals 
Sensimatic 200 with 5 totals 


Sensimatic 100 with 2 totals 
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AMERICAN BUSINESS 


‘ACCLAIMS THE NEW 
APECO AUTO-STAT 


In Industry 


Mr. G. H. Reimers; 
office manager, 
Automatic Electric 
Sales Corp. 


“Scores of times daily in our pro- 
motion of P—A— X business tele- 
phone systems, we must make 
copies of orders, letters and other 
documents for our branch offices. 
Apeco Auto-Stat does this for us, 
in seconds; saves time and avoids 
transcribing errors.”’ 


In Insurance 


Mr. Leo B. Menner, awe 
executive vice-president fs / 
Stewart-Smith, Inc. NSS 


“Since the installation of the 
Apeco Auto-Stat machine in our 
office, we have experienced an in- 
crease in efficiency due to its op- 
eration. We have found that the 
Auto-Stat is economical to oper- 
ate and are pleased to say that 
the results achieved are highly 
satisfactory.”’ 


In Transportation 


Mr. W. Stanhaus, 
executive vice-president, 
Spector Motor Service, inc. 


“We are constantly looking for 
means to increase the speed of our 
service. ‘lo do this, we must have 
fast, accurate handling of our 
paper work. We are happy that in 
the Apeco Auto-Stat we at last 
found an easy quick method of 
making photocopies of the many 
paper forms demanded in the 
trucking business.”’ 


In Law 
Mr. Erwin S. Baskes, 


prominent Chicago atty. 
221 WN. LaSalle St. 


“Since we have had a new Apeco 
Auto-Stat, confidential papers 
never need to leave my office for 
photocopying. My secretary now 
quickly makes all the legally ac- 
ceptable photocopies we need right 
at her own desk. We have found 
the Auto-Stat to be one of our wis- 
est money-saving investments.” 


There is an application of the APECO 
AUTO-STAT in YOUR business that 
can save you time and money. 
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Insert 
Exposed 
Copies 
Here! 


Revolutionary new 


APECO 


7 


New, low-cost machine makes photo-exact 
copies direct from original letters, forms, 
bids, contracts, invoices, reports, blueprints. 


Here is the first major advancement in office copying 
in the last 15 years. Can save you up to 80% on your 
copying jobs! Eliminate costly retyping, hand copy- 
ing, checking or sending outside for expensive copy- 
ing service. The Auto-Stat is the first low-cost machine 
that makes error-proof, legally-accepted, black-and- 
white phofto-like copies—WITHOUT SLOW, MESSY 
DEVELOPING, FIXING, WASHING OR DRYING. It's 
fast—only 2 simple steps instead of 12 required by 
old methods. Makes prints instantly from any originals 
up to 11 x 17 inches—whether printed on one or two 
sides. Requires no dark room—and any inexperi- 
enced clerk con operate it! 


COPIES PEEL APART! 


Copies feed out automati- 
cally ... then you just peel 
copies apart; that's all there 
is to it. All Electric! Fully 
automatic! 


No developing 
No washing 


So low cost! So compact! No fixing 
Fits on the corner of a desk or table and is priced No drying 
within the budget of even the smallest firm. It's No trays 


portable—just plug in any outlet—and the Avto-Stat 
is ready for instant operation. 


HAVE YOU READ THIS NEW BOOK? 7 
Here is a really informative, worthwhile, factual report on | 
an important new copying development. New | 2-page 

booklet pictures and tells complete Auto-Stot story — 


shows how you can use this revolutionary new phofo- 
copy method. 


Mail the Attach® 
Postage-Paid out 
Reply Card for ¥° 


No dark room 


EQUIPMENT COMPANY. 
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THE TREND HERE’S OUR STORY IN A 


BUSINESS 
and 11 per cent from a year ago. There | ] 


was no change during the Summer 
in the use of charge accounts, although 
they were used more frequently than 
a year ago. 

Largely in anticipation of an expan- 
sion in consumer buying, wholesale 
orders increased steadily in the early 
weeks of October. Apparel buyers in- 


creased their reorders for seasonal mer- vit 
chandise and commitments tor Spring 
apparel considerably outnumbered 
those of a year ago. It was estimated 
that orders for apparel were larger than 
they had been in three years. ‘There | 
was a noticeable expansion in orders | ee 
for merchandise suitable as gifts: it was eee py” 
d a] le | Every manufacturer is faced, frequently, with the problem of : 
widely expected t manufacturing machines or machined parts for which his own 
might reach an all-time peak this year. highly specialized equipment is not adequate or suitable. The volume bis 
Although the dollar volume ot in such cases is seldom sufficient to warrant setting up a special ih 
wholesale trade rose in August. the department to manufacture these semi-production and experimental parts. 
| We can solve this problem for you... 
increase Was not as large as is usual at 
this time of year. Declines in volume 
from both the preceding month and Mae 
| : We can machine to your drawings and specifications individual 
a year ago were noticeable among the 
: ' machined parts or even pilot models of complete assemblies. 
automotive, machinery and metals, and In some cases, we can proceed with the production of the needed 
paper wholesalers. Wholesale volume parts. Merz has the latest models of high-precision equipment 
in August amounted to about $8.7 needed to produce parts from the size of a needle to giant fix- 
billion, compared with $8.6 billion in tures weighing several tons. 
July and $9.1 billion in August 1951. 
4, , Down 9g per cent in We have the gages and tools needed to maintain the high stand- 
. alures September to the ards of precision demanded by the various industries. From the 
, , ' drawing board to the finished product, precision is moulded 
lowest level in some three and a half | 
, es into our every Operation. Merz maintains a final inspection 
years, business failures amounted to room insulated against vibration and with temperature and 
humidity being maintained at constant levels. 


SANK CLEARINGS—INDIVIDUAL CrTies 
(Thousand of ad 


September 
1952 195! mce . . . . . . 
We have the engineers, specialists in their particular fields, who 
Philadelphia ....+-. can design and supervise the manufacture of tools needed for 
Uffalo 452,559 417,04 15 . . 
one specific job or plan and complete your entire production 
tooling program. Merz also maintains a staff of top notch elec- 
Baltimore 1,041,726 $13.9 tronic and tool engineers who are constantly experimenting and 
1,423." 1,176,400 improving the Merz standard line of electronic and air gages. 
ae im aa +e These men are available to our customers for developing other 
special types of gaging and sorting machines. 
St. 1,3 5 
Louisville 12 
Minneapolis . ee 1,456,173 1,304,520 -+-12.9 i 
Kans City 1,554,4 1.354.059 +14 
Write MERZ for Catalog with additional information 
eee 1,436,616 1,352,096 9.9 
Hi « eee 1,24 
San Francisco. ceeece 2.205.011 2.1514 f 
Portland, Or€.eceoce 973,835 ve -t- 
le eeeeee 94 85 652 34 14.4 
New York. 37,031,884 32,354,733 
Total 25 —72,778.708 | 200 S$. HARDING INDIANAPOLIS 7, INDIANA 
AVCTAaZe coves 2,911,152 2,674,004 
4 4 
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iT ADDS ADVERTISING er 
VALUE TO All 4: 
CORRESPONDENCE 


The value of advertising is 
measured by number of 
contacts made. Lyery con- 
tact made by your letter- 
head can and should have 
advertising value. 


iT iS A COMPLETE 
ADVERTISEMENT 

A voodtletterheadis 
planned hike a wood adver- 
tisement to inform the 
reader, identify the com- 
pany, and create a tavor- 
able selling impression. 


farce 


COURTESY COUPON 


designing special forms. 


Your Letterhead :. 


ADVERTISING PROGRAM 


| The Psychology of Business Impression, 
Letterhead Test Kit, and Opinion Cards. 
Neenah Pattern Kit, a guide to the four 
grades of Neenah Ledger, with punching, 
perforating, and ruling guides for use in 


part of your 


IT BACKS UP YOUR 

ADVERTISING PROGRAM 
Some companies print 
their advertising slogan on 
their letterheads as a tie- 
up. All companies should 
match the typographic 
style of letterheads and 
their advertising signature. 


Many advertising executives partici- 


pated in the nation-wide Neenah 
Letterhead Test. With thousands of 
other business and professional men, 
editors and publishers, they read 
The Psychology of Business Impresszon 
and studied the ‘Vest Kit of 24 basic 
letterhead treatments. ‘Their preter- 
ences were registered on opinion 
cards. You can use this practical 
method of clarifying letterhead ideas 
in your own Office. To get a tree 
copy of the portfolio, check the 
coupon below, sign your name, 


and attach to your letterhead. 


NEENAH PAPER COMPANY 
Neenah, Wisconsin 
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THE TREND 
BUSINESS 


539; this was 13 per cent below the 


corresponding 1951 level. 
numerical decline, the 
rate of failure, as reflected in Dun’s 


Faure INpex, remained unchanged at 


Despite the 


29 per 10,000 listed enterprises. This 
index projects monthly failures to an 
annual basis and is adjusted for sea- 
sonal fluctuations. The failure rate 
per 10,000 enterprises Was at 25 in 
September 1951 and at 71 in pre-war 

Contrary to the downward trend in 
the number of failures, the liabilities 
involved increased to $20,138,000. 
While losses did not reach the post- 
war peak for the month of September 
established in they were about 
equal to the 1948 and 1949 compara- 
tives. Casualties involving $100,000 
or more were responsible for the rise 
in liabilities; all other size groups were 
The 


most notable drop took place among 


less numerous than in August. 


failures involving liabilities of $5,000 
to $25,000 which dropped to the lowest 
level in four years. 

Failures in most industry and trade 
groups declined moderately in Sep 
tember. While there was little change 


in the number of failures in manu 


Paitres py Divisions or INpUSTRY 


i i i 
7 Months- 


. 
7 Months 


(Current liabtlities in 


thousands of dollars) 1952 1952 
MINING MANUFACTURING... 1,153 1,140 77,504 66, 
Minin; Coal, Oil, Misc.... 24 2,335 if 
Pood and Kindred Products 130 162 G 10,554 
lextile Products, Apparel... 274 15,254 
Lumber Products. . 153 i175 5.935 13,123 
Paper. Printing, Publishing. 73 63 3,331 4, 
Chemicals, Allied Products. 24 32 3 
Leather. Leather Products.. 6S 50 3,34 » 450 
Stone, Clay. Glass Products. 23 27 1,756 SOs 
Iron, Steel, and Products... 39 31 3,512 1,155 
6 G4 83. «13,455 ,Goo 
Transportation Equipment.. 35 14 1,700 
Miscellaneous 75 204 10.159 
WHOLESALE TRADE .cccccces 553 656 25,047 25,503 


Food and Farm Products... rst 1Gg 9,242 


“ee eee oe 


Dery 24 ig* 930 3 
Lumber, Bldg. Mats., Hdwr. 5 47 2,067 2,02 
Chemicals and Drugs...... 15 25 ROG m4 
Motor Vehicles, Equipment. 19 27 733 1,907 
Miscetlaneous 252 308 12,153 15,08 
Food and 834 10,359 10,94! 
General Merchandise....... 108 116 > 004 2.023 
Apparel and Accessories.... 467 8.424 6.84 
Furniture, Purnishings..... 329 215 7,83 
Lumber, Bldg. Mats., Hdwr. 136 182 2 658 
Automotive 230 234 4,527 4,002 
Fating, Drinking Places.... 640 O60 12,163 1 
Miscellaneous ...... 2°73 ‘(42 


CONSTRUCTION 968 "22 24.222 20.84 
COMMERCIAL SERVICE. 8455 500 «619,617 11,726 
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Precision production 
of 4” steel pipe on 
Etna Miile 


ake it RIGHT. . with 
HEAVY-DUTY E mis 


Etna’s background of experience in the manufacture 


of heavy-duty tube mills is your assurance of 

precision productivity of steel pipe in your plant. 

Ktna mills are designed specifically to solve 

your individual requirements. And for excellent - 
service, there is a qualified Etna Dealer nearby, who 
is anxious to serve you. Let us discuss with you, the 
many advantages of Etna Mills in your plant... 
Above : Cut-Off, Etna 4” mill 


Right: Welding section, 
tna 4” mill 


Write Etna today. 


MANUFACTURERS OF HEAVY DUTY TUBE CUT-OFF MACHINES... 7 
HEAVY DUTY TUBE MILLS...HEAVY DUTY SWAGING MACHINES... ES 
FOR MORE THAN HALF A CENTURY ae 


3412 MAPLEWOOD AVE., TOLEDO 10, OHIO 
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Consider the real savings in time 
and money with the INDUS.- 
TRIAL PACKAGE PLAN. 
Commercial Contracting Cor- 
poration’s experienced engineers 
aré equipped with facilities for 
complete construction, engineer: 
ing, installation of machinery or 
equipment and delivery of a 
completed project ready for 


product ion. 


One Contract 
One Contractor 
One Responsibility 


And [hese Services 


Ceneral Construction © Building Altera- 
tions * Demolition * Poundations Press 
brecting Machinery Moving Crane and 
fonsesor Tnstallations Process Wiring 
and Piping Warehousing Steel Pabri- 
cation Pxport Puckavine. 


for infer 
ndustria 
fe Bro 
eal No Oldliga- 


Corporation 


mm GENERAL CONTRACTORS gy 
CLOVERDALE 
4. MICHIGAN 


4-7400 


THE TREND 
or BUSINESS 


facturing and wholesaling from 
August, there was an upswing in the 
machinery industry. Apparel and 
lumber concerns continued to account 
for the largest manufacturing toll. 

Retail failures dipped sharply among 
drug stores and mildly among food 
and furniture stores. ‘There were, 
however, mild increases in failures at 
retail in most other lines. 

Failures declined most sharply from 
a year ago in construction, with a drop 
of go per cent; only half as many gen- 
eral builders failed this year as last. 

The trend in failures varied geo- 
graphically. Failures in the Middle 
Atlantic and West North Central 
States held steady in September; they 
increased in the East South Central 
States. 


and Mountain 


reported fewer failures than in the 


Five regions 


preceding month with the sharpest de- 
cline in the East North Central States. 


Bosinrss wnclude thoce husinesses that 
ceased operations following assignment or bank- 
ruptey; ceased auth loss to creditors after such 
aelions as evecution, forec losure. or attachment; 
voluntarily withdrew leaving unpaid obligations; 
were involved in court actions such as receiwer- 
hip, reorganization, or arrangement; or volun- 
compromised with creditor: out of court. 


as used in the Failure 
Necord, have a special meaning; they include all 
and notes payable and all obligation: 
whether im secured form or not, known to be held 
hy hanks, officers, affiliated companies, supply- 
me companies, or the Government. They do not 

ude long-term, publicly held obligations. Of} 


csets are not taken into account 


THe Rreorp 


Sept. Aug Sept. P.C. 
1952 1452 1951 Chre.4+ 
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NOW YOU CAN PRINT 
YOUR OWN LABELS AT 
THE SAME TIME YOU 
ADDRESS OR MARK THEM! 


The remarkable WEBER Tag-0-Graph elimi- 
nates the need for costly, pre-printed ship- 
ping and identification labels and speeds 
up labeling and marking operations. 


Now you can have the size and type of 
label you want...in the quantities you 
need...when you want them...all at a 
moment's notice! The new Weber Tag- 
©-Graph prints, addresses or marks 
shipping and identification labels from 
a roll of gummed or ungummed stock, 
in one continuous operation... at the 
rate of 100 to 150 per minute. And 
counts and cuts them to practically any 
size you want, too. Reproduces from an 
inexpensive, easily-prepared stencil. 
No complicated mechanisms, anyone 
can operate it. Available in manual and 
electric models. For rental, too. 


WEBER “For the answers to all your addres- 
sing, labeling and marking problems."’ 


Send today for samples 
of labels printed by this 
machine and further 
information. No obliga- 
tion, of course. 


WEBER ADDRESSING MACHINE CO. 
206 W. Central Road, Mount Prospect, Ill. 


Yes, send me without obligation samples 
of labels printed by the Weber Tag-O-Graph. 


Zone State. 


City 


Title 


Individual 
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Business Sfooks 


Dastard’s Guide to Success 


It is seldom that a book for business 
men written by one of their own coterie 
is able to scale the best-seller lists as 
has “How to Succeed in Business With- 
out Really Trying” by Shepherd Mead. 
Perhaps the verve, freshness, and insou- 
ciance of the author’s approach in this 
satirical play on the ubiquitous how- 
to-do-it books are the answer. Or again 
it may be that 
number of ofhice Machiavelli's seeking 


there is a sufficient 
to forsake the rocky road to success for 
the devious paths of double-dealing, 
mendacity, and general lack of scruples. 

The author, an advertising agency 
vice-president, proffers his 
prescription for unscrupulous success 
by describing the amusing and oft- 
times hilarious saga of one Pierrepont 
Finch who rose from mail boy to com: 
pany president by spinning a tangled 
web of deceit and adroitly keeping the 
The 


author points out that although the 


strands within his own grasp. 


Finch system of back-stabbing, credit- 
grabbing, and sycophancy while sedu- 
lously avoiding exertion, worked for his 
hero, it proved to be of little help to 
others attempting to follow in his de 
Like Finch, himself, 


readers of this book will be quick to 


VIOUS footsteps. 


recognize the signs of which to beware. 


BOOK 


DU PONT, THE AUTOBIOG 
RAPHY OF AN AMERICAN EN 
TERPRISE, Charles 
York, 138 pages, $5. 


‘| lara 


Scripners Sons, | also ay 


trial lite as « 


SUCCESSFUL SALES MANAGE- [| Thi 
MENT, Sy Harry Pren 
tice-Hall, Ine., New York, 41g pages 


strat! 
SiON S. sh 


them bearin 


in the sates 


OTHER CURRENT READING 


of the famous chemical company 4: 


Others hoping to apply indiscrimin- 
ately the Finch easy method of fast 
success would do well to recall the ad- 
monition about tooling all of the people 
all of the time, spoken lone years ago 
by a man whose patient and troubled 
efforts were etched deeply into his 
gaunt face, 


Simon & Schuster, New York, 148 pages, 


82. 50. 


Muddling Through 


Those in search of partisan pleadings 
for or against the economic policies in 
Great Britain the post-war years 
should not expect to end their quest in 
the book, “British Planning and Na- 
tionalization” by Ben W. 
Neither the carping critics nor the 


Lewts. 


doctrinaire defenders of the Labor 
Government’s policies will be especially 
cnamored of this book. However, 
readers desiring a dispassionate dissec- 
tion of the dreary dilemmas faced by 
the British people in recent times will 
welcome this work. Seen through the 
eves of an American economist, Britain 
takes on the trappings of a troubled yet 
indomitable land where the Govern- 
ment’s available choices were as meager 
as the people's rations. 

The author traces the causes of the 


Continued on page §0 


SUMALARY 


of the first Vea>rs 
hy than thy it alon 


thre orowth «yf 


lepicted by brush and camera. 


outa crete if elt try regvaminyg 
es im te-day'’s fast-shitting selling sccm (Couche 
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PRACTICAL BUSINESS WRIT A basi manual in the art of expressing oneself eflectivel 
ING. by L. Fracle y and Edith | through the written word in the world of busine W hile 
Schnell. Prentice-Hall, Inc., New | the major emphasis is on that form of busin prose which 
York, 697 pages, $6.70 | is most ubiquitous-—-the letter, others are not slighted 
PRACTICAL PUBLIC RELA | The up-to-date revision of one of the most comprehensive 
TIONS, Rev Harlow and Mer- studies of the fascinating field of Nutheor 
\/. Black. Hurpe Brothers, tative cliscu seal are thre which 
New York, 422 pages, $5. | company can make ats message kKoown, 
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In 4 cases 
out of 5 


Your photocopy machine is designed 
to copy any document which is now 
being transcribed manually in your of- 
fice. And—in 4 cases out of 5—it will do 
the job for a fraction of the cost... and 
always with 100% accuracy. 


Double-check your routines now — 
compare costs: You can greatly reduce 
costly manual transcription . . . copy- 
checking... and mistakes 
—all at once —simply by 
putting your photocopy 
machine to work on a 
“full-time” basis. 


For the best 
photocopies, use 
Kodagraph 
Contact Paper 


This new 

pauper is made by 
Kodak for use in all types of contact 
photocopiers. It reproduces all docu 
ments im dense photographic blacks 
clean whites... with new sparkle and 
legibility. And it’s easier, more eco- 
no more split-second 
timing or trial-and-error testing. Order 
it... and see for yourself, 


<Kodagraph 
Contact Paper 


“THE BIG NEW PLUS” IN THE 
OFFICE COPY FIELD 


EASTMAN KODAK COMPANY 


industrial Photographic ¢ 


Division 
“Trodalk 


Rochester 4, N.Y. 
MARE 


nomical to use 
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Only STEEL can many jobs 


> 
> 
ay 
be 
> 


FARMLAND IN 1950...A CITY TODAY! This is Lakewood 
Park in southeast Los Angeles County, California, 
where 3500 acres of farmland have been miraculously 
transformed into a community of 7400 modern, attrac- 
tive homes, complete and occupied, and 7500 more 
under construction. United States Steel helped to 
supply the steel for this project . . . steel used for 
everything from nails, reinforcing bars and pipe to 
stainless steel drainboards for kitchen sinks. 


NEW FLOATING BRIDGE. [Designed for quick erection and 
heavy load-bearing, this new floating bridge will carry 
any combat or supply vehicle used by an Army divi- 
sion. The bridge floor is of U-S:S I-Beam-Lok Steel 
Flooring. Only steel can do so many jobs so well! 
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EVERYBODY LIKES stainless steel. One of 
its earliest household uses—for knives, 
forks and spoons—demonstrated so well 
the strength, durability, low cost and 
good looks of stainless steel that today 
hundreds of items for the home are 
made of “‘the miracle metal.”’ 


SIX STORIES UP! This Sky Patio pool, offering still another attraction to winter visitors in 
Phoenix, Arizona, is perched blithely on top of a midtown hotel. The all-steel pool, and 
its steel underbracing that extends clear down to the foundations of the building, were 
fabricated and erected by United States Steel. 


OIL IS WHERE YOU FIND IT... even in your own FACTS YOU SHOULD KNOW 


back yard. Light-weight, portable derricks or ABOUT STEEL 
‘“‘masts’’ like this, made of extra strong U-S’S 

High Strength Steel, help the oil industry to dig More iron ore was produced last year 
new wells more quickly and more easily. Below: in the United Stotes than ever before 
derrick at site before lifting into position. in history. The total came to an esti- 


mated 130.4 million net tons, an increase 


of 19% over 1950. 


age 


Listen to. . . The Theatre Guild on the Air, presented every Sunday evening by United States Steel. Bi ) ) ae o. 
National Broadcasting Company, coast-to-coast network. Consult your newspaper for time and station. 
U N | E D S A E S S E E This trade-mark is your guide to quality steel i: 
Helping lo a hLiyeller 
AMERICAN BRIDGE..AMERICAN STEEL & WIRE ond CYCLONE FENCE..COLUMBIA-GENEVA STEEL..CONSOLIDATED WESTERN STEEL..GERRARD STEEL STRAPPING ..NATIONAL TUBE : 
OIL WELL SUPPLY..TENNESSEE COAL & IRON’... UNITED STATES STEEL PRODUCTS..UNITED STATES STEEL SUPPLY. . Divisions of UNITED STATES STEEL COMPANY, PITTSBURGH Pt 
GUNNISON HOMES, INC. *» UNION SUPPLY COMPANY + UNITED STATES STEEL EXPORT COMPANY + UNIVERSAL ATLAS CEMENT COMPANY 
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The Five Phases Of 


sCr; 
oe 16, 


( TelAdtograph 
Service” 


| observation 

| study 
analysis 
review 


to determine whether 
or not telescribers 
solve the problem. 


Phase 1 


Phase 2 design 


manufacture built systems. 


to assure proper use and 


Phase 3 instruction i 
supervision personnel acceptance. 
Ph 4 administration fo preserve management's 
oo usage control of the System. 
maintenance to guarantee peak 
n 
rformance and 
Phase 5 service 


subscriber satisfaction. 


planning | to provide the custom- 


Only through these five phases is a TelAutograph 
Telescriber System properly developed and success- 
fully utilized. 


No Telescriber System is put in use — or kept in use — 
without the benefit of all phases. If one component of 
any phase is lacking, there is no true TelAutograph 


Telescriber Service. 


For details of the application of TelAutograph telescribers in: 


Production Control « Material Handling 
Quality Control e Work-in-Process 
Inventory Control 


write to Department E-211. 


TelAutog raph CORPORATION 


16 West 6lst Street, New York 23, New York 


— SOM =— 


TELESCRIBERS 


*Trade Mark 


“Business Forms Deliver Themselues... While You Write” 
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economic malaise to their roots in the 
havoc wrought by two wars, the inade- 
quate capitalization and lack of com- 
petition in the many cartelized seg 
ments of British industry in the past. 
He stresses that the program of the 
Labor Party was “no coolly calculated, 
finely drawn socialist blueprint” but 
rather “plain, democratic muddling of 
a fairly high quality.” This book takes 
on added relevancy to-day in light of 
the widespread expectation of the early 
return of the Labor Party to office. 


The Twentieth Century Fund. New Yorh. 


Economics Made Easy 


Sometimes the most obvious of state- 
ments may take on a mantle of pro- 
fundity merely by being recast in a 
fresh, clear fashion. Such is the situa- 
tion encountered throughout the new 
lustrated primer, “How To Think 
About Economics” by Fred G. Clark 
and Richard Stanton Rimanoczy, the 
heads of the American Economic Foun- 
dation, who have dedicated them- 
selves to extirpating the obscurantism 
from the science of economics. As the 
phenomenal success of the authors’ 
earlier books attests, there is a very real 
need for lucid, engaging populariza- 
tions of the “dismal science.” This book 
should be particularly pleasing to busi- 
ness men seeking to add drama to their 
speeches for they will discover much 
stimulating material in this forceful. 
facile presentation of the case for laissez 
faire. 

D. Van Nostrand, Inc., New York, 113 pag 


$2.75 


2.7 5- 


When Confidence Collapsed 


Unhappily, fine scholarship eco- 
nomic research has not always been 
accompanied by equal skill in expost 
tion. Fortunately however, this cannot 
be said of the exacting study, “Business 
Confidence and Business Activity: A 
Case Study of the Recession of 1937” 
by Douglas A. Hayes, Professor of 
Finance at the University of Michigan. 
With the painstaking assiduity of a 
statistical Sherlock Holmes, the author 
stalks resolutely through the fields of 
data in search of the villain responsible 
for the sudden shock that sent business 


tumbling in 1937. Although much 
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shorter than the Depression, the reces- 


sion ot IQ) 37 


was far more percipitous: 
industrial output fell 30 per cent in five 
months while the same decline took | 
thirteen months at the outset of the | 
Depression. | 
General readers as well as those 
versed in the intricacies of economics 
will enjoy following the author’s chain 
of deductions which lead to the un- 
masking of the culprit—business con- 
fidence—to which he ascribes the major 
share of the onus for the setback. While 
some cycle theories emphasize mone- 
tary factors, oversaving, undercon- 
sumption,, interest rates and other 
influences, the author considered the 
sentiments of the decision-making 
executives as pivotal. Unlike the situa- 


tion in 1937, executives to-day are for- 
tunate in having information about the 
current nature of business men’s ex 


pectations to serve as guides tor their 


own decisions. 


University of Michigan Press, Ann Arhor 


pudges, 


Spellbound 


The fascination of eavesdropping has 
long been victor over man’s honorable 
efforts to resist. This is especially True 
when the conversation to be overheard 
is enthralling and no social opprobrium 
redounds to the listener for his act. 
Such is the case in the new book, “Basic 
Elements of a Free Dynamic Society” 
which contains the word-by-word 
record of the day-long conversations of 
nine business leaders, educators, and 
editors who attempted to probe the 
roots of the American Way of Life. 

susiness men enamored of construct 
ing a systematic philosophy to lend 
added meaning to the lacklustre routine 
of some of their work, will find that the 
discourses presented here offer many 
rich leads. Encircling the table were, 
among others, such volubly skilled 
spokesmen as Paul Hoffman, Harry 
Gideonse, Peter Drucker, and Russell 
Davenport whose powers of analysis 
swept over many subjects including the 
religious nature of American life, class 
conflict, the function of change, and 


individualism and co-operation. 


The Macmillan Company, New York, gt 
PACS, Sy, 
THE END 
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ARE ON THESE 


Automatic 


DOLLAR-SAVING WAYS TO 
SPEED PRODUCTION— 


without adding to payroll or employee workload 


Every day, in every industry, executive 
eyebrows lift in astonishment at the way 
costs are shooting skyward! 


Moves tons at the touch of a button 
. raises load to moving height 
in seconds. 


SKY 


Lifts, moves and tiers material 132 
inches from floor to top of fork. 
Drives and operates like an auto- 


mobile. et 


| OF. 


For heavy-duty handling, the Skylift 
Giant is available in capacities 
ranging from 20,000 pounds to 
80,000 pounds. 


So, today, the eyes of Industry are on 
practical methods of cost control; eyes 
are turned to ways and means of reducing 
costs with faster production, more efficient 
warehousing, faster shipments—without 
increasing workload of your personnel. 

Take a good look at the cost of han- 
dling your materials manually. Now, 
deduct 50% or more and you have the 
cost of handling with AUTOMATIC 
ELECTRIC TRUCKS! 
tion, isn’t it? 


Worth considera- 


Are your eyes on the rising costs of materials 
handling in your plent... 


| Find out how you can now cut materials 
| handling costs as much as 50% or more... 
eliminate materials handling and shipping 
bottlenecks... ship more goods faster... add 
to your plant's productive capacity without 
increasing personnel workload. Remember, 
from the smallest to the largest truck, 
AUTOMATIC has the right electric truck for 
each materials handling job. 


— Mail coupon for FREE BOOKLET, “How to 
Make Your Materials Handling Pay Dividends,” and 
facts about how to increase efficiency, save money in 


your business. No obligation. 


ELECTRIC TRUCKS 


MARK 


MELISTERED 


WORLD'S LARGEST EXCLUSIVE BUILDER 
OF ELECTRIC INDUSTRIAL TRUCKS 


Revirw Novem 


5! 


79 W. 87th St. Dept Ww 2 


Automatic Chicago 20, lilinois 


Without obligation, please send me your FREE 
BOOKLET, “Howto Make Your Materials Handling 
Pay Dividends.” 
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Jruom Executive lo 


the maison Olass 
“GOURMET HAMPER” 


A pift t 


hat prociaims your Own good 


tast A superb assortment of rare 
foods from the four corners of the 
world NOM ~ pe rishable so that 
thi yY may be er | ved and remem- 
bered long after Christma: 

For 50 years, Maison Glass has 
pleased the finest and most discrimi- 
nating ¢ hentel For yedrs, 
Maison (slass de licac hamper has 
been synonymous with quality, dig- 


Smoked Salmon from Norway, Cocktail Mushrooms from France, Water Bis- 
cuits from England, Pate de Foie from France, Smoked Mussels and Smoked 
Oysters from Holland, French Champagne Mustard, Spanish Stuffed Olives, 
Pickled Beets from Italy, etc. . . . festively arranged in a wicker hamper. 


$17.50 postpaid 


Other gifts from $5.00. Write to Mr. Thomas for brochure of Holiday Gift Suggestions. 


TABLE 


DELICACIES 


15 East 47th Street 


maison 


PLaza 5-3316 


ESTABLISHED 
1902 


New York 17, N.Y. 
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ollice a Waketield Ceiling does 


three important. things for its occupant. 


ides alleover., high level, low 
‘ss light. [It provides eflicient 


air illusion. And if pros ides elective 


sound 


mitrol, All this ina single “pack- 


installable in its entirety by a 


Wakefield licensed electricalecontractor. 


More 


and more companies are find- 


ing the Waketield method of combining 


oflices, 
mente, 
control 


banks 


should 


and 


lighting, air diffusion and sound control 
ina luminous ceiling an effective means 
of obtaining environmental control in 


drafting rooms, 


research 


art depart- 
areas, laboratories, 
rooms, display rooms, stores, 
other You 


W ake- 


areas, 


know more about the 


field Ceiling. Write for booklet, 
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The F. W. Wakefield Brass Co, 


Yearwood Park, Vermilion, Ohio 


Please send me your illustrated booklet 


the Waketield Ceiling. 
Name 

Company 

Address 


City and Zone State 
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AFTERNOON 


Fountains of light are lifting bubbles 
On the white clapboards of the house 
And the mouse 

In the cool crevice of the eaves 
Drags a sharp shadow 


()ver the window sill. 


leat mould on the frosty floor of the forest 
Is fool’s gold in the angled glare 

Of the afternoon 

And tatters of sunlight tangle 

In branches of birch and alder. 


Skeletons grow luminous 
And touch stiff fingers in the wind, 
Light is the only living thing 


Dancing amid dead leaves. 


Biack water refuses the color of sky 
Till the 
Sets the 
And silver fins shimmer in sudden schools 


dazzling eye on the mountain 


lake afire 


That dim beneath the swift cover 


Of darkness rolling over. 


The afterglow sifts down from a pink 
shroud 

On the empty nest 

And bargains briefly with the night 

Amid the loud jargon of the crows. 

SULLIVAN 


A. M. 
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PROBLEM: Make it 
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RESULT: THE KATHANODE 


of | Those in the auto battery business will 
g moldings — tell you, ‘The public buys the best look- 
ing battery on the shelf!” 
General American in co-operation 
with Gould-National Battery Company 
solved the problem. The Kathanode 
Poly-Red has the toughest container ing and technical facilities of General 
ever built. It resists chipping and crack- American's Plastics Division. Find 
ing, sub-zero weather and extreme 
heat. It’s completely unaffected by 
battery acids. 
This container is molded on General 
American’s big, high-speed injection 
equipment where the first successful 
one-piece jet battery is also produced. 


PLASTICS DIviIsior GENERAL AMERICAN TRANSPORTATION ¢ 


‘ ~ 


x 
* 
ip 

the toughes eries, too! 
Hows 


Now you can assemble 
aaa 24,000 sheets per hour 
AUTOMATICALLY 


with te 
collator 


ASSEMBLES 


bulletins - internal procedures 
duplicated speeches + catalogs 
parts and price lists, etc. 


Why use skilled office help to 
hand-gather sets of papers for 
manuals, direct mail oe | so on? 
It's slow and costly. Now, with the 
Macey Collator, one semiskilled 
operator can set up a job in 15 min- 
utes, then gather 24,000 sheets per 
hour. You can see how the Macey 
Collator pays for itself very quickly. 

Write for further information. 
Demonstrations may be arranged. 


HARRIS-SEYBOLD CO. 
Special Products Divisiow, 


Dept. A, Cleveland 5, Ohio 
FINE GRAPHIC ARTS EQUIPMENT... FOR EVERYBODY'S PROFIT 
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HERE and THERE in BUSINESS 


WHAT'S NEW AS OBSERVED BY 


A new hydramotor valve which 
opens fully in one minute at tempera- 
tures as low as —65” F. will soon be 
cflered to fill the growing need for flow 
valves which must operate under ex- 
‘This has been 
a problem in the Canadian oil fields. 


tremely cold conditions. 


To be made available in sizes up to 
six inches the new hydrometer hydrau- 
lic valve has pressure ratings of from 


N 


5 pounds per square inch for the six 
inch size to 600 pounds per square inch 
for the two-inch size. A minimum of 
flow pressure drop is claimed by Gen- 
eral Controls Company, Glendale, Cal., 
makers of the valve. 


High-volume flat steel strapping 
operations are soon to be speeded with 
the production of a new power-driven 
strapping machine introduced by Acme 


Steel Company, Chicago. The ma 


Pushbutton packaging comes a step closer with a 
machine that feeds the right amount of strap, 


provides the proper tension, and welds sec urely. 


chine’s 31-inch table height should al- 
low it to be easily installed in any 
standard-height conveyor 
Moreover, 
signed it so as to accommodate many 


system. 
the manutacturers have de- 


different package sizes. 

There is no limit to the amount of 
strap that can be fed, according to Acme, 
or the amount of slack that can be taken 
up. Roller sections in the table top help 
the placement of packages over the ten- 
sioning and welding unit without any 
need for lifting by hand. 

Fourteen ball-transfer rollers in the 
table top further reduce operator fatigue 
by allowing the packages to pass over 
the mechanism or be turned in such a 


NoOvEMBER 


THE AGENCY'S REPORTERS 


way as to allow cross strapping with 
minimum effort. When the package 1s 
centered over the strapping mechanism 
the operator simultaneously feeds v1 
the required length of strap by detlect- 
Ing the strap-feed pedal with his foot. 

At the same time he guides the strap 
around the package and into a guide 
The latter auto- 
matically centers and locates the en- 


slot on the table top. 


tering strap. A cycle bar under the 
control panel is then pushed by the op- 
erator, causing the strap to be tightened 
around the package to a predetermined 
tension, cut from the coil, and finally 


welded firmly in place. 


Ever try to light a match ina hur. 
ricane? ‘That's what George Steiner, 
manager of the Scintilla Magneto Divi- 
sion of Bendix Aviation, said the igni- 
tion problem in a jet engine is like 
compared with the same problem in 
an automobile or conventional piston 
aircraft engine. 

A seven-pound midget ignition sy» 
tem which converts a power input of 
24 volts into the 10,000-watt super spark 
needed to start to-day’s 1o-ton jet fighter 
planes is now in full production. Called 
the “TLN-10,” 


tion unit is the culmination of the long- 


the lightweight jet igni 
range engineering and development 
work which began shortly after World 
War Il when military aircratt were 
first equipped with jet engines. 

In conventional piston engines the 
fuel-air mixture is compressed to 4 
highly combustible state and readity 
ignites. In jets an extremely wet and 
cold air mixture rushes past the igniter 
plugs at terrific speeds. When both the 
Air Force and the Navy were looking 
for ways to develop more efficient and 
powerful jet engines, engineers at Ben- 
dix’s Scintilla Division set about to 
overcome jet ignition problems. 

First they developed a basic electronic 
ignition unit that would boost the out- 
put of an ordinary 24-volt aircratt power 
supply to 15,000 volts at the igniter elec- 
trodes. The first unit tried weighed 
37 pounds and cost over $1,000 to pro- 
duce. After repeated trials the present 
seven-pound ignition unit was finally 
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produced for slightly more than a third 
of the cost of the original unit. 

Like the compact home radio, jet ig- 
nition systems contain vacuum tubes, 
condensers, resistors, and other elec- 
At the same time, how- 
ever, they must perform unfailingly in 
extreme temperatures and in the course 


tronic gear. 


of a flight would take an amount of 
wear equalling decades of normal home 
radio use. Special ceramics are required 
in the ignition’s components to stand 
the jet’s 300° F, operating temperature. 

Hats off to the nation’s car deal- 
ers! More than 6,000 cars were pro- 
vided to high schools during the last 
school year by new car dealers tor driver 
training programs, 300 more than in 
the year before. The annual contribu- 
tion of automobile dealers to schools for 
teaching teen-agers the necessary skills 
and attitudes of COUFLESY 1S, according 
to the Inter-Industry Highway Safety 
Committee, one of the major steps 
toward the reduction of the current 
appalling death toll on our highways, 
particularly in the younger age groups. 
Last year one out of five persons killed 
on the highway was between 15 and 24 
vears old. 


A vacuum tester that substantially 
reduces the cost and time involved in 
the water immersion and other conven- 
tional tests has been evolved by the Gits 
Brothers Manufacturing Company, 
Chicago. Adapted to a multiplicity of 
uses it may be used to reveal porosity 
or surface fissures or to indicate lapped 
surfaces, ground surfaces, or surface 
flatness. The unit can also be used to 
test effective sealing of complete assem 
bles or the efficiency of air cylinders. 
The complete outfit including vacuum 
pump, instrument panel, and testing 
plate, is of portable dimensions. 


A new line of all-steel pillow 
blocks, providing high load-carrying 
capacity in a compact package, have 
been achieved through the joint efforts 
of the Dodge Manufacturing Corpora- 
tion and Timken Roller Bearing Com- 
pany. The new bearings were de- 
veloped as the result of pooling the 
engineering resources and bearing 
building experience of both companies. 

High radial thrust capacities and the 
stamina to take heavy-shock loads have 
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confidential 
“Pin-Point’ Industrial Surveys 


make plant site selection easy 


Finding the right spot for your new plant 

can be a costly, time-consuming job for you and 
your organization; let our industrial engineers and 
research experts make the task easy. They'll 

gladly prepare a special PIN-POINT survey to 
meet your requirements. The confidential services 
of our industrial engineers and research experts 
are yours for the asking... no obligation, of course. 
Write the Chesapeake and Ohio Railway, 
Industrial Development Department, 
Terminal Tower, Cleveland 1, Ohio. 


® Real estate data 

Aerial photo-maps 
* Topographical maps 
® Detailed tax data 
Utilities 

® Water analysis 

® Natural resources 


Chesapeake and Ohio Railway 


SERVING: Virginia * West Virginia * Kentucky * Ohio + Indiana + Michigan * Southern Ontario 
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““‘Why don’t you talk to the peopl 


*“More than 750 companies are now using Chase 
as their stock Transfer Agent or Registrar.”’ 


“Bill, how can you think of business on 
a trip like this?” 

“Sorry, kd. Can’t get the office off 
my mind. You know, we put our 
stock on the market last year after 
30 years of private ownership. Now 
it seems I spend half my time writing 
letters to stockholders. Never real- 
ized what a nuisance 


could be.” 


stock transfers 


“Believe me, Bill, Pve got the answer 
to that one —take your troubles to an ex- 
pert. Chase National Bank has handled 
our stock transfer job for a long time 
now, and we've never had a worry.” 

“Doesn't it take longer to have an 
agent do the job?” 

“Why, Bill, wt takes Chase far less 
time to handle our transfers than it used 
to take us. Chase is within a couple of 


Review NOVEMBER 
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e at Chase?’”’ 


blocks of both the hig Board and the 
Curb. Chase 1s geared for the job on a 
big scale. Most of our transfers get through 
in 24 hours.” 


“Flow much does this cost, Ed?” 

“Surprisingly little! As a matter of 
fact, we actually saved money when we 
stopped trying to do the job ourselves.” 

“That sounds good, Ed. I think 
Ill look into it.” 

“Tf you do, I'll bet you'll find, just as 
We d id , that it pays to do business with 
Chase.” 


‘Vi 
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The following day I did talk to Chase 


“T explained my problem to an ofhcer 
of Chase’s Stock ‘Transfer Depart- 
ment. After he outlined Chase's serv- 
ice to me, I wondered how we had 
ever thought we could do the job 
within our own company. 

“Tn addition to maintaining de- 
tailed records of stock ownership, 
Chase will handle dividend payments 
and take over the responsibility of 
preparing Federal and State returns. 
The people at Chase will also take 
over the mating of reports, state- 
ments, notices, proxies and other 
communications to stockholders. 

“When you consider the fact that 
a corporation is lable for any mis- 
take made in the transfer of its stock, 
you can appreciate the value of hav- 
ing experts on the job for you. 

“And, working with the people at 
Chase, we’ve been impressed by their 
understanding of our particular 
banking needs—by their knowledge, 
not only of business conditions in 
general, but of current conditions in 
our own industry, also by their many 
important contacts in our field. 

“And most important, our stock- 
holders are now assured fast and 
efhcient service. 

“To sum it up, we have learned just 
how much ‘/t pays to do business with 
Chase.” 


Write for booklet on stock transfer and reg- 
istrar services. Address: Stock ‘Transfer 
Department, 11 Broad Street, New York 15. 


It pays to do business with Chase 
THE 


NATIONAL BANK 
OF THE CITY OF NEW YORK 
‘MEMBER FEDERAL DEPOSIT INSURANCE CORP. | 


been provided within minimum di- 
mensions and with a far less than usual 
weight. Fully self-alining, the bear- 
ings are available in both the expansion 
and nonexpansion form. 

Double piston ring seals keep the 
lubricant in and dirt and dust out. Per- 
manently adjusted, lubricated, and 
sealed at the factory, they are shipped 
ready to install in steel mills, mining, 
lumbering, or oil field equipment, or 
wherever else they may prove applic- 
able. Although hot yet ready for de- 
livery, information is available from 
Dodge at Mishawaka, Ind. 


Coating for the inside of storage 
tanks and other vulnerable surfaces is 
now provided by the development of 
a new corrosion preventative, dicyclo 
hexylammonium nitrate, developed by 
the Shell Oil Company. A white crys 
talline powder, it was designed to pro 
tect steel products during storage and 
shipping. 

Known by the trade moniker of 
Shell-VPI, it is said by its manufac- 


One spoonful to a tank may be enough to do the 
trick. This corrosion preventative for metals ts 
anew form of headache powder for business men, 


turers to be applicable either in pow- 
der form or sprayed in a solution to 
protect such vulnerable products aS 
steel containers, Diesel engine parts, 
bearings, gears, radar equipment, air- 
craft engines, water pumps, ordnance 
units, and steel wire of all types. After 
application the chemical vaporizes into 
a tog which envelopes the product. 


A temperature control instrument 
recently devised by engineers of the 
‘Taco- West Corporation, Chicago, can 
be plugged into a wall anyplace in the 
factory laboratory, or other places where 
Intermittent temperature controls may 

Continued on page 60 


NOVEMBER 


REVIEW 57 


NEW AMAZING 
instant MIXER 


i 


) 
Most efhicient mixer ever in é 
vented. Makes work easier 
and faster for men, women, 
nurses, ete.-mixes rapidly 
and thoroughly with very 
little exertion. A real time » 6 - 
and work saver! $23.90 


easy finger pressure of the 
top spins the spoon so rap- 
idly it creates a whirlpool 
of liquids, drawing mixtures 
‘round and ‘round. Every 
part of the drink is mixed 


Satisfaction 

if unavailable 
in your vViein 
ity, mallorder 


ter 
quickly and thoroughly We pay post 
from the bottom to the very nye & insur 
top drinks taste much pay 
better tent 


ponies order 
SPOONOMAT is precision 
made by superior craftsmen 
from the finest high grade 
stainless steel inside and 
outside —with a gleaming, 
rich finish never tarnishes 

no parts to get out of 
order, Ry,” long. 


MARICOPA TRADING CO. 
Dept. DR-11, 115 Broadway, New York 6, N. Y. 


43,224 MANUFACTURERS 


DUNS REVIEW REACHES THE 
PRESIDENTS AND TOP EXECU 


Write for aft 
tractive quan 
tity prices 


TIVES OF 45.224 MANUFACTURERS, 


Prepare for the Bar! 


Write today for a copy of our FREE 


STUDY LAW FREE 
AT HOME BOOK! é 

book, “The Law-Trained Man,"" which 


tells how ambitious nen and women since 1890 have been 
preparing at home in spare time for the practice of law by 
Studying the famous blackstone bar-training course. All 
needed inatruction material is furnished tneluding big 
If-volume law library. Law diploma awarded. Moderats 
tuition: easy monthly terms Write for FICE book today’ 


BLACKSTONE SCHOOL OF LAW 


225 N. Michigan Ave., Dept. No. 148, Chicago }, Illinois 
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PACKARD. 
PROV! NG GROUND: 


40 


@ Three shifts of drivers race each Packard “guinea 
pig” 30,000 miles on the world’s fastest closed track, 
where the all-time record of 147 mph was set! 


tests, it will be dismantled and the con- 
dition of every mechanical part studied 
at Packard’s Engineering Laboratories. 


@® Picked at random, this brand-new car 
is rerouted to Packard's famed Proving 
Grounds. After 50,000 miles of grueling 


a 
: 


Test Cars Run Up 1,078,125 Chassis-Jolting Miles A Year At 
Packard’s Multimillion-Dollar Proving Grounds! 


OU THINK that old back road is rough? 

You should see the chuckholes, sand pits, 
railroad ties and water obstacles at Packard's 
560-acre Proving Grounds north of Detroit— 
where it takes a crew of engineers just to keep 
the roads bad! 


@ But Packard’s built-in quality is proved on 
smooth pavements, too, The 2! >-mile concrete 
oval at this multimillion-dollar “laboratory” 
is the world’s fastest closed track—so beauti- 
fully banked that you can take a Packard safely 
around the turns at 100 miles an hour... 
without even having your hands on the wheel! 


@ The steep hills of San Francisco—the Bad- 
lands of South Dakota—the loose gravel and 
ruts of treacherous detours everywhere are 
duplicated here .. . in order to test and prove 
the quality of Packard design, engineering 
and construction under every conceivable 
driving condition. And the results show—after 
50,000 miles of the most grueling, abusive 
treatment you can imagine—that a Packard 
is by all odds the finest performing car and 
stands up the best. 


@ In fact, records show more than 53% of all 
Packards built since 1899 are still in use! 


ASK THE MAN WHO OWNS ONE 


@ This 35% grade rivals San Francisco's 
steepest hill. Taking it in high, a Packard 
with Uleramatic really proves its stuff! 


@ 16 hours in and out of sand traps! 
Surviving such abuse proves “Built 
like a Packard” means built to last! 


? 
[ 
ts 
4 % 
4 
! 


@ Such water trials would dampen the 
ignition system of most cars, but this 
Packard keeps coming back for more! 


@ Even from 5,000 feet up Packard's 560- and rises to a 35° bank at each end. Those 
acre Proving Grounds look plenty tough. 10 miles of hairpin curves require a crew 
That huge concrete oval is four lanes wide — of maintenance men to keen the roads bad! 


@ Tomorrow's car—as well as today’s—owes many 
of its advanced ideas to the men at Packard's famed 
Engineering Laboratories and Proving Grounds. 
This glamorous Packard Pan American, although 
still in the experimental stage, won first prize at 
New York's recent International Motor Sports 


Show. Its sleek silhouette stands only 39!'% inches 
high, but its mighty Packard Thunderbolt Engine 
packs the power of 185 horses. Packard, master 
motor builder since 1899, uses the same superb 
craftsmanship in building the world’s highest- 
compression eight which powers today’s Packards. 


It you re lookiné into 


GROUP INSURA 


look into the tacts about 


NEW YORK 


If the management of your company is planning to buy new 
group insurance or to extend existing employee benefits, it will 
be to your advantage to look into the many practical reasons 
for placing your group insurance with New York Life. 


yf Complete group coverages. New York Life offers a 
complete line of group insurance for both employees 
and dependents. 


Flexible group contracts. New York Life offers 
modern group contracts which are flexible enough 
to be fitted to each employer's individual needs. 


of salaried group insurance men have the know-how 
to adapt group contracts to meet your specifications. 


Nation-wide claims service. New York Life claims 
offices are maintained in principal cities throughout 
the United States and Canada. 


Low net cost. Contracts are administered at the 
lowest possible cost. The initial low premium may 
be further reduced by dividends. 


y / Trained group field organization. A full-time staff 


No matter where your company is located... no matter whether 
it has 25 employees or 25,000... . is located in one city or has 
branches in 100... New York Life can help you work out Group 
Insurance coverages to the satisfaction and benefit of both 
the employer and the employee. 

Ask your New York Life agent or your broker to have us design 
u group plan to fit your organization. 


NEW YORK LIFE 


INSURANCE COMPANY 
51 Madison Avenue, New York 10, N.Y. 


A MUTUAL COMPANY FOUNDED IN 1845 
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be desirable. The unusual versatility 
of the portable instrument is indicated 
by its ability to control blowers, fans, 
agitators, or other components as well 
as the temperature. Called the Gards- 
man, it has a dual scale range of 50° to 
500° and 0” to 2000° Fahrenheit. 


Tiny glass balloons each about the 
size of a grain of sand have been de- 
veloped as a new aggregative ingredient 
for such construction materials as plas- 
ter and concrete. Called Kanamite, it 
is made by blowing up individual grains 
of clay in a special furnace. Concrete 
mixes using the material in place of 
sand become fluid enough to enable 
builders to fill forms with concrete 
pumped through rubber hose. 

This should make for lower build 
ing costs because of the virtual replace 
ment of shovels and awkward metal 
hose. Used in plaster it will permit 
thinner coatings to be used on walls 
than is now possible because of its 
greater degree of compressive strength. 
The product was developed by the 
Armour Research Foundation under 
the sponsorship of the Kanium Cor- 
poration, Chicago. 


Engineering drawings are now 
simpler to make as well as easier to 
reproduce through the application 
of a new drawing material of trans 
lucent Vinylite plastic. Made by the 
Bakelite Company the plastic material 
comes in a rigid sheet which will not 
shrink or stretch and is resistant to 
moisture, oil and grease, alcohol, and 
most chemicals. 

The border, title and information 
box, and grid lines can be printed in 
reverse on the back of the sheet and 
photograph clearly along with the 
drawing itself when the sheet is used 
as a negative to make copies. Since 
they are on the reverse side they do 
not hamper the draftsman. The sheets, 
though rigid, can easily be rolled up. 
The material resists wrinkling, crack- 


ing, fraying, and aging. 


If you have ever looked under 
your radio or television set, no doubt 
you have been taken aback by the in 
tricate network of wires and parts. Or- 
derly wiring patterns have now been 
perfected, however, by means of a 
plated circuit process perfected by 
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Motorola Incorporated which permit 
mechanical mass production methods 
tor the first time in radio history. They 


should do much to eliminate the time 


b 
| 


end high labor COs! of tedious solder- 
ing for the wiring connections. 
A secondary advantage of the new 


WISE 

trust your customer 
more than you 
trust yourself? 


Businessmen insure their capital 


method 1S also noted, in that the radio 
chassis will henceforth have a flat form 
devoid of bulky wiring making a sav- 


from loss through embezzlement, 
theft and fire... yet many neglect 
to protect the same capital when it 


Lizhter in time and labor costs as well as in 
weight, this compact pattern is simply a carbon 
copy of the wiring diagram traced in copper. 


becomes an ‘‘account receivable.” 


REDIT losses represent working capital . . . and its 


ing of considerable space possible. It | 
earning power... gone forever. Your customer's 


is done by applying a pattern of ex- 
promise to pay” can be a positive asset when it is backed 


by American Credit Insurance, the GUARANTEE that 
receivables will be paid. 

SEND FOR NEW BOOK, “Credit Insurance and Your 
7 Company.” tells how and why 
businessmen last year protected sules 


tremely thin copper to a stamped plas 
tic base. 
The pattern duplicates the wiring 


layout of the set, each line and part of 
the pattern being an electrical conduc- 


CREDIT INSURANCE 


AMD YOUR COMPANY 


of over 5 billion dollars with American 


tor. The entire circuit including the 


Credit Insurance. For your copy, con- 


sockets into which the tubes and other , 
tact our office in your city or write 


American Credit: Indemnity Company 
of New York, Dept. ou, birst National 
Bank Building, Baltimore 2, Maryland. 


parts are plugged are automatically 
iabricated by the machine. 


How the savings of millions of — 
Americans could be channelled into | 
productive use by private industry is _ 
being shown in the film Opportunity 
USA produced by Wilding Picture 


2 
Productions, Inc. tor the Investment rican 
sankers Association of America. ‘The | 


movie is designed tor people who know | 


protect your capital 
invest in security 


little or nothing about the investment * ane 
banking business and is intended for re | hnsurance pane 
adult audiences of all types as well as | ps 


lor college and high school Lroups. 


‘The SLOrY in the film develops the 


guarantees payment of 
accounts receivable 


theme of savings being turned into in 
vestments Which in turn go to enrich | 


the entire economy by providing more | 
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Designed for work simplification, 
the Olivetti fully automatic Printing 
Calculator requires special 
training. For further efficiency, the 
automatic short cut “push button” 
multiplication employing a separate 
keyboard saves up to 35°) of multi- 
plication time, and the printed tape 
records permanently all calculations 
and results, including credit balance. 
For demonstration please call the 
sales and service office nearest you. 
There are over 400 cities throughout 
the United States with Olivetti repre- 
sentation. Olivetti Corporation of 
America, 580 Fifth Ave., New York 36. 
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tools, and hence, more jobs, thereby 
boosting production and resultins: in 
higher standards of living for every- 
Prints are available through 
Modern Talking Picture Service, Inc., 
New York, for general circulation. 


One, 


Builders of the popular one-and- 
a-half story house may soon be able 
to take advantage of the construction 
economies now possible in one story 
houses through the use of roof trusses. 
A truss specifically designed for story- 
arnd-a-half houses has been built by the 
University of Illinois Small Homes 
Council as part of a research study 
sponsored by the Housing and Home 
Finance Agency. 

The truss is now undergoing a long 
term test for rigidity and strength. On 
a 24-foot roof span the truss would 
make possible the construction of a 
second floor room twelve feet wide and 
seven and a half feet high. Up to the 
present trusses have been a popular 
means of roof construction in one-story) 
houses because of the economies they 
make possible. 

Another advantage is the flexibility 
in room arrangement which is allowed 
by their use. They have eliminated the 
need for load-bearing partitions and the 
costly supporting construction which 
they involve. In the past, roof trusses 
have not been designed to provide lis 
ing space on the upper floor of houses. 


A raw egg was dropped not long 
ago in the town of Gilman, Conn., from 
a rooftop 25 feet off the ground. When 
it landed it bounced. No cracks ap 
peared. Several dozen more were 
dropped in the same way and with the 
same results. Not one of the eggs had 
suffered squashage or crackage from 
the drop. 

This was one of the tests put to a 
new packaging material made by Gil 
man Brothers Company which had 
been spread on the ground beforehand. 
Called Celluliner, it is claimed to have 
four times the resilience of ordinary 
creped wading and to be highly efh- 
cient in its insulating properties. 


A new fiber that, when used as an 
insulating material can withstand tem- 
peratures high enough to melt iron cast- 
ings has recently been introduced by 
the Carborundum Company. It has 
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already successfully undergone tests as 


a high temperature insulation material 


In the combustion and exhaust systems | 
of jet engines, according to its manu- | 


4S 


facturers. Called Fiberfax, it is made | 


by subjecting molten aluminum ’‘silicate | 
te a blast of air. 

Tests show that the new material also 
has high insulating efficiency against | 
sound and electricity and may be used | 


They both weitch the same—the solid square on 
the vicht and the prece of fluff on the left 
relerrviny of course, to the aluminum silicate. 


effectively in wall panels to resist fire, 


prevent heat loss, and deaden sound. Shortages caused by employee dishonesty 


Other possible uses are as a filter of | continue to rise in both size and number—at an alarming rate! 
gases and liquids in the chemrcal prov Should one be discovered in your business in 1953, you will want 
essing field or in the manufacture of reimbursement—fast' 


fireproof paper for valuable business or : 
leval documents. Make Sure that Your 1908 budget include- 


the modest amount needed to bond your em- 


Measuring brain waves, heart plovees. Viake SuUTC, Lore, that the amount of 
waves, and other electronic impulses your bond corresponds to the size of your 
reverberating through the human body operations. Your American Surety Agent 


has in late vears become more and more ean give you real help in fitting a bond to the 


used as an aid to medical research. An needs of your business. Call him now!* 


instrument specially designed for the 


calipering of such minute vibrations ts 


*// you dont know his name, just write our Agency 


now available from the Electronic Tube & Production Department. We'll furnish ut promptly, 


Corporation, Philadelphia. By using 


For the best in protection— 


specially regulated power supplies and / 
Pe. Pt call your American Surety Agent! 


matched components for all channels 


Electronic Tube’s new oscilloscope, | 
Model EgGAM, achieves the unusually | IT] FR [Ff U R ETY 
high maximum gain of 1.8 million. 


COMPANY 


One day last August an ordinary 


looking round glass block was shipped 100 Broadway, New York 5, N. Y. ; 
to Los Alamos from the Rochester plant FIDELITY - SURETY - CASUALTY INLAND MARINE - ACCOUNTANTS LIABILITY : 
of the Bausch & Lomb Optical Com- AVIATION INSURANCE THROUGH UNITED STATES AVIATION UNDERWRITERS. INC. 
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End your office marathon 


When P-A-X telephones serve your organization, 


employees stay at their desks! 


The busy feet of employees—and execu- 
tives—-cost you moncy, as they scurry about 
fo get or tO give information, or to pass on 
instructions. That's money you save, when 
you install a P-A-X Business Telephone 
System! 

P-A-X is always ready, at the twirling 
of a dial, to complete any desired “inside” 
connection—to provide confidential, two- 
way telephone conversation. And since 


PAX provides fast, easy interior com- 
munication by automatic telephone. 


your switchboard is relieved of “inside” by the user, It pre 
does not connect with, outside tele- 

connections, outside calls come right phone facilities. 

through—speeding up your service to Cus- 


PAX keeps outside telephones free for in- 


tomers. 7 hat has been the expericne 4 of coming and out going ¢ alls—im proves sery- 
hundreds of organizations that now enjoy ice to customers. 

earvice! 

P-A-X service! PAX seduces rental cost on outside tele- 


hone fe Ss. 
Ask us for complete information—we'll phone faciliti 


see that you get it quickly, Address: PAX gives you control of your organiza- 
tion—-coordinates all departments. 
AUTOMATIC ELECTRIC SALES CORPORATION 


1033 W. Van Buren St., Chicago 7, Illinois PAX cuts costs by saving time, steps and 
reventine frors 

Ofices principal cities. Export Distributors: preventing errors. 

INTERNATHONAL AUTOMATIC ELECTRIC CORPORATION 


; Please send your new Bulletin No. 1735 to: 

Name | 

kirm 

PA. telephone Address 
systems 

AUTOMATIC —> ELECTRIC 


Dun'’s Review 64 NoOvEMBER 


pany. Its worth was placed at $5,000. 
The secret of the block’s cost lay in the 
fact that one surface of it contained the 
largest diffraction grating of its kind 
ever made, 

For those who are unfamiliar with 
the subject, a diffraction grating is 
made by ruling tiny grooves (all the 
same depth, width, and contour, and 
exactly parallel) into an aluminum 
coating 20 millionths of an inch thick. 
This is produced on an extremely pre- 
cise ruling engine deep in an under- 
ground laboratory where changes in 
temperature and humidity are prac- 
tically nonexistent. 

The diffraction grating is used to 
split a beam of light into all its com- 
ponent wave lengths, making it one 
of the most useful tools scientists have 
for investigating the inner workings of 
the atom. In a seven-by-three inch 
coated area on one side of the Los Ala- 
mos grating are 211 thousand grooves, 
or 20,480 grooves to the inch. 

To accomplish this the ruling engine 
worked 24 hours a day for three weeks 
to rule the tiny grooves into the alumi- 
num coating. The temperature of the 
ruling room was controlled to within 
one-hundredth of a degree. 


Movies can now be made in the 
dark, A new motion picture film sen- 
sitive to infra-red light has been devel 
oped by the Eastman Kodak Company. 
Pictures can be made in semi-dark or, 
with the help of intra-red illumination, 
in total blackness. Known as Kodak 
Spectroscopic IN Film, the new film 
was originally intended for use by snec- 
trographic laboratories, but is equally 
recommended by the manufacturers for 
ultra high-speed camera photography, 
audience reaction, and other purposes. 
Its sensitivity to the infra-red range of 
the spectrum makes it valuable tor re- 
cording the action of hot metals. 


Oil surveying has been speeded 
up almost too per cent through an 
improved technique for logging well 
construction. The new system acceler- 
ates measurement of radio-activity in 
substrata rock, one of the basic tests 
now used in oil exploration. The new 
technique involves the application of 
an electronic recording instrument and 
a new sub-surface testing device. 

Developed by engineers from Wells 
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Survey, Inc., working in co-operation 
with industrial engineers of the Minne- 
apolis-Honeywell Regulator Company, 
the system automatically logs curves for 
both radioactive tests cutting explora- 
tory time !n half. After seven months 
of field tests Wells reports that their 
engineers have been averaging two 
holes in about the same time it formerly 
took to log one. 


A pneumatic tube system that is 
both automatic and selective is now be- 
ing used to dispatch sales orders, mail, 
and administrative information. be- 
tween the main office building and 
other parts of the Cudahy Brothers 
Company’s huge meat-packing plant in 
Cudahy, Wis. Developed by Mix & 
Genest, subsidiary of International 


| 


Telephone and Telegraph Corporation, | 


the new tube system is said to cut hours 
from the time that is normally required 
to handle interoflice paper distribution. 
The need for a central dispatcher to 
shunt incoming carriers into another 
tube for redispatching to their ultimate 
destinations 1s eliminated. Each car- 
rier has two dials at one end with num- 
bers from zero to nine. The sender 
merely dials the station he wants by 
setting them at the corresponding posi- 
tion. By the use of relay and switch- 
ing equipment similar to that used in 
dial telephony, the carrier is automati- 
cally sped to its proper destination. 


High-speed motion picture 
cameras operating at 3500 frames a 
second are now exposing the hereto- 
fore unrevealed mysteries of blast fur- 
nace operation to the analytic scrutiny 
of scientists. Reporting to a Photo- 
graphic Society of America meeting in 
New York, R. A. Buchanan of U. S. 
Steel’s research laboratory told how the 
resulting color movies, projected in 
slow motion, disclosed brilliant par- 
ticles of coke moving at speeds up to 
200 feet every second. Data recorded 
in this way should enable engineers to 
design blast furnaces of greatly in- 
creased efficiency for the future. 


A new counselling program in in- 
dustry—an all-day “career carnival” for 
teen-age sons and daughters of em 
ployees—was recently inaugurated by 
Bell & Howell Company, Chicago 


exphessior 
of hospitallly.... 


Otis, McAllister & Co. has been meeting the exacting 
requirements of America’s world famous coffee roasters 
for over three generations. Last year the coffee for more 
than 12 billion cups of America’s Favorite Beverage 
was selected or imported by Otis. 


Sixteen affiliated offices staffed with experts who have 
made a career of knowing coffee provide the industry 
with a thorough knowledge of conditions throughout the 
coffee growing countries of Central and South America. 


Coffee is the economic life blood of many Latin Ameri- 
can Republics. Coffee means dollars to these countries 
enables them to buy —and Otis to assist in selling many 
famous American products, such as: Union Die Casting 
Plumbing Specialties, Trinity Portland Cements, Schlueter 
Household Metalware, Smoot-Holman Plumbing Ware, 
Crosby Chemicals, Clow-National Pressure Pipe and Fit- 
tings, to mention a few. 


Established 1892 


OTIS, MSALLISTER & CO. 


me 


Importers of Selected Quality Coffees > Anyt 
Exporters of Leading American Products , 


SAN FRANCISCO « NEW YORK « NEW ORLEANS 
CHICAGO + LOS ANGELES + TORONTO 
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manufacturers of motion picture equip- 


- i ‘nt. After each o 
TOP costly Blink... Blink... Blink 


interests and special abilities, the gath- 
ering was broken down into discussion 
groups on career opportunities in mer- 
chandising, law, engineering, business 
administration, and other fields. Based 
on subsequent enthusiastic comments, 
sell & Howell plans to make the ses- 
sion a bi-annual event. No attempt was 
made to get the youngsters to “follow 
in dad’s footsteps.” 


WITH G-E WATCH DOG 
NO-BLINK 
FLUORESCENT STARTERS 


Blinking of a failing fluorescent lamp 
ig not only annoying, but each blink 
costs money. With the right kind of 
starter in your lighting fixture, you 
can get no-blink lighting. An ordinary 
starter won't do—it keeps trying to 
light the lamp even after the lamp 1s 
worn out. Result: Working parts over 
heat, burn out before they should. Costs go up! 

General Electric Watch Dog* no-blink starters turn 
off failing lamps automatically when blink begins. And 
since Watch Dogs don’t keep trying to start dead 
lamps, they last up to 10 times longer than ordinary 
types. Ballasts last longer, too. 

Start now to specify G-E Watch Dog starters—as 
replacements, and in new fixtures. For a copy of folder 
Q51-119, which gives all the facts on the Watch Dog 
line, write Construction Materials Division, General 
Electric Company, Bridgeport 2, Connecticut. 


A miniature air conditioning sys- 
tem developed to eliminate fogging, 
freezing, and dirt infiltration of 
craft gunsights, but having widespread 
civilian applications, has been devel- 
oped by a Brooklyn, N. Y., instrument 
firm, Daco Machine & Tool Company. 


The desiccating device, when used with 

optical, electronic, and mechanical in- 

struments, solves those problems in- 


Gu can your confulence volving humidity which result when a 


plane changes altitude. 

( The miniature desiccator was de- 
G E N E K A L \ J E L E C T R | - signed to “breathe” with each shift of 
“— altitude simultaneously filtering and de- 
humidifying all the air entering the 
gunsight. By the automatic applica- 
tion of heat, the desiccant (silica gel) is 
reactivated whenever altitude changes. 


Daco engineers report that progress 
teclimniatdy is now being made on new models 
whose automatic reactivation does not 
depend on changes in height, paving 
0 N STU DY the way to use with adding machines, 
time clocks, and other business equip- 


ment in tropical climates, instrument 


A preliminary study by our pension and actuarial staff will storage cabinets, electro-mechanical SVS- 
provide you with comprehensive factual and unbiased advice tems, and other commercial devices. 
on your company’s retirement problems. We operate as pension 


consultants on a fee basis and our service is built upon years of A new semi-automatic drilling 


boring, and facing machine for aircraft 
jet engine compressor housings has 
been developed by the Modern Indus 
trial Engineering Company, Detroit. 
The machine has four motor-operated 
heads located at 45 degree positions 
around the index table, each perform- 
INSURANCE BROKERKS e CONSULTING ACTUARIES ing a different set of operations. 
Indexing by hand is provided to per- 
mit inspection of both the tools and the 
part between successive precision ma- 
chining stages. This avoids a possible 
scrapping of valuable precision parts 


due to worn or broken tools. 
eiesiiniiaaaaaianiiiaiimaininiiiaiaiiiaaadl When the cycle button is pushed, the 
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experience working with all types of pension and profit sharing 
plans, self-administered, trusteed, insured, and combinations 
of these. Send without obligation for our brochure “Planning 
a Successful Retirement Program for Your Company.”’ 


Marsu & McLENNAN 


INCORPORATED 


Chicago, 231 S. LaSalle St. New York, 70 Pine St. San Prancisco, Russ Bldg. 
Minneapolis Detroit Boston Los Angeles Toronto Pittsburgh Seattle Vancouver 
St. Louis Indianapolis Montreal St. Duluth Portland Buffalo Atlanta 
Calgary Washington Tulsa Phoenix Milwaukee Cleveland Havana London 
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first station is energized, causing the 
core drilling, spotfacing, and counter- 
sinking operations to be performed. A 
light on the control panel shows when 


the station 1s operating correctly. 

The head on the first station recedes 
automatically after feeding to depth. 
At the end of its return stroke, the in- 
dex pin is automatically disengaged, the 
air cylinder hold-downs are released, 
permitting the table to be manually 
indexed to the next 45 degree position. 

In like manner, the operation pro- 
ceeds through the second position in 
which the head drills four holes in the 
pad face; through the third in which 
the head turn-faces the surface of the 
pad; and through the fourth in which 
the head finish bores the core-drilled —_—a 
hole. 


Nine 45-degree indexes of the table 


Beautifies ALL Rooms 


Your rooms come alive as adequate, diffused 
light radiates from original, built-in lighting fix- THE NAME \ 


tures by KIRLIN. A design for each room of your Kirlin 


home. Your architect and electrical 
contractor will recommend them. 


Why You Should Insist on KIRLIN 


@ GlasSurtaced aluminum refiectors 
Spread-type lens, stay clean 
Stainiess steet hinged doors 
Use with fluorescent or incandescent tamps 
Available in many types and all sizes 
Easily instatied between joists 
in stock at ie cding electrical stores 
Underwriters Laboratory and i.B.E.W. tabels 


complete all four pads of the jet engine 
compressor housings. The table can 


The Kirlin Company, 
3435 E. Jeflerson Avenve, 
Detroit 7, Michigan 


only be indexed in one direction and 
it 1S designed SO that it will not over 


Piease send free literature on genuine modern 


shoot ts positions, Kirlin built-in lighting 


Name 


Address 


| 

City 


Jet fuel for passenger planes will 
climinate one of the great hazards of 


flying, according to R. Tom Sawver, 


manager of the research department, 


NUMBERING 


MACHINE 


Maximum Speed, 
Accuracy and 
Clarity... ! 


American Locomotive Company, New 
York, in a talk before the Fall meeting 
of the American Society of Mechanical 


Provides the last 
word in property 


control... 


lngineers. He based his statement on 
the fact that jet fuel is a form of kero- 
scne and is not an explosive like gaso 
line. From a safety standpoint, he 
said, the railroads are years ahead of 
the airlines in their choice of a fuel @ American retrospec- 
tive appraisals establish 
all large gasoline-burning plants. unit 


since they have discarded practically 


property records 
with individual costs, 


349678 


Facsimile Impression 


A descriptive catalog of films 
dealing with all major aspects of indus. 
trial relations was published this Fall 
by Film Research Associates. In a 74 
page Film Guide on Industrial Rela 
tions comprehensive details on 339 mo 
tion pictures and slide films are selected 
trom 77 fully indexed sources. The 
films are classified under General 
Human Relations, Supervisory Train- 
ing, Leadership Development, Health 
and Safety, Communications, Labor 
Organizations, and Public and Com 
munity Relations. 

Among the films described are such 
well-known productions as McGraw 


depreciation reserves 
and provisions 
Kept up to date, they 
are the last word in 
property control, 


Th AMERICAN 
APPRAISAL 


Company 


Over Fifty Years of Service 


OFFICES IN PRINCIPAL CITIES 


ReviEw 


An all-purpose utility, 
precision made for qual- 
ity performance. 6 wheel 
Capacity, polished metal 
frome. Consecutive, dupli- 


and repeat move- 
_ ments. Gauge base helps 


you print numbers in 
tight place. Mode! 200 
is similar but figures 


advance only when opera- 


lor presses lever. Write 
for Catalog E. 


& COMPANY, INCORPORATED 
216 NICHOLS AVE., B'KLYN, N. Y. 


Sales Offices: New York, Chicago, Son Fran., Montreal 
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Hill’s new Industrial Or; ganization and 
Management series, General Electric’s 
The Inner Man Steps Out, Dale Car- 
negie’s How to Make People Want to 
Co-operate, and Studebaker’s Partner- 
ship in Faith. The Guide is available 
from the Film Research Associates, 
New York City, at $3 a copy. 


A giant electronic brain priced low 
enough for general use by business and 


industry and one of the firsi of its kind | 
to be mass-produced was recently un- : 
veiled by the Electronic Computor Cor- | 


poration, New York City. Called the | 

Elecom 100, it has a controlled memory | 

capacity of 102,400 nine-digit “words” : 

and the ability to solve a ten-digit | 

mathematical problem in three thou- 

sandths of a second. | 
The new computer consists of three 

units, a conventional style of office desk 


A conventional typewriter feeds the problem into 
the computor and, after the lightning like cal- 


“arrangement shes a ir culation has been completed, accepts the answer 
atmosphere and the finest 


at which the operator sits, a metal drum 


memory unit the shape of a water 
cooler, and the computer proper which 


is housed in five steel cabinets joined 


together in a semi-circle. It operates 


STLINE by ‘Steel o 


on standard 120 volts alternating cur- 


rent and can be easily moved about, 


since the units are on casters. It is 


priced at $62,500. 


The harnessing of atomic power 
for industrial use rather than destruc- 


tion is getting an ever larger share of 


attention among industrialists in this 


country. The growin interest, marked 


by industry’s willingness to invest its 


own funds to speed nuclear research, 


was brought out in an interview AEC’s 
Dr. Lawrence R. Hafstad, director of 
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"attracts the best personne 


RECOVERED... 
100,000 TONS 
OF DUST 


100,000 tons of dust! That is the estimated 
four-year product recovery by Dracco 
Dust Control Equipment at an eastern 
lead smelting company 

This high-efficiency, complex system 
was Dracco-engineered to the customer's 
exact job requirements—collecting valu- 
able end-product metal oxides. The multi- 
ple-unit installation filters 280,000 cubie 
feet of dust-laden air every minute and 
recovers an estimated 80 to 100 tons of 
product each day 

This outstanding installation of Dracco 
Dust Control Equipment is typical of 
“Performance Proved" applications in all 
types of industries. 

Whether your problem 1s_ collecting 
valuable dusts or controlling harmful 


dusts or fumes, remember DRACCO— 
the Name, the Engineering Skill and the 
Dust Control System that will successfully 
solve your problem. Call in a Dracco 
Engineer —there is no obligation. 


DRACCO CORPORATION 
Harvard Ave. and E. léth St. - Cleveland 5, Ohio 
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AIRSTREAM 
CONVEYORS 


ELECTRIC INDUSTRIAL FEEDERS 
UNI-FILTERS TUAERS WHIRL CLONES FANS AND LOCKS 


CONVEYORS - DUST CONTROL EQUIPMENT 
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maturity date. 


for our latest list. 


your thinking 


on Pension Fund 
_ Investing? 


URS IS THIS: There is no place for 
speculation in pension, insurance or 
endowment fund investing. [he prime considera- 
tion is average return over a long period, rather 
than the return realized in any single year. 

As in the past, high grade bonds continue 
basic in preserving the soundness of the fund 
obligation, fulfilling the requirements of safety, 


assured yield and return of principal at a specific 


We are prepared and equipped to serve you 
in your investment capacity as fund trustee. You 
may turn to good account our specialized 
knowledge and our sizable inventories of bonds 
that meet varied specifications as to maturities, 


quality and quantity. Send without obligation 


HALSEY, STUART & CO. Inc. 


123 SOUTH LA SALLE STREET, CHICAGO 90 © 35 WALL STREET, NEW YORK 5 
AND OTHER PRINCIPAL CITIES 


43,224 


MANUFACTURERS 


DUN'’S REVIEW REACHES THE PRESIDENTS AND 


TOP EXECUTIVES OF 43,224 MANUFACTURERS 


LOCATE YOUR PLANT 


CHICAGO . in Olney, Hlinois, center of 
U. S. population. Clean, in- 
Viling town of 9,000 in ideal 
 atigaieeed | location near major markets 
UNEY Fine sites offered to new indus- 
tries. Ample labor supply, 
\ unlimited electric power, 
P, \ adequate water, good trans- 
portation facilities, plentiful 
housing, low tax rates, new 
high schoo: and hospital cost- 
mg $3,000,000. For detailed brochure, write 


Chamber of Commerce, Olney, Hlinois 


CENTER OF U. S$. POPULATION 


DuwN's 


FREE CATALOG 


JUST OFF PRESS. 72 pages 
crammed with THOUSANDS 
of newest PHOTO TOOLS, 

CAMERAS, (Press, Studio, 
\ Candid, Special Purpose, 
etc.), LENSES, PROJEC- 
TORS, Lighting Equip- 
ment, Developing Equip- 
ment, ENLARGERS, etc. 

for the amateur and 

professional, in every 
day, scientific or ine 
dustrial work, 


e & James, Inc. 


FINE PHOTOGRAPHIC EQUIPMENT FOR OVER 54 YEARS 
321 S$. Wabash Ave., Chicago 4, ili. U.S.A. 
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the Division of Reactor Development. 
The interview was published in a re- 
cent issue of Chemical and Engineer- 
ing News, weekly organ of the Ameri- 
can Chemical Society. 

The AEC, which encourages indus- 
trial participation, he said, is now 
launching a joint research with Dow 
Chemical and the Detroit Edison, at 
their own proposal, on a dual-purpose 
breeder reactor. The breeder reactor 
(one which produces more nuclear fuel 
than it consumes) will require an esti 
mated initial investment of $250,000 by 
the participating companies and $750, 
OOO by the Government. 

The learned Dr. Hafstad, however, 
emphasized that industrial participa 
tion would not be limited to a few 
large companies, nor has it been. He 
pointed out that Westinghouse had 
3,000 subcontractors on the Submarine 
Termal Reactor job last year. 

One of the greatest problems now 
confronting industrial research in the 
atomic field, he said, was that of lift- 
iny the veil of secrecy from data needed 
by industry, but lying in the border- 
line security area. An advisory com- 
mittee of industrialists, mostly repre 
sentatives of technical societies and 
publications, he said, is now helping 
the AEC select information of value 
to industry which should be considered 
for declassification. 


Changing old silent films into 
sound motion pictures has been facili- 
tated by a development recently an- 
nounced by the Bell & Howell Com 
pany. ‘The new system permits the 
magnetic recording and playback of 
sound directly on standard silent film, 
perforated along both of its edges. The 
older and more costly method of mak 
ing a copy of the silent movie on a film 
perforated along a single edge (former- 
ly required to allow sufficient space for 
the magnetic sound track) is no longer 
Now owners of standard 
directly to 


necessary. 
silent films can convert 
sound for 21, cents a film foot, the cost 


of Bell & Howell’s Soundstripe service. 


An electronic vibration analyzer 
which is both portable and simple to 
operate has been developed by the In- 
ternational Research and Development 
Corporation, Columbus, Ohio. Called 
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the model 652 Vibration, it will mea- 
sure the amplitude and frequency of 
the vibration without any computation 
on the part of the operator and, by 
means of a stroboscopic light, determine 
the source of the vibration. Operating 
on a 110 volt, 60 cycle current, it con- 
sists essentially of a vibration pickup, 
a multi-channel electronic circuit, and 
a stroboscopic lamp. 

As maintenance equipment, it can 
be used to discover and correct un- 
balance in manufacturing equipment, 
to prevent loss of accuracy, and to dis 
cover and correct sources of equipment 
wear, thus helping to prevent break 
downs and costly repairs. It can also 
he used to synchronize machine speeds. 


IDEAS 


Continued from page 30) 


ofices are now an oasis in the con- 
fusion of selling in the Windy City. 
A salesman can call directly on the 
member of the purchasing department 
who buys his specific product. All this 
is delineated in the new fourteen-page 
booklet entitled “Salesman’s Interview 
Guide.” Pure Oil tells the salesman 
that it is interested in any product that 
will locate the crude oil and get it out 
of the ground better, faster, and at a 
lower cost. And the salesman can find 
in the booklet the research, refining, 
transportation, and marketing needs. 

All this is not only sound public re 
lations, but constructive thinking as 
well. Compare such courtesy with this 
treatment. 

One representative called at a large 
industrial plant. He succeeded in 
clearing three gates. At the fourth he 
was told that all persons calling on top 
management must be cleared by the 
Okay, he'll 
clear purchasing if that’s the procedure. 


Purchasing Department. 


Purchasing, however, refused to be 
cleared so easily. First there was the 
matter of filling out a form in triph- 
cate. That he did. Why triplicate and 
whence the copies were dispatched he 
doesn’t know. 

But he was rewarded by being called 
into an ofhce which was the outer 
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CLEANING AND FINISHING PROBLEMS 
PRODUCTION DEMANDS 
QUALITY CONTROL 


solving 


In these days of high costs and shrinking profits, you can’t afford to waste 
money on inferior, time consuming methods of metal cleaning and finish- 
ing. So many firms are now cleaning their parts by Wheelabrating that 
plants using slower, less thorough methods find it difficult to remain com- 
petitive and still make a profit. Are you having trouble keeping your 
costs in line? 

Thousand of firms have saved money by installing a Wheelabrator to 
repay its cost in 6to 18 months. They have found that the Wheelabrator 
is the fastest and most thorough cleaning and finishing method in use 
today. It cleans huge quantities in a few minutes and it cleans them so 
thoroughly that tool life is increased and machining and grinding time is 
cut and inspection facilitated. The result is that Wheelabrator cleaning 
has become the standard of perfection in many industries. 


This is the way the Wheelabrator cuts costs: 


At the General Metals Corporation, 2 Wheela- 
brators are cleaning 4 times the work with half 
the labor. Yearly savings - $24,048.00 

At Reeves Rubber, Inc., the Wheelabrator 
slashed preparation time 21 hours daily 1n pre- 
eon } paring surfaces of metal parts for rubberizing. 


Quantities of tools that formerly required up to 
fend today for yous two hours cleaning time are now Wheelabrated 
let) “The Airless in 7 to 30 minutes at Aircraft Mechanics, Inc. 
Wheelabrator What 


Wire collect for details today 


AIRLESS BLAST 


WHEELABRATOR & EQUIPMENT CORP. CLEANING 


Ir Will Do For You 


831 Byrkit St., Mishawaka, Ind. 
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Good workmanship is a persuasive salesman. That’s 
why so many famous trade names depend on OILJAK 
to handle many important design and production 
problems. They know they're buying a 20-year back- 
ground of top quality metal products manufacturing 
experience. 

If you are looking for superior complete-product 
manufacturing service — covering every phase from 
design through production, packaging, and shipment 
— your logical choice is OILJAK, 


Modern Plant Facilities guarantee uniform high 
quality — maximum economy. 

Advanced Design Skills assure up-to-the-minute 
product engineering — outstanding appearance. 
_...., Diversified Experience means competent work- 

manship no matter what your product requirements. 


Discuss your project with OILJAK — NOW 


MANUFACTURING COMPANY, Inc. 


MOntclair 3-3200 * 29 Depot Square, Montclair, N. J. 


Contract Manufacturers to Famous Trade Marks 


Tables 


MAXIMUM SEATING 
IN ANY SIZE SPAGE | in units to seat 4 t0 24 people 


For Recreation Rooms .. . “CHF” Sectional Tables may be purchased 


in varying lengths to meet your exact re- 
Factory Work Tables quirements. Seats swing completely under 


" table out of the way to give you full aisle 
space. Your choice of seats . . . with or without backs. . . cast iron frame construction 
in a variety of colors. ‘CHF’ Sectional tables are standard equipment for schools, 
factories, clubs, churches and all types of institutions. 


WRITE FOR ILLUSTRATED CATALOG AND PRICE LIST! 


THE CHICAGO HARDWARE FOUNDRY CO. 


“Dependable Since 1897” 
36112 COMMONWEALTH AVE.. NORTH CHICAGO, ILLINOIS 
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office of another set of offices lying 
somewhere in the mysterious great 
beyond of the door marked Private. 
Here he was asked to explain what 
he wanted to discuss and with whom. 
He gave the information. It was ali 
duly noted. The message went into 
the first office beyond Private. Through 
an open door he could see the secon:! 
office. 

Time marched on. Word came 
from behind Private that, if he wished, 
he could have an appointment in ten 
days to see the man two doors back of 
Private. 


Ad Infinitum 


And what would this appointment 
get him? It would get him an ap- 
pointment to see the man who would 
clear him further to see if he could see 
the man whom he had come to see in 
the first place. 

If all this could be arranged, he 
might then pass through another set 
of offices in the administration building 
to see a man who would then set up an 
appointment for him to see definitely 
the man with whom he could talk. 

This was fine with our man. He 
figured that all this could be arranged 
in several months and since he was 
calling in July, it was a warm place 
to come back to in the Winter. 

Just as he was ready to leave, he had 
another idea. Could he see the chief 
industrial engineer? Yes, he could. 
Which one would he like to see? Oh, 
which one? Yes, there are ten at this 
plant. So he looked at the list and 
made a stab at one name. 

No, our man didn’t see the chiet 
engineer that day. But since his papers 
were already in Purchasing, it might 
be arranged so that he could see the 
man he had picked at about the same 
time that he would see the man he had 
originally come to see. 

Our man wasn't too long in getting 
back to the home office. But he won- 
ders how long it would have taken him 
to get out if he had managed to get 
all the way to that mysterious executive 
in the administration building. 

That’s case Number One. There are 
many, many more. But just try the 
next one for size. 

Just before joining our organization, 
one of our men had a similar experi- 
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He was selling neither a product 
He was selling himselt 
in search of employment. This com- 
pany had advertised for a man with 
his abilities. 


ence. 
nor a service. 


Relay Race 


he called on the company. He 


filled out a long form and returned 
it to the receptionist who had given it 
She took 


She came out and re- 


to him. and disappeared 
into an ofhee. 
sumed the typing she had been doing 
before the applicant arrived. Later the 
buzzer on her desk sounded and she 
disappeared into the otlice. She came 
back with a request for some specific 
information. This was supplied. 
Again she disappeared and then re- 
ppeared., 

This 
time she came back with more forms 


Once more this was repeated. 


be filled out which asked for de- 
tailed information not requested on 
These also were taken 
Once 
vain back in her seat and typing, she 


the first form. 
into the ofhice beyond the door. 


WilS surnmoned by the buzzer. 
She came back and asked what was 
The 


applicant failed to supply it on the form 


the minimum salary expected. 


CUSHING PHOTOCRAPH 


hoping for the chance to discuss that 
point later in an interview. The figure 
was given and again the girl vanished. 
She was gone When 


she returned, she outlined in detail the 


for some time. 
work to be performed on the job and 
again asked the minumum salary de- 
sired. She was given the same figure. 
sack into the ofhce she went with the 
unchanged salary request. 

When she came back she reported 
that the assistant personnel director 
could not forward the application to 
the personnel director because the per- 
sonnel director had told the assistant 


personnel director not to go over a 


4 


ia 

e 


the nation—where 10 transcontinental 
rail lines, including the Union Pacific, 
provide a most setisfying west-east 
and north-south shipping service. 


NoviMBER 


Selected Reading 
for Plant 
470 acres of choice industrial prop- 
erty. Location—a busy crossroads of AN 


UNION 
PACIFIC 
RAILROAD 


The city has a population of some 
270,000; has a goodly supply of 
skilled, native labor; low utility rates; 
an inviting climate; a large, modern 
airport; asplendid educational system. 


Meat packing is a principal industry. 
So is flour milling. And there are 40 
other major industries whose products 
help to make this a prosperous, active 
community. 


Interested? We'll be glad to send you 
detailed information of available 
plant sites (some with potential rail 
sidings). Address Industrial Develop- 
ment Dept., Room 240, Union Pacific 
Railroad, Omaha 2, Nebraska. 
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CENTRI-MERGE 
is COMPLETELY 
automat« im every 
phase of operation, 
COLLECTS dustand 
fumes as soon as they 
CLEANS by 
high pressure water 
action, DISPOSES 
by mechanical con- 
Dust and 
for« ed 


veyor 
fumes are 


back on a stream of 
air to collection unit, 


washedand scrubbed 


feof PURGE 


Bis 


Here are Reasons y— 


CENTRI MERGE 
Still the Best Answer to Your 


4 


CENTRI-MERGE ereatly reduces heating cost by recirculating cleaned 


air in many cases, occupies a minimum of valuable floor space, is easily 


CENTRI-MERGE wives non-fluctuating cleaning efhciency every minute 
of the day, collects and disposes of dust and fumes immediately 


CENTRI-MERGE operates at constant efficiency during many years of 
CENTRI-MERGE climinates health or fire hazard in dust control by its 


CENTRI-MERGE is always dependable, never requires a shutdown dur- 
ing working hours for cleaning or routine maintenance. 
CENTRI-MERGE is enuineered for minimum maintenance expense, is 
a compact, selfecontained unit, conmsteucted for flexibility of arrange- 
ment to suit plant requirements. 


from the air into installed. 
tank bhelow, perma. 
nently trapped un- 2. 
der water for quick 3 
disposal as sludge. ® eraquble-free service. 
4 
Our engineers will * automatic removal as sludge. 
be pleased to consult 5. 
with you in the solu 
tion of your problem, 6. 


J 
a Zip! Zip! 
—fast as 
you grip 


HANSEN the TACKER 


with 1001 Uses—Saves 
Time—Steps— Materials 


ideal for every kind of fastening job: 
mounting insulation, tacking up outdoor 
signs, fastening merchandise to cards, at- 
taching price tags, lining shipping cases, 
assembling, TV screens, plywood, etc. 


Vest-Kit 
Supplies 
Staples from 
Vest Pocket 


No back-tracking for 


refills. No spills or 
waste. Staples always 
at arm's length for REQUEST 
ready use. BOOKLET 


Tackers in 36 models. Staples in 80 sizes. 


A. L. HANSEN 
MFG. CO. 


5019 Ravenswood Ave 
CHICAGO 40, ILL 


[HANSEN] 


/ wo USE 
LOOKING 


OSCAR... YOU 
CAN'T SEE My 
PAYCHECK 
THROUGH THIS 


oO UTL “OUTLOOK” 
ENVELOPE! 


PAYCHECK “OUTLOOK” 
ENVELOPES 


Eliminate Time and Expense of 
Addressing, also Chances for Errors 


Paycheck “Outlook” Envelopes are ab- 
solutely opaque; essential when wages 
are paid by check. Nothing shows but 
the employee’s name, This improves per- 
sonnel relations. 
TH kN—you’ll want 
to use “Outlook” en- 
velopes for other pur- 
poses. All sizes and 
styles, with your choice 
of either glassine or 
cellulose transparency. 
Write for 
samples and prices, 


Originators of “Outiook” Envelopes. Est. 1902 
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certain figure and that this figure was 


in excess of the figure that the per- 
sonnel director had given the assisant 
personnel director to give to the re- 
ceptionist to give to the applicants. 
That was it. Simple procedure. 


Insulation Plus 


Here was a personnel director who 
had insulated himself from contact 
with the applicants lest he be swayed 
by ideas, personalities, or apparent 
He 
money rather than capable personnel. 

We arrive now at “The Case of The 
Man With The Muddled Mind.” 


This man suflered from a mental 


abilities. Was CONCE rned wit iF 


disorder brought on by exposure to the 
He 
what a company president should be 
like. 


the movies surrounded by batteries of 


chief Hollywood export. knew 


For years he had seen them in 


telephones and secretaries. 

This victim started off well enough; 
he was the works manager at the plan 
the blow fell. It all started 
when the president died and he was 
So he 


moved up to the front ofhice, sur 


before 
moved up to be the head man. 
rounded himself with the phones and 


the the high 


powered, unapproachable executive. 


girls, and then became 

Visitors to the plant told their stories 
to someone way down the line, and 
when the story reached Muddled 
Mind, they had been distorted by four 
or five retellings with the usual em- 
bellishments and deletions. 

The isolation at the top hurt the 
company. It hit the skids and was on 
its way to rock bottom when Muddled 
Mind was eased out of the top job. 

The new president talks to people. 

Fine, you might say here, but do we 
practise what we preach? 

The answer is definitely, yes. And 
here’s why. 

It has long been the policy of the 
company for a person of some authority 
to see each client, caller, salesman, and 
on down the line. We don’t sell every 
client who calls nor do we buy from 
each salesman who visits. 

But we do give and get information. 
Much of it is helpful and, at times, ex 

For example, there 
the Walls. 
Some concrete walls and partitions had 


When the jack- 


tremely valuable. 
is the Case of Concrete 


to be ripped out. 
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hammers went to work, the noise was 
unbearable to all the office help who 
remained on the job during the trans- 
formation. 


Unexpected Source 


We had a salesman call at our home 
office one day and, if paper clips are 
related to real estate, the same relation- 
ship existed between his line and con 
crete walls. But in the course of our 
conversation, he mentioned a process 
he had seen of cutting concrete with a 
torch. We rushed this information off 
to the engineers on that job and at this 
writing the torches are being tried. 
If that process can do the job, time and 
money and the jangled nerves of an 
office staff will be saved. 

We could fill a file room with just 
It was just the other 
day that a sixteen-year old Jad passing 


such incidents. 


my farm solved the problem of lifting 
iso-pound bales of hay up to the mow. 
These things can happen daily. The 
He may 


be a friend, a casual visitor, a gentle- 


caller need not be a salesman. 


man who got off the elevator at the 
wrong Hoor, a college graduate seeking 
his first job, or an elderly executive who 
fancies himself as the saviour of our 
business. It may be a girl just out of 
high school who would like to be a 
Possibly, its Mrs. Up- 


thehill soliciting funds or getting out 


stenographer, 


the vote. 

There’s a world of information and 
it's all yours for the taking. 

Since this is a give and take propo- 
sition, there should be some discussion 
of the “ 


give.” In the day-to-day course 


of our business, we may be making 


market studies, working On Cost prob- 


(MRECTORS' 
ROOM 


“You'll have to excuse me, gentlemen. 
stand my barber will see me now. 


Il under- 


MAKE 120 BRIGHT COPIES A MINUTE 


OF ANYTHING YOU TYPE, WRITE ok DRAW 


USES 


® SALES LETTERS 
BULLETINS 

* MAPS 

© PRICE SHEETS 
* MENUS 


| 


* QUOTATIONS, 
BIDS 


* POSTCARDS 

© ESTIMATES 

* BLANK FORMS 
SKETCHES 

STATEMENTS 

SPECIFICATIONS 
GRAPHS 

* CONTRACTS 

® MUSIC SCORES 


* HOUSE ORGANS 


NOTICES 
® RADIO SCRIPTS 
* DRAWINGS 


* EXAMINATION 
QUESTIONS 


NEWS RELEASES 
® LESSON SHEETS 
REPORTS 
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DITTO. 
D- 


DIRECT ‘“‘LIQUID’’ PROCESS DUPLICATOR 


HUNDREDS OF 


no make-ready 


The new Ditto D-10 provides the quickest, 
most economical and the most satisfactory 
way to make copies. It’s ready for imme- 
diate use—no stencil to cut, no type to set, 
no inking, no make-ready. 

It copies directly from the original writ- 
ing, typing or drawing; one, two, three or 
four colors in one operation; 120 or more 
copies per minute; on varying weights of 
paper or card stock; 3” x 5” up to 9" x 14” 
in size. 

PRINTS IN ONE TO FOUR COLORS AT ONCE 
The sleek lines of the D-10 proclaim worth- 
iness within. Ithas smooth, balanced action. 
It has wear- and corrosion-resisting stain- 
less steel parts. With Magic Copy Control 
it prints each copy brightly. Sure and simple, 
it makes an expert of any user. Mail the 
coupon for a fascinating folder providing 
more details... free and without obligation. 


DITTO, Inc., 2300 W. Harrison St., Chicago 12, Illinois 
in Canada: of Conede. Terente, Ontaric 


DITTO, Int., 2300 W. Harrison S., Chicago 17, Iilinors 
; Gentlemen: Without obligation, 
i ) Please send literature featuring the new Ditto D-10 
} Duplicator and samples of work produced on it. 
' <¢ +) Arrange a demonstration of the new Ditto D-10 
Duplicator for me. 
79> NOVEMBER 1952 
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lems, inventories. production, quality 
control, layouts, incentives. Or any COmM- 
bination of the many facets of man- 


? agement. Our men become conversant 
° with the current business situations 


and are a good source of information. 


‘ 


Here’s a typical case history of the 


many many hundreds our company 
has experienced. A year ago one of 
? cur representatives called on a large 


. g costs HIGHER ° | Eastern corporation. He was granted 


a lengthy interview with the president 
9 and, at its conclusion, was told that our 
. 
Accounts Receivable Ul ¢ services weren't needed at that time. 
Bread on the Water 


During July, the president of that 


Collecs;.. 
©ctions SLOw> company called me on the phone and 


told me that he had been able to make 


good use of the information that out 
man had left with him. The company 
now can use our services and would 
we send the same fellow back to talk 
with him. No, he can’t think of the 
man’s name, but he does remember 
that our man had made sense and had 
some sound ideas. Oh, yes, have him 


bring a contract. 


A little give and take paid off for 
that company immediately and again 
in the future. It meant business for 
us a year after the exchange of ideas 


took place. Similar experiences could 

fill the pages of a large book. 

. It is an encouraging note to be able 

You can increase your cash 
to walk into plants these days and sec 


working capital 25% to 50% or on the foyer tables little folders of wel 

: . come. Callers are being welcomed as 
more in 3 to 5 days... whether 

partners in our free enterprise system 


you need $25,000 or MILLIONS... instead of being looked upon as in 
truders in the day’s routine. 

What about you? How many times 
have you taken the word of a strange: 


OSECUREPIES TOSELL, no new partners. No interference with 


ownership, management, profits, No preliminary costs. Our one and hurried down the street because in 
reasonable charge is tax deductible 
busi | passing he shouted to you, “Fire!” o1 
your ubstantially more cash than you cat yet ” ‘ 
Bank Robbery!” or “Man Shot! 
from usual sources... if vou want assurance it will be available | Cn 
as needed (for months or years)... write or wire the nearest Now ask yourself how many times you 
ComMERCIAL Crepit subsidiary office below and say, “Send have gleaned useful information either 


Pullman club cars, hotel lobbies, or air 
planes? Then again, how many times 
have you refused to see a man who 
actually called on you at your office 
with definite and specific information 


COMMERCIAL CREDIT ComMPANY applicable to your business? 


BALTIMORE 2, MARYLAND The Wall Street Journal published 


a cartoon in which the receptionist tells 
a caller. “I’m sorry. Our buyer neve 


sces salesmen.” The implied and in 


Capital and Surplus Over $125,000,000 


COMMERCIAL FINANCING SUBSIDIARIES: Baltimore 1 = New York 17 
Chicago 6 ® Los Angeles 14 © San Francisco 6 . . . and other financing 


offices in principal cities of the United Stafes and Canada. 
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tended humor of that statement ts 
sobered and modified by its very truth 
and applicability to the executives of 
some companies. 

So it is sad to note that there re- 
mains this core of executives who re- 
fuse to come down from their ivory 
towers or at least open their windows 
to the voices that can supply to them 
the solutions to some of the sticky 
problems and point the way to genuine 


dollars and cents savings and earnings. 


DEFINITIONS OF TERMS 


(For tables on pages 32 and 33) 


Lait KA clata used are based a representa 
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Take those high printing costs; divide them by three, and 


no doubt your printing is being done the Vari-Typer way. 


Thousands of the nation’s 


leading business firms have 


cut printing costs from 25% to 75% through the use of 


Vari-Typer. 


Por books, booklets, 


sales forms, catalogs, promos 


tion and direct mail material, Vari-Typer will yet results 


comparable to printer’s type composition at its best. 


Vari-Typer has hundreds of instantly changeable type) 
faces... in different sizes, with italics. 


For photo-offset, 
litho plate, mimeo stencil, 
or other processes, Vari- 
Typer and your own typist 
will do the job speedily, 
professionally and at a 
BIG saving. Write today for 
booklet. 


Body copy produced on 


Please 


RALPH C. CoxHE AD CORPORATION 
20 FRELINGHUYSEN AVE., NEWARK 5, 


Sen ! me yper Bor kler 


DSJ Model. Headlines 
Headliner, 
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DUMAS 
Co. 


of plentiful power, 
pure water, high quality 
labor, and natural 
recreational facilities, 
located in a booming 
market area. 


So speaks another Oklahoma booster 
— after only one year's residence in 
this great, expanding industrial 
frontier. 


YOUR Oklahoma enterprise is 
assured of the same healthy economic 
climate anywhere in the State. A 
State Government, friendly to indus- 
try, stands firmly behind Oklahoma's 
rapid industrial development in each 
of its seventy-seven counties. 


Mr. Dumas’ words are all that need 
be said. Investigate Oklahoma's pos- 
stbilities for your expansion or re- 
location NOW, 


From text of epeech delivered to Tulsa 
Chamber of Commerce August 21, 1952. 


For complete and confidential 
answers to your industrial 
requirements, write... 


Write Crar Langston, Director 
State Capitol Bidg 
Oklahoma City, Ole 


ore 
IN OKLAHOMA 


PROFITS 


(Continued from page 29) 


creased productivity won't help the 
workers’ standard of living. The thing 
tor the workers to do is to get more 
of the money the company is already 
making. 

The owners and the bosses who are 
making most of the money have se- 
curity, so why shouldn’t the employees 
have security? The thing to do is to 
tax the companies to provide security 
for the workers. In fact, the thing to 
do is to tax big business heavily on 
general principles; they are making too 
much money. 

“A major share of what we call 
socialistic thinking among industrial 
employees,” says Dr. Claude Robinson, 
head of Opinion Research Corpora 
tion, “arises not from adherence to 
socialist theory, but by way of protest 
against what people believe to be un- 
fair profits.” 

The future political-economic trend 
of the country may therefore well hang 
upon whether or not the high-profii 
misconception can be corrected. Burt 
this gives rise to the question as to how 
it arose in the first place. How did the 
public's idea ot profits come to be so 
much at variance with the actual facts: 

For some years it was a favorite 
pastime of industrialists, having lunch 
at the Club, 
ideas about profits on politicians, labor 


blame “cockeyed” 
leaders, cracked-brain reformers, and 
socialist idealists. 

But all this time, these same indus- 
trialists kept right on issuing financial 
reports in terms that nobody could 
understand. 

You might have supposed that when 
a labor leader or a politician accused a 
company of making a profit of 25 per 
comt, that company would promptly 
have issued a statement showing what 
its per cent of profit actually was. But 
indeed not. The company reported its 
profit, in the columns of the news- 
papers, in terms of total dollars earned 
and dollars per share of stock. Nothing 
was suid about per cent of profit to 
sales, or even per cent of profit to net 
worth. There is an old proverb that 
“Silence gives consent.” It might have 
been good if this company had stopped 
to consider that proverb rather seriously 
before pursuing a policy of silence con- 
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OFFICE VALET 


Costumers, Ward- 

robe Racks, Locker 
Racks and Check 
Rooms. 


An Answer fo every 
Wraps Problem 


Welded steel Valet Racks keep 
wraps dry, aired and “in 
press”...end unsanitary 
locker room conditions 

. Save floor space-—-fit 
in anywhere...standard 
in all strictly modern 
offices, factories, hotels, 

clubs. schools, churches, 
institutions 

wh or wherever 
there is a wraps 


VOGEL - PETERSON CoO. 


624 So. Michigan Ave., Chicego 5, fil. 


ers of Conveyers and Conve er 
for ndustry. 
ee modern plants. Engineering neering Of 
tices in All Principal Cities. . rar an 


MATHEWS: co 
ELLWOOD CITY . PENNSYLVANIA 
SAN CARLOS . . CALIFORNIA 
PORT HOPE . ONTARIO, CANADA 


Research and Development 
Product Engineering and Styling 
Special Production Machines 
“Tech” Manuals prepared for 
Defense Contractors. 


Write for Brochure 


2212 E. 12th Street 
Davenport, lowe 


aw, 


“SUPERFECTO” 


SPARKLING CRYSTAL GLASS 


ADVERTISING ASHTRAYS 


* safety snuffers for cigarettes 
* durable and chip-resistant 
* special layers for ie 


FROM FACTORY¢ 
LOW PRICES. ASK 
mr FREE LAY-OUT & QUOTATION * 


RAINBOW ART COMPANY & 
A 


P.0. BOX 9088 © HUNTINGTON, W.VA. 
Dept. G-27 FAA 
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COAST TO COAST more and more buildings are installing Westinghouse Vertiwal 
Transportation. a. Biscayne Terrace Hotel, Miami. nw. V. A. Hospital, Ft. Hamilton 
BRhivn.. N. Filene's Baoston Creneral Accounting Ofhice Hldg., Wash 
(jreater Pittshurgh Airport. Pittshurgh Pa. 


HOW TO SIZE UP THE FACTS... 


4 J 


{1 one way or another today, we are all concerned with 
research. In management thinking, research, or the as- 
sembling and analysis of facts, is essential—prior to 
decisions involving the planning of major projects. 
Consider the planning of vertical transportation, for 
instance. The logical pre-planning procedure is the sys- 
tematic collection and comparison of facts. But, we ask 
that you size up the facts about the products of several 
elevator manufacturers. For only by comparing facts can 
you decide on a system that will bring the greatest return 
on your investment and that best suits the vertical 


transportation needs of your building. 

Through the years, Westinghouse engineering achieve 
ments have stimulated the vertical transportation in- 
dustry to work for ever-higher standards. In every phase 
of vertical transportation —equipment, maintenance and 
service — Westinghouse has set the pace. So, if you plan 
projects that include vertical transportation, see Wes- 
tinghouse before you decide. 

For information on Westinghouse help in planning, 
write Westinghouse Electric Corp., Elevator Division, 
Dept. W. Jersey City, N. J. 


TUNE IN ON HISTORY! 


Only Westinghouse brings you complete coverage of four-month political campaign over CBS television and radio. 


you CAN BE SURE...1F ITS 


PASSENGER ELEVATORS + ELECTRIC STAIRWAYS 


Review 


C 


5-98632 


nghou 


FREIGHT ELEVATORS + MAINTENANCE & SERVICE 


} 
{ 
4 
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It's faster... cheaper... 


MECHANIZED....with 


INSERTING 
& MAILING 


MACHINE 


—consider... Mr. President! 


the speed of communicating with customers! 


A letter, Mr. President, is your link with the world. MAILGINEERING CASE HISTORY #33 
The quicker it goes, the better the response. The The Cambridge Wire Cloth Co., Cam- 
simplest way to speed mass mailings as you cut bridge, Md., says: 


“Our mailing list 


costs is the INSERTNG & MAILING MACHINE— has approximately 
a single piece of equipment that does the work of ee 35,000 names. This 


machine does the 


a squad of clerks—cuts cosis 4/Sihs. A test run of i job for us in about 


two days. It has 
been of real serv- 


184M will save you money, let you use enclosures us... is 


more effectively. Ask us cbout it. 


doing a fine job." 


INSERTING AND MAILING MACHINE COMPANY, puiccsrseurc wew seesey 


7 


ENVELOPE POSTAGE INDICIA COUNTS & STACKS 


SPEED YOUR 


STENCIL MACHINE 

zy Address shipments at high speed, 
low cost with MARSH. cut sten 
cls. Three sizes—Ya", %” 1” 
oo letters. Electric or hand operated 


FOUNTAIN BRUSH 
Ink in handle. Button control 
feeds ink for neat, quick stencil- 
ing. Saves time, ink, money 


STENCIL INK 

Makes shipments look their best 
Highest quality. Fast drying, per 
manent. No shaking. Black, neat- 
as-print marks 


Electric DIAL-TAPER 
Llectric gummed tape dispens- 
ee fr ing. Dial Control. Entirely auto- 
ye) matic. Tape moistened with 
water. Better sealing with 


 Te~ 20% time and tape Saving 


FOR FREE SHIPPERS HANDBOOK AND PRICES, 
CHECK SQUARE ABOVE AND PIN TO BUSINESS 
LETTERHEAD WITH YOUR NAME 


MARSH STENCIL MACHINE COMPANY 


62 Marsh Bidg., Belleville, tl. 
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Review 


mark, |&R’s beautiful jewelry 
creations are year ‘round — 
ambassadors for your products 
+. reminding ond selling... 
wherever worn or used. 

We would like the oppor- 
tunity to show you what we 

design or octual product 
reproduction. 


“IRONS & RUSSELL COMPANY 
Lom aclurats ince 1804 


NovEMBEER 


could do with your trade mark = 


cerning its reported percentage ot profit. 

Furthermore, the annual report was 
presented-in a format which had arisen 
and become crystallized back in the 
days before politicians realized the 
power of the profit theme, before 
unions had financial statisticians, be- 
fore there was an income tax,’ and 
when stockholders were a mere hand- 
ful by comparison to to-day. In those 
days concealment, rather than disclo 
sure, was the rule; and how much 
money a company made “was its own 
business.” 


Improbable Origin 


In fact, as a corporation attorney 
once remarked to me, facetiously, | 
hope, “The financial statement was 
invented by corporation lawyers as a 
device for concealing from the stock- 
holders the true state of affairs within 
the company.’ 

Even after the advent of the SEC, 
When stockholders had multiplied into 
the millions, when the general public 
had been awakened to an active in- 
terest In corporate earnings, and when 
distorted figures as to profits were be- 
ing trumpeted daily by candidates and 


union organizers, Corporations re- 
mained bound by accounting tradition. 
Their annual reports teemed with such 
terms as accrued liabilities, cost of sales, 
lower of cost or market, provision for 
minority interest, sinking fund, pre- 
minum on debentures retired, depletion, 
and capital surplus—without any at- 
tempt at explanation as to what these 
things meant, or any simple tabulation 
which would enable the reader to un- 
derstand what the company actually did 
with the money it took in during the 
year. 

Meanwhile, the Federal Income Tax 
became an ever-increasing factor in re- 
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lationship to profit. Internal Revenue | 
Department rulings as to what could, | ° i 
or could not, be deducted as an expense Pla i { wi t h Sa nd Ie 
had a tremendous bearing upon the | ay 
amount of net profit reported. This : 


changed situation should have been 

explained- -but it wasn't. Instead of ay 

working out a new accounting format | 

to meet this picture, accountants simply ae: | 


adapted the old format in such a way 
that they could understand it, but it 
could not be understood by anybody 
else. 


Trapped by Tradition 


When, at long last, industrialists 
realized that on behalf of the survival 


of the free competitive system they 
must make every effort to explain 
clearly just what their profit was and 


how the figure was arrived at, they 
found themselves so enmeshed in a 
maze of accounting practises and ter- 
minology that the effort was well-nigh 
hopeless. Thousands of corporauions 
all over the country are to day desper- 


ately trying to translate accounting 
terminology into plain English. But 


the solution 1s not as Casy as it sounds. 
My Webster’s Collegiate Dictionary 
defines a profit as “the CXCess of re- 


turns over expenditures in a given 
transaction, or a series of transactions.” 
In short, a boy buys a jackknife for 
10 cents and sells it for 15 cents. His 


Tempel Manufacturing Co. turns a time-consuming job into play 


profit is 5 cents in cash in his pocket. 
I think that represents the public’s 
conception of profit. I am convinced 


and makes it pay off. ees 
This manufacturer of metal laminations uses costly silica sand ralwe 

in their annealing pots. After the laminations are annealed the 

that when a corporation reports a | 

~ ” . sand must be removed from the pots and reclaimed. 

profit, most people think that figure 
. Previously the sand was laboriously removed by shovels and 

represents cash, and shows what was 


left over, out of the company’s income, 


brooms. Now Tempel uses a TORNADO Vacuum Cleaner to whisk 
the sand out of the pots with speed and thoroughness. Tempel 
turned work into play by using TORNADO—and it paid off, 


This is but one of the many profit-making applications to which 


these powerful, rugged vacuum cleaners are being adapted ape 
throughout industry. 

Your TORNADO is also ready to pick up water, oil, scrubbing 
solutions, metal chips and other dirt quickly and thoroughly. 
Other TORNADO equipment and accessories 
will clean overhead fixtures, under machinery 
and equipment, or remove lint from electric 
motors. TORNADO specializes in taking the 
“dust out of industry.”” Write for Bulletin 600, 


our business man’s special .... note 
the rising sales curve pattern.” 5106 North Ravenswood Avenue « Chicago 40, illinois 
N's ReEVIE™M R 1952 
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MIGHT SOLVE 
YOUR PROBLEM 
@ 


Ball - Needle - Roller 
Pillow Blocks 


We aren't the largest seller of 


industrial bearings, but we still 
enjoy an excellent reputation. 
Perhaps it’s because our engi- 
neers have been close to us and 
realize how important we con- 
sider every job and every cus- 
Or it could be that 


our twenty-four years expe- 


tomer. 


rience has brought us in 
contact with almost every 
type of bearing problem 
and left us with ‘‘on the 
This 


practical education was 


job” knowledge. 


responsible for saving thou- 
sands of dollars for one of 
our customers, just recently. 
We substituted standard 
American bearings for a 
hard-to-get European type, 
not only insuring continu- 


ous production, but increasing 


efficiency at reduced cost. 


Our engineers are at your 
disposal and we can promise 
you their full cooperation. Let 
us help your business produce 


more business. 


Call collect-— 
Olympic 2-2026 
or 2-6388 


We would 
appreciote 
your imaquiry 


BEARINGS EUBELER 


2111 S. 6ist AVENUE 
CICERO 50, ILLINOIS 


Eubeler BEARINGS 


Dunn's Review 


after subtracting all of the company’s 
expenditures. 

To illustrate what I mean-—-let’s 
show the results of a year's operation 
of a company as [ think most people 
would figure them; using small dollar 
totals because they are easier to under- 
stand, but applying thereto a tax rate 
(45 per cent) applicable to large cor- 
porations, to illustrate the principle 


involved: 
For Instance 


Income $100,000 
1) clu + 

Wages, salaries, and em- 
ployee benefits $37,060 


Mate: jals, 


Administrative, sel ling 


supplies, etc 39,000 


miscellancous 11,000 
Plant upkeep and new 
10,000 


machiners pure hased 97,000 


Money left over as Profit 


Federal Income Taxes 1,350 


3,000 


Net Profit 


The above certainly represents “the excess ot 
returns over expenditures im a series of trans 
wtions.”” ‘That's the way the public might figure 
it. OF course Government and the accountants 
would figure at like this: 
Income $100,000 
Deduct: 

Waves, salarics, and em- 

plovee benefits $37,000 
Materials. supplies, ote 39,000 
sclling & 
miscellaneous 11,000 


Depreciation 88,000 


Taxable Profit. . 
Feck ral Income Taxes 


12,000 
5,400 


Net Profit 


This would amaze most people. 
They've never heard of a “deprecia- 
tion allowance.” How would they 
know the company was not permitted 
to deduct as an expenditure the $10,000 
it spent for plant upkeep and invested 
in new machinery, and was allowed to 
deduct only its depreciation allowance 
of $1,000? And, they might ask, how 
could a company report a profit of 
$6,600 when it had only $1,650 left? 
Yet that is only the beginning of the 
StOry. 

Under Section to2 of the Internal 
Revenue Code, al COMP AY 1S supposed 


NOVEMBER 


SALE versus MERGER 


Present taxes are 
influencing owners of 
closely-held corporations to 
consider the sale or merger 
of their firms. 

In many cases a variety 
of advantages, including 
marketability of ownership, 
can be gained thru merger 
into a larger, morediversi- 
fied concern. 

For owners of companies 
whose net worth exceeds 
$200,000 weare prepared to 
advise the right course of 
action and confidentially 
negotiate the sale or merger. 
Phone or write for an 
interview. 


GO. 


Private Placement Loans Negotiated 
Mergers « Sale-Leasebacks 


Financial 6-5265 
231 So. LaSalle St. ¢ Chicago 4, Ill. 


The WALWORTH 
Basket 


1% POUNDS 
3 OF CHEESE AND 
HICKORY SMOKED MEATS 


10 Ib. Ham—2 Ib. Summer 
Sausage—2 Ib. Sliced Bacon—2 lbs. aged 
Swiss—2 lbs. Wisconsin Brick —2 Ibs. Sharp 
Cheddar—and 1!., Ibs. Dutch Edam. 
IN AN OAK PICNIC BASKET $ 32 50 
WITH A TABLE — DELIVERED — 
DELIVERIES GUARANTEED 


Ibs. of 10 varieties 
of Wisconsin’s Finest 
NATURAL CHEESE 
Packed in Wooden 
Cheese Box 


postPain 685 


IN U.S.A. 


BOXES DESIGNED AND PACKED BY 


THE CHEESE BOX 


Box 523, LAKE GENEVA, WISCONSIN 


SEND FOR BROCHURE OF COMPLETE LINE 
Other Excellent Selections $2.50 up 
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IM ONE TRUCK 


@ 130” extreme lift 

® 60” turning radius 

free lift 

® Simple, single cylinder, low 
pressure hydraulic lift with 
cross suspension 

@ inclined automotive steering 

@ Foot pedal acceleration 

@ Convenient hoist and tilt 
controls 

@ Cushion or solid type tires 


For complete details and specifica. | 
tions on this new MERCURY Jeep 
Model 230—the most versatile fork 
truck of 2000 Ib. capacily— request | 
your free copy of Bulletin 295. 


MERCURY MANUFACTURING COMPANY 


i 
4042 S. Halsted Street, Chicago 9, Illinois | 
| 


TRACTORS:TRAILERS-LIFT TRUCKS 
Hee 
y 


to pay out most of its net profit in divi- 
dends to the stockholders unless it can 
Orher- 
Wise If may be accused by the Govern- 


justify its need in the business. 


ment of holding back dividends so 
that stockholders will not have to pay 
income taxes on them. A fine may be 
imposed if the Government decides a 
this practise. 


company is “guilty” of 


A Losing Profit 


Under the 
table on page 82, the company could 


arithmetic in the first 
have paid out $1,650 that is, the total 
remaining over and above expendi 
tures—to the stockholders, and “come 
out even.” 

But under the arithmetic which the 
Government and the accountants in 
the 


that partly because of Section 102 and 


sist. UPON, company might figure 
partly because, in view of the size of 
the reported profit, its stockholders 
would expect it, it had better pay out 
in dividends at least one-third of its re 
ported net profit--namely, $2,200. 

This would leave it only $4,400 out 
ice) apply toward 
It also 


ol its $6,600 “profit” 
plant and new machinery. 
could use for this purpose, of course, 
its $1,000 depreciation allowance; 
making a total of $5,400. But it 
Where did 


get the rest of the money? 


actually spent $10,000. 


Let’s suppose it had to borrow from 
a bank. Here, let us assume, is what 
happened: 
Requirements: 
W aves, salaries & employee benefits 37,000 
Materials, supplies, ete. 39,000 
\dunistrative, selling 
miscellaneous 11,000 
Plant upkeep and new machinery 10,000 
Paid ter ston be dividends 2,200 
Federal Income Tay 5,400 
S104.600 


Income from sale ol goods and services 100.000 


Dehcency (borrowed from bank) $ 4,600 


From the standpoint of “Excess of 
returns over expenditures in a series of 
transactions’, this company came out 
$4,600 in the hole. Yet it reported, 
publicly, a net profit of $6,600! 

It's a most confusing picture. The 
did $6,600 “lett 


but neither did it go $4,600 in 


COTTE hot have 


over: 


OILITE finished Machine 
PARTS Assure YOU 


% No Tooling on Your Part. 


y Fast Delivery (Normally two (2) 
to six (6) weeks). 


4 Accurate Parts (Machine Tool Tol- 
erances). 


4 low Cost (Less than Machined 
Parts). 


y An Engineered Product. 
» Greater Freedom in Design. 


4 Broad Range as to Size and 
Materials. 

y Consultation with Field Engineers. 

y The Benefit of More than Twenty 
(20) Years of Powder Metallurgy ak 
“KNOW-HOW.” 


AMPLEX MANUFACTURING CO. 3 


Subsidiary of Chrysler Cotporation 
Detroit 31, Michigan 


Field engineers and depots through-— 
out Conede fe 


Te 
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The Chrysier Corp 


We are told 
“OULITE 
is the 


FAVORITE” 
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Here's why 
Industry is 
“digging in” 
im 
New Jersey 


Recently a year-long study by the New York 
Regional Plan Association disclosed that in- 
dustrial growth in the State of New Jersey 
has resulted in the establishment in the pasl 
five years of 1,135 new plants valued at nearly 
$90 000 0000 These plants represent all lypes 
of industry and the total dollar investment in 
New Jersey alone is the heaviest of all in the 
rapidly expanding New York-Philadelphia 


metropolitan mdustrial area 


There are good reasons tor this industrial 
boom. New Jersey offers a wide area of the 
finest industrial sites easily accessible by the 
world’s most modern Turnpike and inter- 
locking superhighwiays rail, air and water 
; to two of the world’s greatest markets 
to niarkets all over the vlobe Hundreds 
of small. triendly Communities welcome the 
mflux of industry and are supplying com 
fortable, prosperous living for thousands of 
incommge mdustrial workers. Last, but not 
least, New Jerseys corporate TaN structures are 
extremely favorable to industrial decentral 
zavion and development—and residents are 


free of burdensome State meoome tares 


Ample reasons, We believe, why many of the 
nation’s great and soon-to-he- great industries 
have selected New Jersey for new plant sites. 


; 


FREE BOOKLET 


It you are secking new and 
more tertile fietds tor indus- 
trial development, write tor 
our comprehensive illus. 


trated booklet. 


‘ee, 


STATE PROMOTION 
SECTION 


Dept. of Conservation and Economic Development 
dept. G7 20 East State Street, Trenton, New Jersey 


Dun’s 


the hole. The money spent on new 
equipment was retained in the busi- 
ness in the form of machinery instead 
of dollars. 

But that is exactly what the public 
does not know. A very large share of 
reported profit exists not in the form 
of dollars, but in the form of plant and 
equipment. That is the very nub of 
the profit misconception. The public 
thinks it’s money left over, whereas it 


Isnt. 
Public Opinion 


Consider public reaction. People 
read in the papers that a company 
They 


think immediately of money bags 


made a profit of $100 million. 
stacked up in a vault. But suppose 
they understood that that $100 million 
represented a profit of only 7 per cent 
on sales, and that $60 million out of 
that $100 million was being spent to 


improve the plant and purchase new 


equipment to keep the company mod 
Wouldn’t that 
make a lot of difference? 


ern and competitive. 


But this isn’t easy to explain. For, 
after reporting a profit, you then have 


GENDREAU PHOTOGCEAPHI 


to go on and explain that it isn't 


“profit” after all, in the sense of being 


the “excess of returns over expend 
tures.” You have to point out that the 
whole meaning of profit has changed; 
and that to day profit consists of a tech- 
mical figure in a tabulation dealing 
largely with depreciation and taxes 
under a current set of laws. How to 
tell this story so people will understand 
it, is the big dilemma confronting in- 
dustry to-day. 

It is not helped by accountants who 
sull cling to traditional terminology. 
Semantics 1s important. 

For example, an old-line accountant 
will tell you that a corporation does 


NOVEMBEI 


PROJECTS 


if your business needs growth, and 
in a hurry, to keep up in this highly 
competitive industrial era in which we 
are living, the Harte System offers a 
practical solution to your problem. 
The Harte System eliminates the dis- 
advantages inherent in other methods 
of handling engineering and construc- 
won. 


TIME > 


Graphically illustrated is a compari- 
son of the traditional method and the 
Harte System. You will note that 
where it is necessary to complete each 
step before going to the next there 1s 
both a time and money lag. With the 
Harte System, all steps—site study, 
planning, architectural, engineering, 
purchasing, construction management 
—are integrated, assuring smooth- 
working continuity. Assuring a saving 
in ime and money. 


Whatever your engineering needs 
might be—new industrial buildings, 
process plants, or modernization plans 
—the Harte System will apply. A new 
brochure describing this unique system 
will show you how the Harte know- 
how can help you in your plans for 
progress. Write for your free copy 
today. 


John J. Harte Co. 


ENGINEERS 
CONSTRUCTION MANAGERS 


284 Techwood Dr., N. W., Atlanta 


New York « Houston « Mexico, D. F. 
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The Case of the 
PARALYZED 


POWER-SAWS 


THE CRIME... portable power-saw production seemed 
paralyzed. Mysterious factors were strangling assembly 
work in a Syracuse power tool plant. Units were not 
moving through fast enough to keep up with increased 
production of component parts. A real crime. Costly, 
too! 


THE CLUES Rapistan private eye observed as- 
semblers interrupting work to stack units beside their 
benches. Other workmen hauled these units to the next 
assembler who was often waiting for their arrival. Aisles 


were cluttered, work flow erratic. 


Profit from the best in cost-cutting experience 


Rapistan has just released a complete library of actual 
af Field Reports on handling problems in nearly 
\ ypu aera \ every type of business. Each report tells 
Ls \\ details of the problem, its solution, and 
\ results obtained. Of reports distributed 

\ to date, 75% have been kept by man- 

agement for future action, at least 20% 

have inspired immediate improvement in handling 
methods. No charge, no obligation. Tell us the nature 
of your business; we'll mail pertinent reports at once. 


THE RAPIDS-STANDARD COMPANY, INC. 


775 Rapistan Building, Grand Rapids 2, Michigan CONVEYORS © INDUSTRIAL CASTERS © WHEEL-EZY” TRUCKS 


Don's Review 


THE SOLUTION .. . a connecting line of low-cost 
Rapistan gravity conveyors was installed atop the 
benches. (See photo, lower left.) Now power-saw units 
flow smoothly through all assembly stations on small 
pallets. Congestion is eliminated. Parts are handled 
at convenient working height in rhythmic, systematic 
manner. Waste motion is minimized; high quality is 
maintained. Men who formerly hauled units rnanually 
do more productive jobs. Naturally, production is up 


...way up! (“Elementary, sir,”’says the Rapistan man.) 


THE COST... only $350.00 for all Rapistan gravity 
conveyors installed. Another case successfully solved 


with the help of a Rapistan representative. 


MORAL... your Rapistan representative may solve a 
handling problem for you. His complete line of Rapistan 
conveyors includes gravity wheel and roller models in 
uridths, lengths and strengths for wide range of needs. He 
offers interfloor or horizontal power conveyors, stationary 
or highly movable units. He can recommend just the right 
unit or ‘‘line’’ to break a bottleneck ...can call on 
Rapistan engineers to plan a complete “flow” system. He 
is ready to survey your own handling methods at no obliga- 
tion to you. If he isn’t listed in your phone book, we'll 


be glad to send you his nearest address. 


BETTER CONVEYING EQUIPMENT 


Representatives in Principal Cities 
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STATISTICAL 
DEPT. 


Pay only for 


High-speed modern punched 
card accounting machines cer- 
tainly are time-savers but-— 


perhaps you cannot justify 
their full-time use! 


In that case, why not discuss 
your problems with us? You 
pay us only on the basis of 
actual time used ——and you 
are assured that your reports 
will be prepared on time. This 
suggestion may save you thou- 
sands of dollars-—as it has for 
others. 


Why not investigate now? 


Recording and Statistical 


Corporation 


Chicago @ Boston e@ Detroit 
Montreal e@ Toronto 


what you get! 


not pay dividends out of profits. In- 
stead, profits are transferred to surplus, 
and then dividends are paid out of 
surplus. Many annual reports have 
what they call a “Surplus Account.” 

jut now let’s look up that word 
“surplus” in the dictionary. In my 
Webster’s, it is defined as “that which 
remains when use or need is satisfied; 


excess; overplus.” 
Easy to Agree 


When I’m working in the back end 
of the plant of a big corporation, and 


the Union agent tells me that in their 
| QUOTA 
annual report they admit publicly that CLUB 


they have a surplus of $100 million 
over and above what they need to keep 
going, isn’t it natural to agree with the 
Union agent that I should get some 
of that money instead of the stock- 
holders getting all of it? 

In many annual reports there is not 
a single word to indicate that surplus 
does not exist in cash, but that by far 
the major share of it represents plant, 
machinery, and physical assets neces- 
sary to the conduct of the company’s 
business. ‘This is perfectly clear to an 
accountant or corporation executives 
just as an accountant or a corporation 
executive knows that to-day a large 
share of reported profits must in most 
cases be reinvested in the business in 
the form of machinery and other physi- 
cal assets. But to the public the dollar 
sign means dollars. 

The problem is bound to become 
more and more acute as time goes on. 
The detense program is centering pub- 
lic attention upon the old theme of 
war profits and meanwhile progres- 
sive inflation makes it imperative that 
compames make stll larger profits in 
order to offset the dwindling value of 
what the Government permits them to 
deduct: as depreciation allowances. 

For example—twenty years ago a 
company bought a machine tool for 
$20,000. During the last twenty years, 
it has recovered, tax free, $1000 a year 
toward the replacement of this ma- 
chine. It has now gotten back its 


$20,000. But when it goes to buy a | 


new machine to replace the old one, 
it finds that with the decline of the 


dollar. the new machine costs $40,000 


SERVICE 


Recognize your 
veteran employ- 
ees—increase loyalty—reduce labor turnover. 
Show your appreciation for years of loyal service 
with ao Metal Arts Service Award Emblem 


SAFETY 


Fewer Accidents 
mean more man- 
power, less lost time. Encourage safety with our 
Safety Emblems. Emblems can be applied to tie 
clasps, money Clips, lighters, etc 


Start a Quota Club and watch your sales in- 
crease. Your salesmen will be proud to earn the 
right to wear an emblem with your company name. 


SUGGESTION 


Augment your cosh award with a distinctive 
emblem. Promote competition among your work- 
ers. Increase labor, material and method savings. 


Also Identification Badges, Plaques, Name Plates, 
Trophies, Bronze Advertising Novelties, etc. 


Write for Our Brochures 


742 Portland Ave. Dept. 45 Rochester 21, N.Y. 


Automatic 
carriage 6 
shifts like e 
typewriter... exclusive paper grip saves 
25% paper. Three popular letter sizes. 


HANDY A FOUNTAIN 


Natural grip fits hand, 
lessens fatigue. Push- 
button ink control... 
replaceable tip. 
PLUS complete line of stencil inks 
and stencil board. 

Write for FREE 
A “Shipping Guide.” 


E 


STENCIL MACHIRE CO. 
109 lowa Ave., Belleville, Ill. 


100 Sixth Avenue, New York 13, N. Y. 


instead of $20,000. Where can it get | i 
the extra $20,000? Unless it can bor- | 
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row it from somebody, or persuade the 
stockholders to put up the money, it 
will have to come out of earnings that 
are left after paying taxes. The cur- 
rent Internal Revenue Code makes no 
allowance for inflation. 


Profitable Loss 


The fact is that under our present 
system of tax laws, in this inflationary 
period, unless you have a substantial 
“profit” to report, you may actually be 
operating at a loss. If you can't get 
cnough out of profit to keep your plant 
and equipment in shape, your company 
goes downhill, and you wind up in 
the hole. Under Internal Revenue De 
partment arithmetic, a certain amount 
7) profit 1S required yust to stay even 
with the game. In fact, a company 
could show a profit year after year 
and never pay a penny to its stock- 
holders and be worth less at the end 
ot the period than at the beginning. 

Under these circumstances, the word 
“profit” no longer makes sense. The 
time may well have come to junk this 
word in financial reporting, and to find 
anew term more in line with realities. 

Such a term might be “net worth.” 
\ccounting-wise, this is arrived at by 
subtracting a company’s liabilities from 
its assets. It means just what the term 
imphes—what the company is actually 
My idea is that a 
might report its net worth at the end 


worth. COMPany 


of each year. Financial editors in- 
terested in annual comparison could 
net 


report increases or decreases in 


worth. This method would also elimi- 
in- 


W. 


nate the word “surplus.” [Tam 


debted for this suggestion to C, 
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LIVE IN YOUR OFFICE? 


The admission you'd pay to scr 
this in an aquarium ts lost to sight 
when compared to the millions that 
are wasted to keep it in an ofhiee. 
Old-fashioned write and re-write, 
do-it-over-and-over-again paper work 
methods are burdens that give 
Pal. statements saddle sores. 

But no more of that for the hun- 
dreds of companies all through in- 
dustry who have streamlined ther 
paper work with Colitho “One Write” 
Systems. Work-hours and cost-dol- 
lars are saved in huge quantities 
when you use Colitho Offset Master 
Plates to convert: estimating, pur- 
chasing, production and billing forms 
into “one write’ systems. The first 
typing gives vou the copies you need 
immediately, plus a long life master 
plate ready to print on any offset 
duplicator. 

Colitho Plates are printed to your 
requirements and supplied in “snap- 
out” manifold sets or continuous 
for tabulator, teletype, formswriter, 
or addressograph. Some businesses 
use them as single plates, either pre- 
printed or blank. 

Don't let this opportunity go by 
without finding out whether we do 
know what we are talking about. 
Mail the coupon now. You ll 
save money if we're right. 


COLUMBIA RIBBON & CARBON MEC. COL Tne. 
130.5 Herb Hill Road, Glen Cove, L.1., New York 


O 


OFFSET MASTER PLATES 


Colitha plates and supplies make any 
offset ator a hetter duplicator. 


& Cannon Co. Ine. 

16-2 tlerh Hill Read, 
Please send mea copy of the Colitho Manual and samples of 
alithe Ma siers 


litle 


Compan 


Addre 


Cat 


Make of ateer 


Jone State 


Model 


Colitho Fliates are adaptable to 
purchasing, manufacturing, dis 
tribution, selling, billing and accounting forms 


“One more bit of advice before you start, Miss 
Lang—in the business world it doesn't matter 
whether you're a man or a woman.” 


(lamp St 
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Bliss. Treasurer of The Warner & SILENT SALESMEN THAT 
Swasey Company. YOU 


Here is a typical simplified Income | aii 


Srateme nt reported along traditional 


THE ABC COMPANY 
POR THE YEAR FNDED DECEMBER 31, 1951 


Income from sale ot goods inal 


services 


Costs and Expenses: 


Wawes, salaries The Executive 
and omy lovee bene Desk Pal 
fits No. 300 
lustrous 
Materials. supplies, nut Bokelite, with two deep 
wells, scads of 3x5 memo paper. 


Blank sample — $1.50 pstpd. 


Reminds of You and Your Products 
Every Hour cf the Day 


lancous 000 
an any O er 1} pl fon ‘ Pave Your firm name, slogan or trademark on an 


Executive Line Advertising Specialty not 


etc, 


elling & muscel- 


Provision fort only makes a distinctive, practical gift for 


ffi it | Federal taxes on your customers and business prospects, but 
O ice er: INCOME | builds good will and acts as a constant re 
| : minder of your organization. 
| Net Profit (transterred to 7 | The Executive Line is distinguished be- 
surplus ) 9 10,000,000 cause each and every item is 
carefully designed to be extra 
valuable, extra useful and to 
render a lifetime of use. 

BiLt CLIPS © LETTER OPENERS 

THE ABC COMPANY or a CALENDARS © LIGHTERS 
POR THE YEAR ENDED DECEMBER 31, 1951 


Vi! The EXECUTIVE LINE products 

Income from sale of goods and ee ueuaee are available from most good 
SeETVICES S110,000,000 | Advertising Specialty firms of 
ea 2 A mail coupon TODAY, attached to 


The same picture in the new format: 


in the new costs and J xpenses: Vit your letterhead. 


Wayes, salaries 


i}! Triple Threat 
and cmployvee bene Letter Opener 
fits $ 40,000,000 No. 1102 

etc, 34,000,000 4 8'’ ruler, a mm 
measure and a 
\dministrative, protrecter. Back. 
alent table and 
reduction. scale, 
\llowed for Blank sample — 
$2.09 postpaid. 


lanecous 12,000,000 


Depreciation § OOO O00 


Provision for Pocket Slide 
Caliper No. 1045 


Multiple use tool, 


beck ral taxes on 


OOO O00 100,000,000 


calibrations in 
Is inches and metric 
system and deci- 
mal equivalent 

RANDY 10,000,000 table. Genuine 

dividends paid tock! | 

Ss paid to stock iolders Blank sample — 

im 19s) > 3,500,000 $2.00 postpaid. 


Remarnder available for dividen 


and reinvestment in the 


Reinvested in the company in 1951 The 


(ss. Crane plant if} prove Executive 
Ruler Knife 

ments and betterments: Si, No. 503 


Takes the quocowort out of typing! ooo tor addition to “working 


@ capital) ane thereby added te er 
TYPING SHORT CUTS! | the company’s net worth > 6,500,000 wall stee!—lifetime 
F e / 18,000,000 full mirror-polished blades. Wa- 
if ket. fer thin, lightweight. Three scales, 
b ith | buat nines of Prior yoars renve ste d Blank sample $2.00 postpaid. 

rochureé—packe wi 


practical suggestions, typing | ’ The EXECUTIVE LINE, 136 W. 54 St., New York 19, N_Y. ; 
methods, tips and shortcuts. | Net Worth as of Decem- § Send ree catalog and prices. | am enclosing 8 


ber 31, 1951 $ for following blank samples (checked). 
Call 


S No. 300 No.1102[] No. 1045[] No. 503[] 
ny 
a y Isn [ this easier to understand 4 And 


Dealer or Branch Office doesn’t it make clear what actually 


LC SMITH & CORONA TYPEWRITERS INC SYRACUSE INY he 
Canadian factory and offices, Toronto, Ontario, Makers PP to the money! 
also of famous Smith Corona Portable Typewriters, Add- ’ 
ing Machines, Vivid Duplicators, Ribbons and Carbons, \W hat ATG the true tacts! I hat S the 


Name 
Firm’s Name 
Address 


City Zone State 
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says, “It can be demonstrated that 9 + 
when you take the ideologies of people 

with different informational levels, you | We S Aly, lH 
always find that the ideologies SWIng 


to the right as the facts are clearer in 


people’s heads. That is demonstrable 
over and over again. It doesn’t make 


any difference what income groups or 
what age yroups or what educational 


groups they are: that basic principle 


holds. The more people know about ———— 


the capitalistic system, the more they 
believe in it.” ES 

Action of some sort is certainly 
called for, and at once. We cannot let \ 


the free competitive system go by de- 
fault because industry, with all its pro- 
ductive genius, is apparently unable 


to devise a method of explaining to {~ 


employees and the public what it does // 
with the money it gets. Our American | - i, ie 

system is often called the “profit sys- 
tem”—but to-day, a profit is without 
honor in its own country. 

If the majority of the American pub- 
lic should finally decide that the Gov- of the zero you see here i 
ernment can run things better than | 7 
industry, and socialist concepts prevail, 
it will be a tribute to the inadequacy that in New Jersey there is 70 
of financial reporung. | 


The significance 


is that it represents the fact 


state sales tax ... and there is no 
state income tax. That’s news in these 


days of soaring taxes. 


What's the result? Today many new industries are con- 
sidering plant locations in New Jersey, the Crossroads of 
the East, where the taxation climate is favorable to industry. 


FAR-AWAY LOOK Here are real advantages to all business — large and small — 


because here there is vo individual state income tax . . . o 
mand, a group of tough, hard-bitten state Corporation income tax ... vo state sales tax... and 
individuals made their appearance. complete exemption of intangible personal property from 


They were the first motor truckers of ; 
the nation, many of whom sprang from Ocal property taxes. 
the farm and the small town. ‘They 


began to buy motor trucks and put 
4 Want to know more about the news in New 


them to work, first on local hauls and Jersey which offects all industry? Write Box D, 
later on inter-city, then inter-State | 78 Park Place, Newark, N. J. for the brochure, 
Industrialist's View of the Crossroads of 
operations. They tound the going | the Ga” 
| 
tough. Roads were terrible and me- : 
chanical trouble in those days was | 
trouble indeed, | 
jut these men weren't the kind to | 
become discouraged. They kept at | PT ) BI IC iS SERVICE 
their yobs and they performed their | 
tusks better and better with each suc- | .-- AT THE CROOK DS OF THE EAST 
ceeding day. Their daring and aggres- maf 
siveness began piling up new fields of | 
Dun’s 8g NOVEMBER + 1952 
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SAVE TAX RETURN TIME! 


Get copies clean, exact, fast 


by the new Copyflex system! 


Now, with the revolutionary new Brun- 
ing Copyflex Tax Keturn System, you can 
get all the clean, error-proof, low-cost, 
exact copies you need without any typing, 
carbons or proofreading. 

Learn about COpYFLEX now, before the 
tax rush begins. You'll save hours 
even days... because your ‘““‘worksheet”’ 
or typed original can be your return, with 
copies made in seconds. 

Bruning’s system specialists originated 
this unique time-saving system, working 
with leading tax authorities of bank and 
accounting groups. You save costly time, 
get better copies faster in preparing cor- 
poration, fiduciary, individual, excess profits, 
and many other tax returns. Leading firms 
already are using the Copyri_ex Tax Re- 


turn System and are benefiting from its 
economies. 

Why hire special, costly statistical typ- 
ists for tax work when—with CopPYFL_ex 
—you need no copy typing? Save this 
expense . and speed production of 
completed returns and copies as well. 

Investigate COPYFLEX now to simplify 
your work in the busy tax season just 
ahead. Mail the coupon. Charles Bruning 
Company, Inc., Dept. Mi02, Teterboro, 
New Jersey. 


(RUNING) 


‘iene CHARLES BRUNING CO., INC. - — — — 


Dept. N112 


COPYFLEX "14" is handy desk- 
side size, easy to operate, han- 
dies large volume of tox return 
copies fast. 


Teterboro, N. J. 


Piease send me full details on how to speed tax work via the Bruning 
Copyfiex Tax Return System. 
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usefulness for them. They had Jl tool 


that was of great benefit to many 


manulacturers aod producers. Their 


business boomed. 


Too Busy to Look 


They were too busy, that was th 
trouble. They were so active in the 
held they didn’t notice that) certain 
legislation was being passed that spelled 
grict for them. In State after State, 
trade barriers were being erected 
against them by interests that didn’t 
understand the vital réle for which 
trucks and trailers were destined. 

fam proud to say that Fruehaut, 
under the leadership of my brother, 
Harvey, became aware of these dis- 
criminatory measures as quickly as any 
one in the field. The company had 
been doing rather well: orders were 
coming in in great numbers and we 
had production planned ahead for 


many months at all times. 


-Jiv AUTHOR 


fPruehaut 
salesman 


Roy <A. 
started as a 
with the Fruehaut 
Company just a vear 
betore some unpleasant 
economic disturbances 
in late 1929 affected the business Work- 
ing out of the Chicago ofhee turned that “tar- 
look toward the West and discovered a 


worl, 


away” 
fertile field 

In 1933 he became the Western sales manages 
and two vears later was vice-president in charge 
ot the Western Division, 

Next he served as vice-president directing: sale 
then in charge Of operations, and then as execu 
tive vice-president. Since 1Q4y he has been presi 
dent ot the Compan 


Yes. Fruehaut could look ahead to 
to-morrow and tind the sight a very 
pretty looked 


ahead fo the day atter to-morrow, We 


one. But when we 
found the view most disturbing. Things 
looked all right for us, as far as a casual 
glance was concerned, but how about 
our customers? What was the outlook 
tor them? Plainly it was gloomy. The 
time had come tor us to take the plunge. 

This was the real, physical begin- 
ning of our long-range public relations 
planning. We did the obvious things 
at once. We joined the State trucking 
When the national par- 


ent organization, American Trucking 


associations. 
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Associations, Inc., was formed, we sup- 
ported that by becoming a member, by 
contributing im various ways and by 
advertising in its publication. 


Participation Plus 


But there was more than that; and 
that is what I mean by looking toward 
to-morrow. We began releasing pub- 
licity about the industry and its prob- 
lems, calling on the fair play instinct 
which we teel is inborn in all Ameri 
cans. We issued bulletins to truckers 
and others in the field, alerting them 
tO the dangers that contronted them. 
Our representatives began to give ad 
dresses at State trucking conventions, 
before luncheon clubs, trathe clubs, ad- 
Vertising clubs, CVery sort ot service and 
CIVIC Proup. 

Such was the plan we adopted early 
In Our Career as a business organiza- 
tion. It is one | hope we will never 
abandon. 

In line with this sort of thinking, 
Fruehaut did a little soul-searching in 
the mid-tg3o0’s. We had been pretty 
smart, we felt, in ferreting out prob- 
lems and perils facing the industry, 
but had we been smart enough, thor- 
ough enough, suthciently well-in- 
formed? Had we taken advantage of 
the best possible thinking on the sub- 
JECTS that were so dear to our hearts? 

Harvey and Les Allman, our adver- 
tising specialist, didn’t think we had 
explored every avenue of knowledge 
in the myriad probiems involving trat 
fic, transportation engineering, and the 
ceneral use of highways. 

One day the two of them. slipped 
quietly into Ann Arbor and had a long 
talk with aman named John S. Worley, 
Professor of ‘Transportation 
ing at the University of Michigan. 
This man Worley was known as a 
foremost authority on highway haul- 


The publishers of Dun’s Re- 
view will appreciate notices of 
change of address as early as 
possible. Usually itis necessary 
to have four weeks’ notice in 
Which to make the change. 
The old address 1S necded: if 
It 1S possible to furnish ad sten- 
cil impression from a recent is- 
sue that will be Very helpful. 


IN STEEL FABRICATION... 


-HERE’S HOW NELWELD 
SPEEDS PRODUCTION 


END-WELDS STUDS TO. 
‘STEEL IN A SPLIT-SECOND 


ELIMINATES, DRILLING, | 
TAPPING, HAND 


REDUCES. MATERIAL 
HANDLING —TAKES THE 
‘TOOL To =< 


BOSSES AND FLANGES 


IMPROVES PRODUCT 
AN ELECTRIC ARC WELDING PROCESS DESIGN: AND auauiry 


A NELWELD CLINIC CAN SHOW YOU — 


right in your own plant, how 
you can benefit from this mod- 
ern fastening method. 

Write today for the Nelweld 
Clinic brochure to Lorain, Ohio. 


WEL 
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SECURED 
ADVANCES ON 


Open accounts 
receivable 


Inventories 


Machinery & 
equipment 
Rediscount of 
installment 


paper 


ASSOCIATES 
INVESTMENT 
COMPANY 
Commercial Division 
Associates Building 
South Bend, Indiana 


If you’re caught between high working 
capital requirements on the one hand and 
increased costs and taxes on the other, ask 
us about our comprehensive and flexible 
financing plans. Secured short and medium 
term loans are available either in their en- 
. tirety or in participation with banks. 

As one of America’s largest independent 
finance Companies, 
successful experience of more than 30 years 
to the solving of your financing problem. 


129 branch offices in principal cities 


South Bend, 
and Surplus tn Excess of $70,000,000 


Associates brings the 


ASSOCIATES 
DISCOUNT 
CORPORATION 


Commercial Division 
520 N. Michigan Ave. 
Chicago, Ilinois 


Indiana 


ONT 
Positions Wanted! 
WE WILL WORK without wages to 


increase your sales...speed your office 
~ detail. Best of references from top- 


| flight organizations. See photos below. 


AS FAST AS SEVEN TYPISTS 


Master Addresser will address mail to your cus- 
tomers and prospects. Mail them regularly, on 
time, to increase sales. Just type your list ONCE 
on a paper tape, then “Master Address’ them 
month after month in a fraction of typing time. 


Master 
Addresser 


Two desk models 


$24.50 and $44.50 


(Federal tax and 
supplies extra) 


NO STENCILS « NO PLATES «+ NO INKS + NO GELATIN 
PRINT YOUR OWN bulletins, 


lists, letters, office forms, charts-——as many as § 
colors at once. Type, write or draw ona paper 
master, then make up to 300 copies in a matter 
of minutes. Clean, 
simple to operate. 


Portable Spirit 

Duplicator 

$32.50 suppties 
For details, clip this ad, write 


your name and address in 
margin ond mail. 


MASTER ADDRESSER CO. 
6500. U West Lake Street, Minneapolis 16, Minn. 


drawings, price 


Use Self-Dumping Containers 


HOPPE R$ 


ou R A 
tats 


platform: 


/ 
1409 Woodland Ave Detroit 11. Mich 
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age, roads, and other phases of trans- 
portation. 

As a manufacturer of trailers to 
whom a knowledge of such matters 
was vital, Fruehauf had need of more 


had 


command, the professor was told. 


technical ASSISTANCE than 
Would he be interested in looking into 
the motor transport industry for Frue- 


hauf?’ Would he 


study of the traffic situation on a na- 


make a thorough 
tional plane, examine the requirements, 
the needs, the problems, the solutions? 


The Whole Truth and— 


The academic mind of Dr. Worley 
responded at once to this embracing 
challenge. But if he was a savant, Dr. 
Worley was also a purist. He was 
definitely interested in the job, of 
course. But would he have an abso 
lutely free hand? Could he count on 


being above any restraint while mak- 


ing his findings? Would he be ex- 
pected to come up with certain answers 
and only certain answers? If this was 


he did not want the assignment. 

The Fruehauf representatives were 
delighted to find such an independent 
attitude, because what they wanted 
above all else was an impartial view- 


When Dr. Worley 


convinced of this consideration, 


point. became 
this 
fearless, honest man—a member of the 
bar and a civil engineer as well as a 
professor—readily agreed to take on the 
imposing assignment. 

The first thing Dr. Worley impressed 
on us at Fruehauf was that there was a 
new clement to be added to the influ 
The 


interests of our customers had always 


ences that shaped Our activities. 


been paramount with us; Dr. Worley 


“I'd like to join you in a little game, Bill, but 
I’ve committed myself to a hard-day-in-the- 
office story.”’ 
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showed us that the public interest was 
of even greater importance. He influ 
enced our thinking on transportation 
matters to a large degree and the years 
have proven this vitally important fact: 
When we make decisions on the basis 
of what is best for the public, our posi- 
tion is invincible! 


The Longer Look 


To put it metaphorically, we had 
now set our sights beyond to-morrow 
and the day after to-morrow; we were 
now looking torward to next week. 

Along the same lines, let me go back 
to my own early days in the organiza- 
tion. Like my brothers, I grew up in 
the business. I was spending my vaca- 
tions working in the old yard in Detroit 
| worked 


in the service end of the business, han- 


when I was in knee-pants. 


dling every nut and bolt used in a 
trailer. I drove just about every type 
of truck-trailer unit known to us at the 
period. When my elders thought I was 
ready, I was sent to Chicago to join our 
sales force. 

After a few years of selling in the 
( shicago area, | took the advice of Hor- 
ace Greeley and went turther West. 
At the time this section was not looked 
on as a promising area for our expand- 
ing business. Industries were far apart, 
distances were great through barren 
sections of country. I was told; there- 
fore there was no market for trailers. 

“It seems to me,” IT said, “that this 
is exactly where they need trailers and 
motor trucks the most. The railroads 
certainly cannot cover much of this 
vast territory. Trucks and trailers can 
do it infinitely better, cheaper, and 
quicker.” 

To-day I am happy to say, Fruehauf 
is widely established through the West. 
Livestock trailers, furniture vans, tank 
trailers, oil trailers, refrigerator trail- 
ers, milk trailers, logging trailers .... 
just about every variety of trailer 
known to civilized man... . now dot 
the long highways of the West. 

So it is, too, with the rest of the 
country. Although there are to-day 
\.5 million trucks now on US roads and 
only about half a million trailers, the 
fact is that 15 per cent of the trucks, 
with the help of trailers, haul some 
45 per cent of the tonnage. 

In view of this fact, the persistence 


Duwn’s 


SECURITY plus 
INCENTIVE 


Like many employers, you might like to liberalize 
your pension plan to provide larger retirement in- 
comes for your employees. But you hesitate to 
increase the fixed pension obligation you have 
already assumed. 

\ sound alternative may be for you to create a 
profit-sharing plan, or a thrift and savings plan, 
in addition to your pension plan, 

We have helped many companies work out such 
combination plans—plans that combine security and 
incentive. Let us help you explore the possibilities 
of an effective retirement program for your com- 
pany, including a cost estimate. Write or call our 


PENSION TRUST DIVISION. 


CITY BANK FARMERS TRUST COMPANY 


THE NATIONAL CITY BANK OF 


f 


Chartered 1822 
HEAD OFFICE: 22 WELLIAM STREET. NEW YORK 
iffiliate of 


NEW YORK 


Established 1812 
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of Fruehauf’s interest in the nation’s 


roads is understandable, I’m sure. We 
recently made an effort to bring the 
highway problem into sharper focus 


by making an intensive study of the 
sittation. Our findings were synthe 


| sized into a set of observations, which 


we titled “Ten Challenging Statements 


A t handle to that Tell the Truth about Our High 


ways.” 


Ten Facts to Focus on 


The statements were: 


1. Modern roads are not necessarily 


super-highways. 
2. Roads are primarily for the con- 
auct of business and commerce they 


are not monuments. 


3. Nature is the big enemy of roads 
not weight and trafhie, 

4. Private motor cars travel more 
than So per cent of the total vehicle 


miles on US highways--motor trans 


| port accounts for the rest. 
5. No one knows how heavy a load 


6. Proper and regular maintenance 


is the most Important factor in road life. 


.--dependably transmitted by 
B-W Rockford Clutches | 


With 109.0 drawbar horsepower .. . with up to 29,400 pounds 
drawbar pull... with six forward and three reverse speeds... 
this brawny Allis-Chalmers HD-1I5 crawler tractor is ruggedly 
powered to handle a wide range of punishing jobs. 

To transmit that power smoothly and efficiently, Allis-Chalmers 
relies on a specially designed B-W Rockford clutch. 
Engineered and produced by Borg-Warner’s Rockford Clutch 
Division, this big, 17-inch single disc-type master clutch features 
a lightweight driving plate with bonded lining that assures 7. The cost of road surface—the part 
smooth, positive engagement, faster, easier shifting, and 
dependable transmission of power under the toughest conditions. 


GENDREAU PHOTOGRAPH 


that takes the wear—is only a portion 
of the total highway cost. 


This is another typical example of how “‘B-W engineerin 
P 8. Bridges should be built to match 


makes it work—B-W production makes it available.’” And of how 
Borg-Warner serves the nation every day through the automotive, the road-—not to fit a low-cost budget. 
aviation, farm implement, marine and home appliance industries. y. Motor transport already pays. tts 


full share for the use and maintenance 


of roads. 


Bi ENGINEERING MAKES IT WORK [|| PRODUCTION MAKES IT AVAILABLE 10. Motor transport performs an tr- 
teplaceable public service by deliver- 
Almost every American benefits every day from the 185 products made by ing go cheaper 


forms of transportation despite hand 


4 Caps imposed on no other public carrier. 
| 
For reasons of space I cannot go at 


this time into details of the Fruehaut 


|} ENOCINEE RING 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: ATKINS SAW e BORG & BECK 
BORG. WARNER INTERNATIONAL ¢ BORG-WARNER SERVICE PARTS CALUMET STEEL CLEVELAND 


advertising programs, the training 


COMMUTATOR « DETROIT GEAR e FRANKLIN STEEL e INGERSOLL PRODUCTS e INGERSOLL STEEL schools we maintain tor technical and 

LONG MANUFACTURING LONG MANUFACTURING CO., LTD. MARBON MARVEL-SCHEBLER 

MECHANICS UNIVERSAL JOINT « MORSE CHAIN e MORSE CHAIN CO., LTD. ¢ NORGE e NORGE-HEAT sales personnel, the S5 factor \ branches 
PESCO PRODUCTS REFLECTAL ROCKFORD CLUTCH SPRING DIVISION WARNER 
c AUTOMOTIVE PARTS « WARNER GEAR « WARNER GEAR CO., LTD. ¢ WOOSTER DIVISION all over the country that service 
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CHECK YOUR RISING CLERICAL 
COSTS MAKING 
DIRECT COPIES WITH OZA 


NO RETYPING! 
NO PROOFREADING! 
NO COSTLY “HUMAN ERRORS”’! 


LID! 


That’s How the Amazing Desk-Top 
OZAMATIC is Cutting the Cost 
of Paperwork for Thousands of 
Progressive Businesses! 


Here’s How OZALID is Cutting Accounting Costs! 


Any girl in your office can learn to use the 3 


A Life Insurance Company specds up the issuance of new OZAMATIC in five minutes. 
policies as much as 5007 with Ovzalid! This streamlined, desk-top machine makes 
positive, ready-to-use Ozalid copics up to 16 
An Auto Manufacturer saves 6) minutes time by using Ozalid inches wide. The first copy is finished in se« 

' onds clean. and read) dase 
prepare frequently issued ACCOUNTING Feports, 
(an have up to 1 OOO le tfer-size COpics in an 


A Drug Chain uses Ozalid to maintain up-to-the-minute inventories! he ty less than 1126 cach, 
The Ozalid process requires no stencils, 


A Hospital uses Ozalid to make new patients’ records immediately no inks, no darkroom. It makes direct, high 
quality copies of anything typed, written, 


available for insurance purposes and the receptionist! 
drawn or printed on ordinary translucent 


aper. Opaque originals require a speedy in 
An Accident Insurance Company sives by submitting paq pecdy 


Yzalid k rermediate step. Larger Ozalid machines han 
Opies ¢ writte | 
Ozalid « ples hand-written workmen s COMpensalion TEpPorts CO dle wider COPIES, and have greater Capacity 
/ state INSUFANCE departments! Write for full details, or look tor Ozalid 
under the Duplicating Equipment and Sup- : 
A Huge Department Store earns special discounts by using plies listing in your phone book. 
Ozalid to pay bills the same day merchandise is received! - ‘ 
— 
= an on | 
f 
'CALID) Jy, 
I, ily 
( irs & f oy 
Gentley POR : 
Pi, 
WERE ur OF 1A Me mples 
CUT COPYING 
pany 
COSTS .. . USE | . 
City 
Johnson City, N.Y. A Division of General Aniline & Film Corporation — —<« , 
i — 
Ozalid in Canad; Hughes Owens Co., Ltd, Montreal — 
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TRADE MARK 


Boits, Nuts, & Hardware 
@ Maintenance Depts. 


® Electrical Supplies, 
Piumbing and Heating 


@ Truck Parts for Fleets 
@ Tool Room Storage 

@ Die Storage 

@ Shipping Room Supplies 


No Nuts ¢ No Bolts * No Toois 


The finest shelving unit developed. 
Instantly installed and adjusted. 
Capacity each shelf 600 Ibs. rein- 
forced 2,000 ibs. with ample factor 
of safety. Shelves adjust on 1%” 
centers. Extra shelves, bases, rein- 
forcements, dividers, etc. available. 


Storage by the Mile 


805 Pra ie 
Phone: Aurora 9231, 


Mechanical & Electrical 


CONSTRUCTION 


Our many years of seasoned ex- 


. Higher Production 
with Greater Accuracy at’ Lower Cost per 


piece machined 
2 


Six SPINDLE TURRE 


. A 
INDEXING, DRILLING & 


1 TYPE POWER 


NG MACHINE perience and proven performance 
TAPPI 


-are now available to help solve 


construction problems. 


AIR CONDITIONING 
* POWER PLANTS 
PLUMBING 

thereby * HEATING 

VENTILATION 

ELECTRICAL 


Your inquiries are invited. May we 
give you more information on whom 
we serve and discuss how we might 


serve your company 7 


43 YEARS 
Experience and Performance 


RIGGS DISTLER & CO., 
| 216 North Calvert Street 
| Baltimore 2, Maryland 
| 


516 bitth 
New York 46, 


INC, 


BURG TOOL MFG. 


518 W St. 
3743 Durango Ave, Los Angeles 34, California 


Philadelphia 2, Pa. 
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only Fruehaut trailers, but other makes. 

We know our market. We know 
our customers, because we live with 
them. We know their problems, thei: 
needs, their likes and dislikes. 

We know the American people, too. 
We have made it our business to know 
the public and to consider its problems 
second to none. kor they are the ones 
That 


is What I mean when I say we mus: 


we will eventually have to please. 


look beyond to-morrow. 


CATALOG 


(Continued from page 26) 


by the Department of Defense or any 
of the military departments. 

At first sight this may appear to be 
a relatively simple problem, but when 
one visualizes the vast number of items 
used and stocked by the military de 
partments, and the wide differences 
in supply concepts among the vari 
ous bureaus and technical divisions ot 
the military departments which have 
been generated over a long period ot 
time, along with the necessity for recon 
ciling these variables if a common view 
point is to be achieved, one begins to 
recognize the enormous difhculties fac 
ing those authorities who must achieve 
uniformity in cataloging, or in stand- 
ardization. 

Take for example, the naming of an 
item. It so happens that one type ot 
large crane is called by two entirels 
different names in two of the military 
bureaus. At the same time, this identi 
cal piece of equipment has other names 
in industry. ‘To comply with the law, 
it becomes necessary to develop a single 
name which will be recognized by all 
users of this equipment to the exclu. 
sion of all other names. 

This seemingly simple task is often 
very complicated. For instance, is a 
wooden container used for shipping 
any number of commodities, a drum, 
a hogshead, a barrel, a breaker, a cask, 
orakeg? The catalogers must decide. 

Once a name ts decided upon, the 
item must be described precisely, for 


unless it is positively identified there 
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BME DISPENSARY 
GETS ONLY 


DERMATITIS 


— SEE YOU'VE ‘) = 
GOT THAT EXECUTIVE 


Var DOC, SINCE WEVE 
“i CLEANED UP OUR 


DERMATITIS! 


~ SINCE WE PUT IN 
THE WEST 4-STEP 
PROGRAM NOBOPy 

COMES IN HERE 
EXCEPT TO DATE 


THE NURSE ! 


RIGHT IN YOUR OWN BACK YARD. 


I THREW 


{ THE S.R.O. SIGN WHEN 


LDPBRICKS SINCE WE STARTED WITH THE SHOWERSAN PROTECTIVE CREAM 
! AND OUR MEDICATION INTO ATHLETES «= THINGS FOR 
PROGRAM KOD AND TREATMENT CosTS wiTHOUT ATHLETES ME! 


> 


7 NOW THAT 
_ WEST ANTISEPTIC 


‘Hey. Doc! 


BETTER THAN 
MUDGUARPS~ 
NO SPLASH, 


SOFT HANDS 
FOREVER! 


Wy 


A MY HANDS 
USED TO FEEL 
LIKE THE SAHARA | 
DESERT 'TILI 
STARTED USING 
WEST SUIPHO 
HANP CLEANER 


What Are Your Hidden DERMATITIS Costs? 


Compensation and medical care are only the 
beginning with a case of dermatitis. Add 
the cost of absenteeism, replacement train- 
ing, sacrificed quality, lowered morale, and 
lost production and you get the true picture 
—a staggering expense of $100,000,000 a 
year to industry. All needless, because dere 
matitis can be controlled! 


How? With West’s simple, inexpensive 


prevention and control plan that... (1) 
makes sure of personal cleanliness (2) pro- 
areas (3) prevents 
clothing contamination (4) guards against 
special hazards. 


The WEST Dermatitis Control Pro- 
gram is based on an in-your-plant survey— 


tects exposed skin 


made without obligation or inconvenience 
to you. Simply mail the attached coupon. 


| 
| 
| 
42-16 West Street, Long Island City 1, N. Y. 
s Re iM 7 
/ bi 


YES! 


interested in DERMATITIS Control. 


|| Please have a WEST representative call 


We're 


| | Please send FREE Dermatitis Control Booklet Dept. 18 
Name Title 

Company 

Address 

Zone State 
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COMPLETE POSTING UNIT 


speeds paper handling! 


52 Stock 
Sizes 


The World's Most Complete Line of Posting Tra 


“ 
2 


Save 5 to 15 minutes every 
hour during machine posting 


Installations prove it! Le- 
Febure Tray-Binders, Post- 
ing Stands and Bookkeep- 
ing Machine desk provide 
an orderly arrangement — 
more room at less cost. 
Everything at hand... un- 


CORPORATION 
CEDAR RAPIDS 1, IOWA 


ys, Tray-Binders and Stands 


interrupt w 
MAGIC KEY upted ; ork, space | will always be the chance of contusion 
saved — time saved. Let 
ADJUSTO Lo SAV al drum 1S 
TRAY-BINDER our trained representatives 
help YOU— al drum is not sufficient tor there are 
EXCLUSIVE! Compres- | drums which are shipping containers, 
sor plates made to fit 
sheet size of no extra WRITE FOR drums which are musical instruments, 
chargel FURTHER INFORMATION drums which are parts for Capstans, 


and drums which are parts for banjos, 


totake a simple example. "Lhe skipper 


of a destroyer would have little use tor 


a snare drum if he were trving to vet 


Ab. his winch in working order and had 
1) requisitioned a drum from an Army 
installation ashore. Precision in de- 
scription 1S essential toa good catalog. 

= impartially interprets the ef. Swap and Save 


ects of sigm I trends le- 
| Fhe possibilities for economy through 
leg n cross-servicing are considerable. Navy 
presents the views ot leaders | 
USE \ | ships carry tems identical with those 
ol American thinking on contro- 
used by Army units ashore; Air Force 


“Weld-Bilt” 


PALLET TYPE | 
HYDRAULIC LIFT TRUCKS 


You'll speed up and sim- 
plify moving of a greater variety of single 
or double-faced pallets — with the “Weld- 
Bilt’ Pallet Truck! Here's why: Sturdy 
forks, with greased-for-life ball bearing 
wheels, multi-stroke hydraulic lift, acceler- 
ator-type lower pedal, “anti-kick-back”’ 
safety handle, front wheel equalizer — 
many other long-service features. 
Write for '‘Weld-Bilt'’ Pallet truck bulletin 1149 


WEST BEND 


343 Water St.. West Bend, Wis. 


EQUIPMENT CORP, 


i 


} 


versial subjects 


Dov he WAN 


whose decisions determine 
the profits and the future of an 
enterprise 

who wishes to see the evi- 
dence and make up his own mind 

who doesn’t mind long ar- 
ticles if they Say something 

who wants a magazine that 
can pick the critical subjects be- 
fore their importance is generally 
recognized 

to receive the next 12 num.- 
bers of Dun’s Review send the 
editors at og Church Street, New 
York, a postcard with your name 
and address on it. A statement 
($4) will be sent you... Three 
years for $10 if you prefer. 


} 
Review god 


NOVEMBER 


ordnance items are interchangeable 
with some ordnance items of both the 
Army and the Navy; food, clothing, 
medical, electronic, and al host ()] othe i 
items are common to all the services 

The development of a common tan 
guage of supply wall result in mutual 
supply reliance among the services 
which may determine the effectiveness 
of our fighting machine at war, and 
will result in efhciency and 
Stocks (>| 


ment parts carried by one servic dun 


cconomy 
in time of peace. replace 
ing foreign duty can be reduc dat that 
SErVICe knows that such Parts Call ay 
obtamed from clements of another set 
vice in the same theater; adjoining in 
stallations of diffe rent services cainh share 
common stocks of many items in com 
mon warehouses, thus resulting in 
smaller inventories and reducing costs 


in space, handling, personnel. and 
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paperwork; recognition of common- 
ness among items required by the 
military departments will permit con- 
solidation of requirements and bulk 
procurement which may result in lower 
cost per unit, 


Description Patterns 


The identification process requires 
the development of descriptive patterns 
for certain types of items so that all 
items in that group may be described 
in a similar manner, thus eliminating 
the possibility of contused identity. 

As the establishment of names and 
description patterns progresses, there 
must be a concurrent development of 
a classification system so that every item 
can be definitely placed in its proper 
group and class providing a ready in- 
dex tor locating any particular item. 
There are now 77 groups in the Fed- 
eral Classification Index. These “com- 
modity groups” are identified by a series 
of two-digit numbers, which enables 
the index to be expanded to include gg 
groups. Each group is further subdi- 
vided into classes, each of which is iden- 
tified by another set of two-digit num- 
bers, added to the group number. 

For instance, one of the groups repre- 
sents all food items used by the military 
departments. Within this group there 
is a class for canned foods. Each item 
of canned food has been named and 
described in accordance with the de- 
scription pattern developed earlier. It 
has been assigned a seven-digit Federal 
Item Identification Number which, in 
effect, tells the particular type of food, 
particular size of can, and all other per- 
linent information to identify it. 

After careful research to insure that 
each item is, in fact, an individual item 
within the supply system and not a 
duplicate item, the Federal Stock Num- 
ber, consisting of the four-digit classi 
fication number and the’ seven-digit 
item identification number is assigned 
that single item. That item, hence- 
forth and forevermore, as long as it 
remains in the system, shall be known 
by that number. When the item leaves 
the system, the number will disappear 
and will never be assigned again. 

Many people, including well-in- 
formed supply management personnel, 
have felt that the establishment of a 
Federal Catalog would be the answer 


Steel 
abrication 
problem 


got you 


@ Tell International to tackle your project puzzler. 

Confidence is the clue to International Steel’s outstanding record 
of solving difficult steel fabrication problems—confidence that 
comes only from years of specialized experience—furthered by 
a never-ending interest in finding new and better ways to work 
with steel. You can be confident that your problem will be 
licked to your liking. Write and tell us about it today —addressed 


to Special Projects Director, please. 


A rigid frame structure by os 
International meeting the 

specifications for a school 

gymnasium. 


INTERNATIONAL STEEL is a prime source for: 


Structural Steel Revolving Door Entrances t 
| Steel Building Products Industrial Doors : 
| Warehouse Steel Railroad Products 


Standard Steel Buildings Stainless Steel Products 
Farm Buildings Lindsay Structures 
Aviation Buildings 


INTERNATIONAL STEEL |; 
COMPANY 


1922 EDGAR STREET 
EVANSVILLE, INDIANA, U.S.A. 
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... be certain you roll along on quality! 

Use performance-proved Goddeyne 

WHEELS AVAILABLE wheels... built to absorb the continuous 
WITH punishment of hard daily use and rough 
handling. Insure extra-long service life 

@ Thru-Hub Bearings for your equipment! Priced to compete, 
Pesitive-Leck Hubs wheels are available in sizes 
rom 6" to 16" O.D., and meet design 

@ Drive Hubs requirements for practically all material 
handling and industrial equipment, as 

TIRES well as a wide range of farm operating 


Se equipment. Special sizes and types o 
° mi-pneumatic Ins ate Godde 
equest. estigate Godde 
solid rubber y 


for your products today! 
BEARINGS 


@ Roller, Ball, Olite, 
Bronze 


BOLTED WHEEL CONSTRUCTION 
—EASY TIRE REPLACEMENT 


Send Specifications ¢ Write For New Goddeyne Catalog 


GODDEYNE WHEEL PRODUCTS 


1300 N. McCLELLAN STREET ° BAY CITY, MICHIGAN 
DISTRIBUTORS WANTED — WRITE FOR DETAILS 


Ww 
‘ 
UNIVERSAL 


4 | HYDRAULIC 


750 TONS 
TONS 1, ,000 TONS 

MODERN MACHINE WORKS 
Los Angeles 13, Cal. se 
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to all the ills of supply management. 
However, this is far from the case. The 
Federal Catalog merely identifies the 
items that are actually in the system 
and, although great improvements have 
already been made through the dis- 
covery and elimination of duplicates 
during the process of cataloging, when 
the catalog is finally compiled it be- 
comes evident that the work has just 
begun. 


How to Standardize 


It is here that standardization begins 
to contribute to the over-all project. In 
the field of standardization, it is the 
responsibility of the Director, Detense 
Supply Management Agency, to achieve 
the highest practicable degree in stand- 
ardization of items used through the 
Department of Defense, through the 
development and use of single speci 
fications, in the elimination of overlap 
ping and duplicating item specifications, 
and in the reduction of the number ot! 
sizes, kinds, or types of generally simi- 
lar items. Two other activities come 
within the purview of the responsibilt- 
ties of the Office of Standardization; 
inspection and packaging. 

Thus, after cataloging has established 
what items are in the system, the Office 
of Standardization makes a careful ex- 


GENDREAU PHOTOGRAPH 


amination of these items to: first, find 
out how many items are so nearly iden- 
tical that for all practical purposes they 
can be identified as the same item; and, 
second, make a further examination to 
see Whether it is possible to reduce the 
variety of items so that the material 
purchased and stocked by the military 
departments can be materially reduced 
while, at the same time, providing sut- 
ficient variety to insure that the needs 
of actual military requirements will 
be met. 

To illustrate, it has been discovered, 
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WHAT’S DOWN 77%? 


Westinghouse Fluorescent Lamp costs are down. In 1940 you paid 
$1.25 for a fluorescent lamp that lasted 2500 hours. Today you pay 
only &S¢ for a Westinghouse Fluorescent Lamp that lasts over 7500 


hours, or about //¢ per thousand hours of lamp life. That's a reduc- 
tion of more than 77%. 


By finding better ways to make better lamps, Westinghouse now gives 
you about 4% times more for your lamp dollar than you got in 1940. 


And you can add still more to these savings in your plant lighting. 
See the coupon below. 


JUNK YOUR LAMPS AT 80% OF LIFE AND SAVE $120 PER 1000 LAMPS! ‘ 


Westinghouse Lamp Division, Dept. HR, Bloomfield, N. J. 


If you're serious, | want proof. Let's see your new 
20-minute color film: GROUP REPLACEMENT OF 
FLUORESCENT LAMPS. (Date) 


at o'clock is convenient for us. 
you CAN BE SURE...1F ITS — 
POSITION 
We om h COMPANY 
estinghouse | 
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for itself — 
IN LESS THAN A YEAR! 


As a matter of fact, actual pro- 
duction records prove Multipress 
often pays for itself in a few weeks. 
The reason: In pressure speed, stroke 
length and operating sequence, the 
ram action of Multipress 
is so closely adjustable to the exact 
needs of such a wide range of pro- 
duction jobs. Nearly eight thousand 
Multipress installations in less than 
seven years now verify this fact. 
Wherever press equipment is used in 
production or assembly, there's a bet- 
ter-than-even chance that Multipress 
can cut costs by do- 
ing the job faster, 
better, more safely, 
with less s¢ rap. For 

details just have 
your secretary clip 
your letterhead and 


rr 
of 


the coupon to 
mail i today. 


while cataloging in a certain category, 
that there were in excess of Soo items 
actually in the supply systems. A care- 
ful examination showed that it would 
be possible to so classify the nearly iden- 
tical items as to reduce the actual items 
to approximately 200. Further exami- 
nation as to the possibilities of variety 
reduction resulted in a final insertion 
in the Catalog of only 50 items, or 
slightly more than 6 per cent of the 
original 


Reducing Specifications 


This study can now be followed by 
an analysis of the specifications cover- 
ing these items. Concurrent with the 
chmination of items, there can be a 
material reduction in specifications. 
In this process, the final specification 
adopted is subjected to thorough evalu- 
ation to make sure that it is, in fact, 
a good, sound, clear specification which 
can be used for supply purposes. 

The proposed specification is care- 
fully considered by all of the military 
departments concerned to make certain 
that it will mec all their needs, Then, 
having been concurred in, its use is 
made mandatory upon every purchas- 
ing officer in the military departments 
when buying items of this class. 

Standardization of the common use 
items, briefly described above, is not the 
only achievement in this field. In fact, 
the eflorts about to be described will 
probably pay much larger dividends. 

Before detailing the aspect which has 
the greatest potential economies, it 
might be well to highlight the responsi- 
bilities of the Director with regard to 
industry participation in the program. 
The law provides that he will establish 
and maintain liaison with industry ad- 
visory groups in order to obtain, to the 
greatest extent practicable, the co Oper- 
ation and participation of industry. 

These industry advisory groups con- 


' 
| , sist of representatives of top manage- 
7 CLIP THIS TO YouR LETTERHEAD ! | Ment from various private Companies 
| Mail to: The DENISON Engineering Co. | engaged in the business of producing 
| 1211 Dublin Rd., Columbus 16, Ohio | the commodity for which the commit- 
7 We'd like more information on Multipress; | | tee stands. ‘They are chaired by a full. 
| ASSEMBLY PUNCHING — CRIMPING i ally by the Director, Defense Supply 
DRAWING RIVETING PELLETING his close working relationship with 
‘FORMING FLARING MARKING industry is the first step In Improving 
| Government-Industry relations which 
Dun’s Revirw NOVEMBER 


RONSON CROWN 


HOSTESS SET 


FOR A PERFECT 
SILVER FINISH WITH 
UDYLITE 


PRECISION PLATING: 


The soft sheen of heavy silver plate on 
Ronson table lighters has been a mark 
of their high quality for years. Ronson 
depends on Udylite equipment and proc- 
esses to apply this enduring gleam of 
heavy silver plate to its products. 

Mr. G. F. Herrmann, Chief Chemical 
Engineer of Ronson Art Metal Works 
Inc., says of Udylite: “We use Udylite 
equipment on Ronson pocket and table 
lighters because it best fits our varied 
kinds of production. We find, too, that 
Udylite equipment and processes con- 
tribute highly to a quality finish with 
excellent wearing characteristics.” 

Your plating problems can benefit, too, 
from Udylite methods and machines. 
Udylite offers a complete line of equip- 
ment for every metal finishing applica- 
tion. Udylite has the finest research and 
technical facilities to provide you with 
an installation tailored to YOUR needs! 
Whether your firm is in civilian produc- 
tion or defense work, let Udylite show you 
a better way in plating. Call your Udylite 
representative, or write direct. The 


Udylite Corporation, Detroit 11, Mich. 


The Udylite Corporation 
1651 £. Grand Bivd., Detroit 11, Michigan 


Please send me literature on Udylite 
Full Automatic Machines. 


Name 

Firm 

Address 

State 


Zone 
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is an overriding consideration in the 


ultimate realization of the program 


aims. The uniiying of military require- 


ments and procedures will make it 


casicr for industry to do business with 


the Government. 


Headaches to Spare 


One of the greatest headaches in mili- 
tary supply is that of diversity in spare 


parts required to maintain equipment 


domestically and, even more important, 


in foreign theaters of war. If there are 


twelve different types of heavy mobile 


cranes in the field, it has been necessary 


to maintain twelve different types or 


sets of spares to make sure that all 


of these pieces of equipment could: be 
kept in full operating condition. This, 


of course, has been extremely expensive 


and frequently has resulted in the total 


immobilization of critically needed 


equipment due to nonavailability of the 


replacement parts for that particular 


make or model. 


One of the industry advisory com- 


mittees of the Agency is in the field of 


internal combustion engines and, some 


time ago, in conjunction with represen- 


tatives of the Othce ot Standardization, 


this group began a study of how the 


number of types of spare parts could 


be reduced for this type of equipment. 


They limited the first examination to 


internal combustion engines ranging 


approximately from three to four inches | 


bore. And today n nine out of ter are they learn 
all the new developments in MODERN mimeographi g. 
For full information, call your A. B. Dick Company distrib 
listed in the Classified section of the phone book, or mail tH 


below. A. B. Dick mimeogrophs are for use ith 


After a prolonged study, conducted 


for the most part by members of in- 


dustry themselves representing over 50 


companies engaged in the manufacture 


of internal combustion gasoline engines 


for sale both to and pri- 


A. B. DICK COMPANY, Dept DR-1152M 
5700 West Touhy, Chicago 31, Illinois 


I'd like to know what is so surprising about MODERN 


mimeographing. 
ORGANIZATION — 
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Clear your 
floor area 


with an Allied Scrap Baler 
simple, inexpensive, electrically 
operated Forms densely packed bundles 
19” x 19”, about 400 Ibs. Wound up in 


a few minutes. Needs only one man. 


Sell Bundles of Steel 


saves time, clears floor areas. A 


profitable ‘means for quick salvaging 
right at shearing operations. Produces 
compact, saleable bundles ready for ship- 


ment. 


ALLIED STEEL & CONVEYORS, INC. 


17357 Healy ¢ Detroit 12, Mich. 


Designed «+ Fabricated « Erected 


vate concerns, this committee achieved | SAULT STE. MARIE 


the following amazing results. 
Whereas formerly it was necessary 
for the Government to stock 1,187 dif- 
ferent types of high-mortality parts 
such as pistons, valves, rings, bearings, 
and so on, the committee study  re- 
vealed that the number of such spares 
necessary for the Government to carry 
in order to insure the continued opera- 
tion of all of the various makes of large 
ly internal combustion gasoline en- 
This 


study, conducted by and in co-opera. 


yines would be reduced to 59. 


tion with industry, maintained the in- 
teyrity of the various companies’ de- 
signs and, for the most part with the 
machine tooling available, made such 
changes in pistons and moving parts 
as to insure interchangeability among 
the various products of the different 


manufacturers. 


Cannibalistic Blessings 


The benefits are obvious. One ser- 
vice using several such auxiliary en- 
wines will no longer find it Necessary 
to stock complete sets of replacement 
parts for each engine of a different 
manufacturer, If a standardized spare 
is lacking, it will be possible to draw 
one from any other branch of the mili- 
tary services in the area having a simi- 
The 


overseas pipeline burden will be eased. 


lar engine regardless of make. 


Similarly, ground troops in action 
and using equipment powered by one 
of these standardized engines, will be 
able to cannibalize similar engines from 
knocked out equipment to replace parts 
in equipment still usable. Units of one 
service will be able to draw from spare 
part stocks of neighboring elements of 
another service, or troops ashore will 
be able to obtain spare parts from sup 
porting units afloat. Ships going off 
station to return to base can provide 
their stock of spares to other units. 

The standardizing of these parts, 
with its resultant reduction in’ spare 
part supply support at every echelon, 
will naturally reduce the number of 
spares manutactured, thus freeing plant 
capacity for other work, and, ultimately 
effecting conservation of critical ma- 
terials, manpower, and money. 

Similar studies are now under way 
in the field of air-conditioning and re- 


frigerating equipment, and cranes and 


MICHIGAN 


LAKE MICHIGAN 


SHARE IN SUCCESS! 


In the SOO you will find both labor and 
management working together. Both are 
aware of each other’s contributions and 
acknowledge the fact that as a ‘‘team’”’ 
they can have high production, excellent 
wages and better working conditions. This 
common understanding has given new in- 
dustry added incentive to locate inthe SOO. 


LABOR IS PROUD 
OF ITS RECORD 
FOR COOPERATION 


Organized labor has consistently taken the 
view that whatever is good for industry is 
good for them. This “give and take”’ policy 
has been a keystone in the success enjoyed 
by industry in the SOO and the harmonious 
relationship enjoyed by both. 


INDUSTRY PRAISES 
LABOR FOR 
FAITHFUL SERVICE 


Management officials have praised the 
attitude of organized labor and its contri- 
butions toward business success. The same 
fine relationship is extended to industry 
now seeking a new plant location. Be sure 
to obtain all the facts about the SOO. 


WRITE FOR THIS BOOK TODAY 


All the important facts 
are in this book, ‘‘The 
World Famous SOO.”’ 
It’s yours free for the 
asking. 


SAULT STE. MARIE CITIZENS’ 
industrial Commission 


SAULT STE. MARIE, MICHIGAN 
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shovels, and it is intended to expand 
these studies greatly as time and avail- 
ability of personnel permit. laine 


It is recognized that most manufac- 


TALKS 


turers have found much grief in the 


field of Government specifications. It 
is believed that after the Office of Stand 


ardization completes its detailed study | SUPPOSE YOU WERE "MIRING” A 


in this field, many of the 20,000 specih- 


cations now being used by the military 
departments will be eliminated. Under 


CONSULTING MANAGEMENT ORGANIZATION 


the pressure of wartime needs, numbers 
of these purchase documents were de- 
veloped by the individual technical ser 


vices and bureaus without regard to the Regardless of whether you have previously used consulting 
requirements or interest of other ele- service, we believe you would want factual answers to the 
ments inthe military. Therefore, many following . .. before selecting an organization to serve you: 


of these specifications contain conflict- 


ing requirements which only serve to Types of Assignments ... how many and what kinds 
confuse and irritate the producer taced of assignments have they handled® 


with providing items purchased against 


siete, | Companies Served . . . what type of companies do they 
| serve, and in what industries” Et 
Unified Requirements | 
Repeat Assignments... what is their record of “repeat 
assignments” from clients, as evidence of satistactory 


than one military department has an . 
performance! 
Interest in a specification, all existing 


specifications will he screened to unity Experience and Personnel... what special qualifica- | 
requirements and develop a co-ordina- tions do they offer for handling your particular assign- | 
ted document which shall be binding ment? 


upon all purchasing officers buying the 


items covered. The specifications Scope of Service... do they offer a complete service? 
cmerging from this process will be 
We have tried to anticipate these 
and other questions. which you 
and other management men might 
have about a consulting service such 
as ours. Some brief answers to these 
questions are contained in a new 
booklet... Consulting Service — for 
Vianagement. A copy will be sent 
to interested management men upon 
request--on your business letter- 
icalistic, understandable, and effective. 
Finally, it is proposed to set up pro- 
cedures whereby the specifications will 
be readily available to industry, thus 
providing a more satisfactory arrange 
ment than has been existent. THE TRUNDLE ENGINEERING CO. 
Under Public Law 436, the Defense AND TRUNDLE ASSOCIATES, INC. : 
Supply Management Agency, as has 
been pointed out above, is charged with 911 BULKLEY BUILDING + CLEVELAND, OHIO 
achieving to the yreatest practicable de | NEW YORK +«- WASHINGTON +- CHICAGO 
vree, the standardization of methods of 2 


packing, packaging, and preserving of 
all items of supply in the military de- | 34 YEARS OF CONSULTING SERVICE FOR MANAGEMENT 
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— helps you to get 
Better Records and 


Impressive Letters 


@ How to judge paper proper- 
ties and their value. 

@ How to determine the effect 
of paper prices on total record 
or letter costs. 

@ How to get the correct, most 
economical grade for each spe- 
cific need. 

@ How to choose papers of per- 
manence, durability, prestige. 


These and the other essential guides 
to efficient paper selection are fully 
treated in the clearly-written, amply- 
illustrated pages of this new, free 
booklet. If you use, select or buy 
record or letter papers, you will find 
this handbook invaluable in helping 
you make the proper choices. Send 
for your copy now. 


Since 1849 
L.L. BROWN 


Record and Correspondence 


PAPERS 


LEDGERS. BONDS. INDEX 
BRISTOLS &@ LINENS 
iL. LL. BROWN PaPreEeR Co. ADAMS, MASS 
Piease send me FREE copy of How To Get Greater 
Service and Value From Your Records and Letters — 


Name 


Title 


Street 


Please Print Plainly D-111 


| 
| 


partments and also of insuring the most 
efhicient use of services and facilities 
concerned with the inspection, testing, 
and acceptance of such items. 

In the past, each of the departments 
and, in many instances, each of the tech- 
nical services and bureaus of the Navy, 
has conducted its own Inspection in ac- 
cordance with its OWN concept. In 
many instances, the methods and re- 
quirements of inspection vary widely 
and, even for similar items, industry 
has had to cope with these differences. 


Unification Program 


With the full co-operation of the 
military departments, the Office of 
Standardization is now making an in- 
tensive study of the possibilities for: 
one, unifying inspection formats for 
similar items; and, two, consolidating 
Inspection organizations and_ facilities 
to the maximum extent possible. Fre- 
quently, it will be possible for one 
of the services to do the entire iInspec- 
tion for all three departments for one 
particular commodity. 

The office is working toward the 
ideal of making single inspection. as- 
signments Wherever there is evidence 
that economy and efficiency will result, 
and of assuring that its maximum 
vim will be to have only one inspection 
service in any one plant. “Trained in- 
spectors are short supply, and the 
adoption of this plan will effect econo- 
mies not only by using personnel 
effectively through the elimination of 


— overlapping and duplicative inspection, 


DuN’s REVIEW 


but by guaranteeing qualified inspec- 
tion at all production points. 

The benefits to industry are evident. 
A manufacturer will then be able to 
deal with a single military inspector 
in his plant whereas in the past he may 
have had several different inspection 
organizations representing a variety of 
technical services or bureaus within 
that plant. 

He will be relieved of the necessity 
for preparing a completely new set of 
drawings for one bureau, while having 
on hand a set prepared for another ser- 
vice for substantially the same item. 
Important in this connection is the 
prospective saving in engineering talent 
which, as everyone realizes, #% at a 
premium throughout industry to-day. 
These changes will result in great over- 


NOVEMBER 


giving 
PENCILS BY CROSS 


These slender, perfectly 
balanced writing instru- 
ments fulfill every re- 
quirement of a business — 
gift. Practical, hand- 
some, a lifetime gift 
with a lifetime mechani- 
cal guarantee. a 
Personalize them with — 
names, initials or your 
firm name. 


tury gold $6 
ling sitver $5.00. Also avail- 

¢ in solid 14 karat goid, | 
$50.00. Prices include Fed- 
Excise Tax. Write for 
t 


B53 Warren Street, Providence 7, 


name of your nearest 
dealer. 
Ja. T. CROSS PENCIL COMPANY 


43,224 MANUFACTURERS 
DUN'S REVIEW REACHES THE 
PRESIDENTS AND TOP EXECU 
TIVES OF 48,224 MANUPACTURERS 


| NeedaNew 
Plant location 


Then let us prepare a bro- 
chure tailored exclusively to 
your company’s needs, show- 
ing the advantages of locating 
in PITTSBURG, KANSAS. 


Simply list the requirements you are 
seeking in making a relocation. 
There ts no obiigation 


PITTSBURG, KANSAS 


Industrial Commission 
Besse Hotel Building 


1952 
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all savings in the cost of any particular | 
contract tor the item in question, | 


In the field of packaging there are 


potentialities for savings not only in 


packaging costs, but through the assur- 


ance that delicate precision instruments, 


protected by adequately designed pack- 


ages, will arrive at destination ready for 


use. Properly designed containers may 


be reused for returning items to central 


overhaul points for repair, providing an 


ccOnNOMY factor in reduction of loss. 
During World War II failure to prop 


erly protect items sent to the rear for 


repair resulted in excessive loss in 


transit. 


Packaging Problems 


During fiscal year 1951, the military aaa u 0 y 
departments spent mn excess of $2 billion 
in packaging items that they purchased. oa ing capaci y 


It is the considered opinion of the pack 


ation comin adding @ single new facility! 


the unification of packaging concepts 


and standardization of specifications 
Nn of specihcations Are your existing facilities over-taxed by the stepped-up tempo of 


in that field will materially reduce shipping and receiving? Do you know you can gain extra loading 
| In | capacity, and keep pace with growing activity —all without the 
addition of costly capital facilities! Do it by installing Magliner 
magnesium dock boards, the custom engineered units that eliminate 
loading jams, and speed up the flow of incoming and outgoing 
; apr shipments. Magliner dock boards provide rapid, free-moving bridge 
aged items. Sull further, properly de- | transit between loading dock and freight carrier .. . and get peak 
capacity from existing facilities! Remove the bottlenecks in loading 
. a 4 operations! Investigate the advantages of magnesium-light, magne- 
tion costs both in space occ upied and in | stum-strong Magliner dock boards today! Write for bulletin DB-204. 


the revision of freight classification. 


It is well recognized that material | 
going to foreign battle zones must | 7700 


receive special consideration. Com- 


mercial export packing, in general, is | Safety Cures keh 


that figure in subsequent. years. 
addition, savings will accrue through 
avoidance of damage and loss to pack- 


signed packages will reduce transporta- 


not designed to withstand either un 


covered or open shed storage in the | 
| sc In Sloped design curb rail prevents wheels from mak- 


arctic or LrOpics. A military pack may ing direct contact with side of curb. Collision of 
wheels with safety curb 1s prevented, eliminating 
he subjec ted to such conditions. }ix- the principal cause of all dock board damage. Only 
Magliners have this advanced engineering feature 
treme cold, tor Mistanece, CAUSES CONVEN- | for added service life! 
tional packaging materials to react in 
Reinforced curb ends of cast mag- 
nesium! Extra strength where it 7 
is vital’ Flared design permits = 
easy wide-angle turns, prevents 

tire damage. Comfortable hand 

holds for easy carrying. 
| 
M A G N E M WRITE FOR 
| DESCRIPTIVE BULLETIN 
DOCK BO RDS 
/7 | Standard Dock Boards Also Available— Write For Information 


‘When you finish here get right over to the 


Markham building!”  MAGLINE INC. P.O. BOX 350 PINCONNING, MICHIGAN 
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If you use over 100 tons of strip per 


| month, in special widths, a Yoder 
Fae Slitter wall bring weicome relief 
from strip supply difficulties, 

Mill-width strip is more easily 
Fife obtained from numerous sources, 


Nemesis and at lower cost. A saving of ten 


piece to twenty dollars per ton is quite 
common, soon paying for the slitter 


mvestment, 


With a flexible stock of mill-widths 
of the desired gauges, you no longer 
need to anticipate requirements for 
special widths far in advance. Your 
production planning becomes much 


easier and the need for big inven- 


tories of slit strands disappear when 


you can supply your own needs on 


on a few hours’ notice. 

 - Send for literature on the economics 
ry and mechanics of slitter Operation. 
( onsultations, estimates and recom- 
Weidioe mendations for the asking. 


THE YODER COMPANY 
5531 Walworth Ave. e Cleveland 2, Ohio 


res 


SLITTERS 


Duwn's 


such a way as to be unsuitable for milli- 
tary use at arctic temperatures. A 
realistic approach to military packag- 
Ing requirements may seem excessive 
to one uninitiated in such facts. 

The military is taking aggressive ac- 
tion to establish uniform methods of 
packaging the same or similar items 
for all services so that they will stand 
up under such varying conditions. This 
effort is expected to result in substan- 
al savings to the Government, while 
at the same time providing industry 
with a single set of instructions for 
packing a particular item for service 


Ina foreign area. 
Area of Savings 


It is in the domestic shipment held, 
however, that the large savings are ap- 
parent. Studies are now under way 
preparatory tO Incorporating findings 
in unified and co-ordinated specifica 
tions which will prescribe not only that 
material will be packaged similarly for 
all departments, but will, insofar as 
practical, follow methods commonly 
used by industry for each particular 
commodity. “Training facilities are be 
ing established to insure that con- 
tractors taking work for the Govern- 
ment will be provided the special train- 
ing necessary and thus become familiar 
with the requirements of Government 
packaging specifications. 

It is also contemplated that Govern- 
ment inspectors will receive similar 
that 
efforts will not only effect great savings 


training. It is believed these 
through the reduction of expensive 
overpackaging, but will also insure that 
the expensive material procured by the 
Government will arrive at its destina- 
tion in good shape and not be destroyed 
by inadequate or inefhicient packaging. 

Space does not permit a detailed out- 
line of all the savings which can be 
achieved by the Detense Supply Man- 
agement Agency Program. Neverthe- 
less, it should be readily apparent that 
the large reduction of inventory, the 
great saving of personnel in the field of 
supply, the streamlining of paperwork, 
and the better utilization of warehous 
ing can only result in great reduction of 
military expenditures. 

Furthermore, the positive identifica- 
tion of each item of supply often results 


in the discovery that an item such as a 


REVIEW NOVEMBER 


FOR SALE 
OPTICAL FACTORIES 


Complete for manufacturing gold filled 
metal mountings and frames, sun glasses 
and lenses. 

Dun’s Review, Box L-111 


ECUADOR 


Commission Agent, with 30 years exper! 
ence, would like to represent American 
manufacturers of food produets, hard- 
ware, drugs and pharmaceutical products 
Also general merchandise 


MERCANTILE AGENCIES 
Apartado 253 Guayaquil, Ecuador 


AUTO-TRUCK-FIRE 


Assets Over Surplus Over 
$81,600,000 $25,190,000 


FARMERS INSURANCE GROUP 
LOS ANGELES, CALIF. 
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KS you ride the rails | 
for speed and style... 


| 


Rods fit onto 
rails—the top 
of Pendaflex 
frames. 


Pendaflex 
folders hang by 
2 metal rods. 


Pendaflex 
frames fit all 


standard filing 
drawers. SS | 


the speedy way to file 


Oxford Pendaflex folders give to filing 
what the modern railroads give to travel 
— SPEED! With Pendaflex—the hanging 
folders that glide on rails, you zip 
through your work faster! easier! 
Pendaflex folders can't sag and slouch. 
They hang on rails straight up and down 


Write today for Trial Drawer test to: 


1 Oxford Filing Supply Co., Inc. J 
75 Clinton Road, Garden City, New York 
| NAME 
BUSINESS ADDRESS 
city 
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spare part formerly considered to be 
highly specialized and procured at 
yreat expense is, actually, a common 
item. 

These savings through research, 
which occur daily throughout the mili. 
tary departments, are not reflected in 
the figures of the over-all cataloging 
program. They fall under the category 
of a bureau or technical service putting 
its own storehouse in order while par- 
ticipating in the Defense Department 
effort. 


Inconsistencies 


Cataloging research within the lower 
elements of the services have disclosed 
some inconsistencies not only in ser- 
vice purchasing, but in numbering of 
parts by manutacturers. piston, 
Which is a “part peculiar,” that is a 
part designed by a manutacturer for 
use exclusively on two of its refrigera- 
tion compressors, has g4 different part 
numbers assigned to it by that manu- 
facturer. Cataloging research consoli- 
dated the G4 numbers to one which ts 
now being used for purchase. 

In another instance, a bearing liner 
assembly, used by a company on a par- 
ticular reduction gear, was sold by that 


company for $25 each when six were 
ordered in July 1944. Cataloging re- 
search disclosed that another company 
used the same bearing liner assembly on 
one of its reduction gear models. The 
second company sold two of these bear 
ing liners in June 1944 for $62 each. Ir 
was further determined that. sixteen 
manufacturer's numbers applied to the 
same bearing liner assembly. The 
prime manufacturer was identified, 
adopted as the source of supply, and in 
February 1945, 300 of these bearing 
liners were purchased at $9.06 each. 

A common screw used in a certain 
company’s purifiers was called by the 
manufacturer by two numbers and sold 


Dun 


Things 
are 


Take Titanium. Lighter than steel, 
stronger than aluminum, it’s used in 
jet motors, combustion engines, chem- 
ical equipment. Canada has estimated 
reserves of more than 125 million tons 
of ore in one deposit alone. 


Take Uranium Ore. Canada is the 
world's second largest producer 
... is now building what may prove 
to be the world's largest Uranium 


refinery. 


@ Take any of the many fields of opportunity to be 
found in Canada: horizons are broad; the future 
promising. American banks and business firms who 
wish to explore them fully are invited to channel 
theiractivities through ‘The Royal Bank of Canada. 
A network of over 700 branches offers complete 
banking facilities ... nation-wide, up-to-the-minute 


information on all business and industry. 


Over 770 branches in Canada, the West Indies, 


Central and South America; New York, London, Paris. 


NEW YORK AGENCY: 68 William St., N. Y. 5 


HEAD OFFICE: MONTREAL 


THE ROYAL BA 


OF CANADA 


“A Big Bank Serving A Big Country” 


TOTAL ASSETS EXCEED $2,500,000,000 
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PAPER WORK 


GET IT DONE! 


QUICKER and CHEAPER 
with 


XEROX 


Copying Equipment 


MULTIPLE 
cories 


PAPER 


From original to multiple copies 


THREE MINUTES 


with xerography and offset duplicating 


Offset paper masters of office forms, 
memos, engineering drawings, data, 
specification sheets, etc. are made by 
xerography in less than three minutes. 
Multiple copies are then run off on 
offset duplicators. This combination 
offers the quickest and most economi- 
cal method used by hundreds of large 
and small businesses. 

Because it is a dry, direct positive 
copying process requiring no_ inter- 
mediate negative, xerography elimi- 
nates darkroom, chemicals, fumes, fuss 
and muss. Get it done quicker and 
cheaper with xerography. 

Write for case histories showing 


how all types of companies are saving @ 


time and money with xerography. 


THE HALOID COMPANY 


52-176 HALOID ST. 
ROCHESTER 3, N. Y. 


Branch offices in principal cities 


for five and ten cents each. Research 
proved that this screw was a standard 
stock item and could be procured in 
quantity at $.0072 apiece. 

It is Casy to see that prior to catalog- 
The 


stocking of items, which were in fact 


my costly confusion existed. 


identical, by manufacturer's numbers, 
could of itself cost excessively in multi. 
ple binning, additional storage space, 
extra personnel, involved stock control, 
and duplicative paper work. Before 
Stile hy Stan ks were consolidated through 
cataloging 


it was possible that equip 
ment be held idle waiting for a replace 
ment part when, in fact, that identical 
part Was readily available in stock, but 
im another bin. This situation cannot 
exist alter thorough cataloging research, 
and the development and publication of 


adequate ( atalog data. 


For the Common Good 


Naturally, this reform is not going 
to be looked upon with favor in all 
segments of industry, but we firmly 
believe that in the over-all, inasmuch as 
all of us pay our taxes, the corrections 
will receive wide favor and support. 

The benefits of this program) will 
not accrue to Government and taxpay- 
ers alone. The standardization effort, 
for instance, goes beyond the standard- 
ization of items and concerns. itself 
with procedures which interest indus: 
Iry as well. A current project on the 
standardization of drafting room prac. 
tises will provide better understanding 
of symbols throughout the country 
which will pay direct dividends to 
manufacturers in time saved. This is 
but one example of the developments 
which industry may adopt from the 
program to its own benefit. 

The key to acceptance of this pro- 
gram undoubtedly rests in the fact that 
industry wall be able to do business 
with Government on a common basis 
and no longer be subjected to the ex- 
pensive idiosyneracies of individual 
technical services and bureaus of the 
military departments. The savings by 
industry reflected in the cost to Govern- 
ment through this development alone 
should) guarantee the American tax 
payer a much greater value received 
for every dollar expended in the inte 
est of national defense. 


THE END 
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End Counting Losses! 


accurate count of 


register 
every unit processed . . . eliminate profit- 


Productimeters 


eating losses . . . insure economica! plant 
operation and maximum use of man hours. 


DURANT MANUFACTURING CO. 


se™ _\09 1948 N. Buffum St. 148 Orange St. 
cor? \ Milwaukee 1, Wis. Providence 3, R.1. 
Representatives in Principal Cities 


PRODUCTIMETERS 


SINCE 1879. L Count Euerylhing 


QUAIL ON TOAST? SURE! 
FOR A DISTINCTIVE GIFT 
TO EMPLOYEES AND CUSTOMERS 


Packed 4 birds to 


Oven dressed and frozen. 


the carton in dry ice; $2.00 per bird. We 
prepay express on lots of 12 or more. Cash 
with order. Wholesale quantity, 100 o 


more, $1.75 each. 


Christmas gift orders 
accepted now. 


L & M QUAIL FARM 

1730 PICHER, JOPLIN, MO. 
Ylease ship birds 


Enclosed $ 


Delivery Date 


1952 
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ch 
(Continue from 24! 
taxation committee to prepare a signed 2 
letter to company stockholders. An- 
other persuaded a national organiza- 
: tion of business officials to create and et 
promote a plan of its own. Stull an- a(S 
other established a volunteer commit- hae 
tee to work out a program for 1952. 
These are but a tew tangible results 
indicating the possibilities. 
2 Another team, operating indepen- 
dently as these units should, offered 
the MeEssaVve ON 24 LO ILS ASSOCTALECS, 
Often members of a group ask each | e 
other questions, difhcult and embar- | p 
rassing questions, Which must be an- | es 
swered, such as, “Am [ not better off | oo 
now than I was ten years ago?” In 
>> KK KKK KKK KKK 
| 
She AUTHOR Available for Industry 
Gen. Robert W. Johnson 
has served his country —?5,000,000 square feet of | 
and his business many 
Capacitics, brom cap il bl bd d 
it the: available industrial floor space 
in 1926 he rose to the 
rank of Brigadier General in to4g3. He was hon | 
orably discharged that to furthes his ct —f | df 
forts in serving the nation. | xce en po ice an ire pro ec 10 
Among his cdutics over the vears are those of | e mA 
member of the Borough Counal and Mayor ot low insurance rates 
the community Elighland Park, N. Press 
dent of the Middlesex General Hospital, New Jer 
sey Rationing Admunistrator in the carly war years, P| tif | fi L k Mi hi n water 
Vice Chairman ont thre Wat Procluction Board, and en | U ine e ic iga 
Charman of the Smaller War Plants Corporation. 
In addition to these appointments he has risen | a 
through the management ranks to Chairman of —A h g t fi 
the Board of Johnson & Johnson. Hle has sailed | 4 e concen ra on 
his own boats north to the Hudson Straits and | f b ° 7 
outh to Jamaica acquiring an intimate knowledge | 0 vying agencies 
of the kastern coast. His collection of cups won 
In races attest to has prowess a8 a Navigator, 
Hle has written several books and numerous —G t t t rt t 
articles, in the field ot Management, req es ranspo ion 
a 
many cases the answer to that one is Dictate a short memo to us. . . descrihing Us | 
in the afhrmative, but something must ments and we willsend youa careful 
ha pallial analysis of this area’s advantages as they apply | 
© a ded. ; | to your business—or a carefully screened list } 
Were it not for the excessive costs of the available buildings or sites that would be I; 


suitable for your operations, based on the in- 
formation you give us, 
We keep all such inquiries confidential. 

Just write or phone us. 


of Government, to which both parties 
have contributed, you would be far 


better off than you are now. It isnt 
that we have failed to make some 
progress; it is that we can make far |, , — 


IS SUFC LO DE CLUCSTIONCE WHO 
asks, “What can I do; what can one | [ PUBLIC SERVICE COMPARY OF NORTHERN ILLINOIS 


or a few do in our nation of 150 mil 


TERRITORIAL INFORMATION DEPARTMENT 


The answer is easy. “What have Marquette Building— 140 S. Dearborn Chicago 3, Ill.—Phone: RAndolph 6-1617 
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Piggly-Wiggly Western 
ot Denver, Wholesale ond 
Retail Grocers, says: 


we LEASE ‘Em! 


NTLS is saving time and worry for thousands 
of other firms, too! 

NATIONAL’S Truck Lease Plon releases capital, eliminotes 

buying end maintenance worries, gives known-in-advance 

costs ond a fleet engineered to your needs—always clean, 

olways 


TRUCK LEASING SYSTEM 
embers ta 
0-9 236. Oivd. thi Chicago 4 


Prints on Postcards - 
Shipping Tags - Labels 


Boxes Cartons Packages 
ALSO FORMS, BULLETINS, MENUS, LETTERS 


Prints 1,000 or tore clear coples 
from 1 stencil, 1 inking Type 
or write on stencil, snap it on, 
and print 8 complete out 
fits, 9.50 to 99 50 Write 
for folder. 
THE ORIGINAL 

WAND STAMP STENCIL DUPLICATOR 


ULTISTAM 


NORFOLK, VA, 


THE MULTISTAMP COMPANY 


At Your Office or Shipping Room Supply Dealer 


Tllonnoe FOL DING TABLES 


dustries and all Institutions receive Direct Prices 
ung ¢ this extremely modern No- Knee 
interference Folding Banquet Toble. For Catalog de- 
scribing the complete tine of attractive, highly pore 
table Monroe Folding Tables. write—- The Monroe Com- 
pany, Af hurch Street, Colfax, lowa 


DESIGNED _ 


MACHINE 
TOOLS| 


HAVE CUT PRO. | 

DUCTION COSTS | 

FOR AMERICS 
INDUS! 


our crusade. 


a few Socialists and Communists done 
tous?” Asa great American has said, 
“It is better to light one candle than 
to curse the darkness.’ 

Our mechanical age is strictly 
American and no other country in the 
world has approached our position of 


productivity. This tool should be used 


exclusively for the betterment of 
American citizens through the driving 
power of an incentive economy. At 


the present time we are reaping only 
a small part of its potential advantages. 


A Powerful Group 


The exciting political fact of the day, 
which has crept up on us so silently 
as to be unrecognized, is that mana- 
verial and technological forces, to- 
gether with the professions, farm 
operators, and small businesses, are 
the most powerful political groups in 
present-day society. Once this group 
understands its power in the aggregate 
and has a realistic grasp of basic social 
arithmetic, a vista of hope will open 
to them as challenging as any oppor- 
tunity ever presented to a people any- 
where. 

A large portion of the more respon- 
sible wage earners of our time has 
the same great stake in freedom as 
do salaried people. We may be sure 
that millions of them will join hands 
with the salaried people to support a 
free society and an expanding oppor- 
tunity. 

Any way you look at it, have 
the tools, we have the brains, we have 
the resources, we have the numbers, we 


have everything it takes to succeed in 


Such work can be done 
Leadership 


only in the grass roots. 


“No, I don't think she has gone out of the 


here! 


building——her shoes are 
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CANADA 
CALLING 


The following Canadian firms seek 
direct contacts in the U.S.A. They can. 
® Manufacture your products in Canada 

® Exchange manufacturing rights 

@ Purchase parts to complete pro- 
duction @ Import and distribute 
your goods... @ Act as factory repre- 
sentatives... @ Sell Canadian products 
to U. S. buyers . or ®Render 
professional services. 


NOTE: Inquires as to rates for listings on this 

page should be addressed to Dun’s Review, 159 

Bay Street, Toronto, Ontario, Canada; or any of- 
fice of DUN & Brausrreer or CAaNnaba, Lip. 


Accounting (Chartered Accountants) 
EDWARDS, MORGAN & CO., Toronto, Montreal, 
Winnipeg, Vancouver, Timmins and Calgary 


Customs House Brokers, Etc. 
SEABOARD BROKERS, Halifax, N.S. Shipping con- 
sultants, forwarders, distributors by Air, Land & Sea. 
THOMPSON-AHERN & CO., 40 Yonge St., Toronto, 
Ont. Customs House Brokers & Forwarders. Est. 1912. 


Food Brokers, Importers, and 
Manufacturers’ Agents 
W. H. ESCOTT CO., LTD., 129 McDermot Ave., Win- 
nipeg, Man. Groceries, hardware, drugs, etc. Cover 
all Canada. 


Legal 
FASKEN, ROBERTSON, AITCHISON, PICKUP & 
CALVIN. Barristers, etc., 36 Toronto St., Toronto 1. 
LACOSTE & LACOSTE, Lawyers, Barristers, etc., 460 
St. Francis Xavier St., Montreal, Que. La. 7277. 
McBRIDE, HICKEY & GREEN, Barristers and So- 
licitors, 6 James St., South, Hamilton, Ont. 


Manufacturers Agents (General) 
MacKELVIES LIMITED, Winnipeg. Seek agencies 
grocery, drug, light hardware, novelty, toy lines 
Covering Western Canada. 

PRODUCTS BROKERAGE CO., 198 Osborne, Winni- 
all 


peg. Interested in general merchandise lines; 
Canada. 

Novelties. Leather Goods, Advertising 
VARCOE ASS 45 Yonge St., Toronto, Cun 


provide distribution, advertisina spe 
cialties of all kinds: aifts. oremiums for every 
occasion. 


43,224 MANUFACTURERS 


DUNS REVIEW REACHES THE 


PRESIDENTS AND TOP EXECU- 


TIVES OF 45,224 MANUFACTURERS. 


GENUINE 8° 


In 5,000 Lots 
in 1,000 Lots 
= $7.99 per 100 
Postcards $23 per 1,000 
Mounted Enlargements (30x40) $3.85 
COPY NEGATIVE 8” x 10”, $1.25 
POSTCARDS, 75¢ 
Under supervision of famous 
James J. Kriegsmann 
Any Product Photographed ... $5 


Plaza 7-0233 
OPY¥: 165 West 46th SF. 
hotoaraphers New York 19, N. ¥. 


WE DELIVER WHAT WE ADVERTISE 
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GIVE ME 


Patrick Henry would 
back our platform of 
economy and freedom 
from chaos in business. 


Spend less to store more! 
Keep inactive records 
systematically safe, 
clean and accessible the 
low-cost LIBERTY way. 
Over 90,000 firms are 
using LIBERTY BOXES. 
25 stock sizes for every 
popular form. 


stationers 
everywhere 


Clip this ad to your letterhead for 
FREE BOOKLET of 
Record Storage Practice’. Tells how 
long to keep specific records. Shows 
best methods of record storage. 


Record Retention—Our Business Since 191 
720 S$. Dearborn Street e Chicago 5, Ill. 


KW 
America’s greatest 


firms choose 


General Auto Rental Co. 


for lowest cost fleet 
transportation 
U.S. Steel Co. 
Tennessee Coal & Iron Co. 
Cyclone Fence Co. 
Universal Atlas Cement 
Gunnison Homes 
Du Pont 
RCAWVictor Corp. 
U.S. Hoffman Machinery Corp. 
Koppers Co. 
Westvaco Chemical Co. 
Factory Insurance Ass'n 


Brunswick-Balke-Collender Co. 


Fleets of 10 to 1,000 Brand New Fords, 
Plymouths, Chevrolets 


Mileage and monthly rental plans designed 
to meet the particular needs of any firm 


Write jor Free booklet: 


“HOW TO REDUCE THE COST OF 
AUTOMOTIVE TRANSPORTATION” 


GENERAL AUTO RENTAL CO. 


Coast-to-Coast 
Harold B. Robinson - LI 8-5000 


6610 N. BROAD ST.,PHILADELPHIA 26, PA. 


should see that sound government be 
gins at home within the ranks ot our 
managerial forces which are associated 
with us in free endeavor. We want 
no associations, no othcers, no dues 
ne formal procedure. We see it as 
essentially local in character. 

These forces of intelligent men and 
women are the nation’s producers ot 
values. They are our great block for 


treedom. 


Forror and Manacer, Norman C. Firtn 


DinkCTor Clarence Switzer 
\ssocraAte Eprrors: 

Viola V. Anderson, Ethel R. Keegan 

Contributing: Edwin B. George, A. M. Sullivan 

Statistiian: Joseph A. D Andrea 
STAPF: 

Richard L. Kraybill (in charge), H. Lorraine 
Kenny, Robert L. Roper, 
Associate Evitrors. Genevieve Loesch, As 
SISTANT EDITOR. 


ARI 


ADVERTISING SALES MANAGERS: 
Alex J. Dugha, Jr., Carl Youer 
ADVERTISING REPRESENTATIVES: 
New York: Haring Chandor, Mark McDonald, 
George Maturmak, Philip W. Murphy 
Chiuago: John Irom, James Mullhouse, 
West Adams Street 
Cleveland: Car! Yoder, Terminal Tower 
Detroit: Carl Neppach, Jr., Cadillac Tower 
Canada: Dun & Brapvsiktet or Canapa, 


400 


REcorps Bertha Lewis 


SUBSCRIPTION: $4 4 year, $io for three years; 35 cents a 
copy. Outside the United States, $5 a year 

by Dun & 
Charles E. Terreii, bxecut 
Senior Vik 
and lreasurer: ¢ 


@ @ Published monthly 

A. Lb Whiteside, President 
Vice-President; John L. Fleming, 
Arthur Garrett, Vice-President 
Ale bred Brockett, Roy A. Foulke, Sidney M 

son, He. Reid Maclionald, Menl A. May, J. Wilson 
rm lLittleron W. Roberts, Jay Smith, W. T. Van Atten, 
ents; ©. A. Shefheld, Secretary Loretto A 
Assistant Secretary gy Church St., New York 

Digby 3400 


Hanny, 


@ @ The contents of this mayazine are indexed in the 
Industrial Arts Index, in the Public Affairs Information 
Service, and also annually in an index available upon te 
quest to the publishers. . . . Member and N 


Printed in | 
@ @ Mowe perattep breakdowns of those data orginally 
ompiled by the publishers appear monthly in lun Sta- 


Review, largely in tabular form, $2 a year, $2.50 
i 


al 


outside of the United States These data include business 
failures, bank clearings, ouilding permits, price indexes, 
{ re i| trade ormation; they are summarized end 


nterpreted each month in Dun'’s Review (see pages 35, 
a>, 40, 43, 44, and 46) 
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For low cost, fast, 
terials handling , 
BiG JOE LIF 


with powerful hyd 


Finger-tip 
Control 
Built-in 
Charger 


Capacity 
1000 Ibs. i; 
| 
> 


Lifting Heights 
to 80 inches 


Prices from 


$587.50 


MANUAL MODELS 


Step on 
Control 


Capacity 
750 Ibs. 


Lifting Heights 
to 54 inches 


Prices from 


$236.50 


© All models have positive locking 2-wheel 
safety brakes .. . Double raceway bal! bear. 
ings for moving ports . Easy movement in 
cramped quarters. Forks of platform optional. 


BIG JOE 


{ 910 W JACKSON BLYO + CHICACO 7 ILLINOTS 
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iM. BIOBUY 


Mr. Burden Had a “Bread and Butter’ 
Customer ...- Who Liked to Eat Cake?! 


and he asked Dun & Bradstreet to help him ob- 
serve the management trend of an account whose 
volume momentum covered up some extrava- 
gant management habits. Under Key Accounts 
Service, an experienced reporter was assigned 
to the “problem” account, and the progress of 
the management was followed carefully over a 
period of weeks and months. With the informa- 
tion at hand, Mr. Burden insisted upon and 
obtained basic operating economies before con- 
tinuing unusually large credit support to his 
customer, 

Key Accounts Service covers a wide range 
of extraordinary credit problems, where risks are 
large and circumstances require comprehensive 
information as a basis for decisions. 


DUN & BRADSTREET, 


Dun'’s Review 
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Every ethical phase of fact-finding in busi- 
ness is in the scope of Dun & Bradstreet services. 


Dun & Bradstreet subscribers benefit by current 
and significant information: 


—routine credit information on normal risks 

—tailor-made reports on management, credit, and 
financial problems of larger companies 

—export and import credit and sales data 

—research projects to provide facts for marketing 
decisions 

—a broad panorama of business news, opinions, and 
facts in the columns of Dun’s Review. 


Fact-finding facilities cover the United States 
and Canada through 156 offices with 62 branches 
and affiliates overseas. you business 
information, there is a Dun & Bradstreet service 
that will meet your specific requirements. 


(The names Burden and Bigbuy are fictional, of course) 


Ine. 


BER 


1952 


Baa 
ee 
{4 
‘ 
wi 
4 
be 
‘ 
pes 
Ns 
A 
5 
by 
Wed 
Be 
Sec 
al 
¥ 
Bae 
: 


All the features engineered into the outstanding 


Baker Type FS, 2000-pound Fork ‘Truck are 


described im an illustrated 8-page specification 
bulletin. Use this coupon to get your copy. 


Baker 


INDUSTRIAL TRUCKS 


BAKER 


gives you the most material handling 
you can get for your money in a 


2000 POUND FORK TRUCK 


THE NEW 


Here’s Why: 


Dit’s BUILT to take PUNISHMENT! 


The FS is not a light-duty truck. All-steel welded 
box-type frame; powerful, cool-zunning Baker- 
built motors; efficient Baker worm-drive power 
axle; dynamic-braking, 2-drum, 5-speed, NO Plug 
controller; shock-absorbing, rubber-mounted 


trailing axle—all components are of the same basic construc- 
tion as in our heavy-duty equipment for capacities up to 
10,000 pounds. 


Dit's the most MANEUVERABLE Truck in its class! 


An FS with 36-inch forks can make a‘U” turn in an 8! >-foot 
aisle! It can stack a 48-inch load at right angles to a 10-foot 
aisle without sacrificing stability. It’s fast—in acceleration and 
travel—yet smooth as silk. Starting, stopping, reversing, lifting, 
lowering—all operator functions are engineered for greatest 
ease, speed and safety. 


p it’s ECONOMICAL! 


100° tunctional design means that every dollar you invest in 
an FS goes to work for you. You save on operating and on 
maintenance costs. But its greatest value to you is its depend- 
able, continuous service—always on the job! By any standard 
you apply, the FS is the best buy in its class. 


The Baker-Ravlang Company 
1205 West 80th Street - Cleveland 2, Ohio 


{[] Please send me Bulletin 1327 describing the Baker Type FS Fork 
Truck, 2000-pound capacity. 


[] tam also interested in pound capacity trucks. 
Name 

Company 
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"THE BAKER’S DOZEN” IN PAPER ... that’s how you would describe 


all the extra tests that Rising papers must undergo to assure uniformity. This Smoothness 
Tester, for instance, forces air against a small surface of paper samples taken regularly from 
the paper machines, and determines the precise smoothness of the sheets by measuring the 
time it takes the air to escape across the surface. That’s another reason why you know your 
paper man means what ,, 


he says when he says: Hising Paper 1S Fine Paper al its BEST! j 


A comprehensive camera tour of the 
Rising operation . . ‘Fine Paper At Its Best 
——and How It Gets That Way’ . . is yours 
for the asking. 


4 
comes to you from the Rising Mill ‘<a> 'in the scenic Berkshires 
RISING PARCHMENT (100% Rog) * NO. 1 INDEX (100% Rog) * RISING BOND (25% Rog) *® PLATINUM PLATE(25Y, Rog) *® LINE MARQUE (25% Rog) 
INTRALACE TEXT HILLSDALE VELLUMS AND BRISTOLS (25% *  WINSTED VELLUMS AND BRISTOLS 
Address: Executive Service, Rising Paper Company, Housatonic, Mass. 
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